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Examples of American Art in Ecclesiastical Ware Recently Exhibited at the Metropolitan Museum, New York 


(See text on page 63.) 
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One Reason Why Alvin Silver 
Is A Leader 


The American woman has learned thet the grace- 
ful designs found in the ALVIN George Washington 
and Molly Stark patterns are lasting patterns of which 
she never becomes tired. And this is one of the 
very good reasons why women are particular to select 
ALVIN patterns. 


Jewelers in every section of the country are enjoying 
the good profits from the fast sale of ALVIN. And 
the fast turnover keeps the good profits flowing 
continually. 


Every Jeweler can sell ALVIN. Stock the George 
Washington and Molly Stark patterns and recom- 
mend them in your store. 





ALVIN SILVER COMPANY 
SAG HARBOR, NEW YORK 


New York Chicago 
20 Maiden Lane 10 S. Wabash Ave. 
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The Importance of Jewelry in Every Change in Fashion 





By Ira Barzilay 














EWELRY has never been called upon 
J to play such an important part in com- 
pleting a woman’s costume as at the pres- 
ent time, and it is up to the progressive 
jeweler to take advantage of this oppor- 
tunity to make for himself that name which 
he should have and also gather in that in- 
creased business which is his if he but 
realizes the important part he can take in 
costuming the women of to-day. 

Dame Fashion has smiled upon the jew- 
eler and has given him his chance to be as 
necessary to the modern woman as her 
modiste is—for Fashion has decreed that 
waists and gowns, in fact all ready to wear 
are not complete unless the finishing 
touches are given by the use of an ap- 
propriate necklace, bracelet, pin or earring. 

Progressive department stores and spe- 
cialty shops throughout the country recog- 
nized this demand and are taking advantage 
of the opportunity presented. It now rests 
with the jeweler to either relinquish his 
share of that business or to get his share 
of it—using all the facilities placed at his 
disposal and all the knowledge of art and 
the appropriate blending of gems and col- 
ors which he should possess if he lay claim 
to being a progressive jeweler. 

As the writer has had the good fortune 
to have sold the leading jewelers and de- 
partment stores from Maine to California 
and has been constantly associated with 
fashion jewelry and has studied the trend 
of styles and demands, he can talk from 
actual experience, not theory, and can give 
facts—not beliefs. ; 

The part that jewelry takes to-day in 
completing the modern woman’s appear- 
ance is so big and has so many angles to 
it that it can not be covered in a few 
words, for we have to consider jewelry as 
a necessary accessory to a gown—a simple 
dress—a blouse—a hat and even a. tailored 
costume. 

Let us consider one phase now and show 
how the well dressed woman depends upon 
her jewelry and how she must rely on good 
judgment in its selection to make it ap- 
propriate. 

Since the first days when Fashion began 
to rule, women have always favored the 
necklace and the bracelet as two articles 
that would give that sense of completeness 

in costume and the touch of distinction 
that they have always sought. 

Fashion is constantly reviving modes of 
the past in some form or other and just 
now she has turned back the pages of his- 
tory for her inspiration for attractive dress 
and has taken us back to the land of the 


Egyptian and Moor. She has given us the 
sleeveless gown, the short sleeve blouse and 
the irresistible charm imparted by the low 
neck—and no longer suggests the use of 
the necklace and bracelet but now de- 
mands that the fastidious woman of the 
present day employ these two necessary 
accessories to complete her dress. 

However, any mere “string of beads” or 
any bracelet picked up at random will not 
suffice. Fashion decrees that the jewelry 
must carry out the atmosphere of the 
style, and when she gives us the modes 
of a certain period with its individual color 
schemes and effects she insists that the 
jewelry portray the same influence and 
character in the motifs and gems employed. 

This use of appropriate jewelry to com- 
plete the costume is evidenced this season 
by the creation of large lines of Moroccan, 
Egyptian and Algerian jewelry, which are, 
we found, in all progressive jewelry depart- 
ments throughout the country—not only in 
the better jewelry stores but also in the 
better department stores and_ specialty 
shops. These items of fashion or costume 
jewelry have proven extremely pop- 
ular with the well dressed women and have 
received great attention, favorable com- 
ment. 

This year it is as necessary for the fas- 
tidious woman to wear her fashion jew- 
elry as the blouse or gown itself, for it is 
really a part of the costume and without 
them one thinks of a picture without a 
frame—an oriental room without the rug 
or a story without a climax. We must 
realize that the jewelry worn is the optical 
center of the costume and a woman can 
either make or mar her appearance by the 
use of appropriate dress accessories. 

If the jeweler will devote a little space 
and time to the right kind of a line of 
fashion jewelry (and by that I mean a line 
designed to serve a definite purpose and 
not one assembled to sell at a price) and 
will suggest to his customers the proper 
necklace or other article to wear and give 
this the same thought and consideration he 
would as if designing a special ring or 
brooch, he will find that he will build up a 
following of the best trade in his town who 
will come to him to be outfitted with the 
necessary dress accessories for their various 
costume. But he must study this as he 
would any other work and give only jew- 
elry that will be appropriate and create a 
beautiful and harmonious effect. 

When a woman is convinced that her 
jeweler possesses the proper taste in the se- 
lection of her costume jewelry and serves 


her with appropriate pieces, she will in- 
variably turn to him for aid in the selec- 
tion of other articles in the jeweler’s art; 
for in catering to woman’s vanity and 
creating a beautiful and harmonious pic- 
ture—by turning her costume from the 
commonplace to the correct and individual 
effect—he has won her confidence in a way 
that far surpasses all forms of advertising. 

Some jewelers have never enthusiasti- 
cally considered fashion jewelry when it 
was not of solid gold, but they must bear 
in mind that the principles of jewelry 
decoration apply to every kind and grade 
of ornament from the cheapest to the most 
expensive. In fact many of the most ap- 
propriate pieces for seasonable dresses are 
made in other than solid gold because it is 
made to serve a definite purpose—to com- 
plete one style of gown, etc., and is not in- 
tended to be used for a lifetime. It serves 
its purpose as long as the gown or blouse 
is worn and when a new costume is used 
is replaced with other new and appropriate 
articles, 

Earrings, brooches, combs and even 
anklets are important factors in making the 
modern woman’s costume complete and 
space will not permit the treatment of 
each article at the present time. Before I 
conclude I want to emphasize the fact that 
the progressive jeweler should study the 
dictates of fashion and see that he is in a 
position to cater to the increasing demand 
for jewelry appropriate to the costume if 
he wishes to make the most of his. oppor- 
tunity. That it pays has been evidenced 
by the success of the jewelers all over this 
country, who have done this in the past. ' 
The department stores, as before stated, 
are awake to what it means in the way of 
business and will cut in on the jewelers’ 
field wherever he is too slow or too in- 
dolent to follow the example of the more 
progressive merchants in his line. 








American Art in Ecclesiastical Silver 





A MONG the many beautiful objects re- 
cently shown at the Fourth Annual Ex- 
hibition of Associate Arts held at the 
Metropolitan Museum of Art, New York 
City, were the crucifix and candlesticks 
illustrated on the front cover of this issue. 
They were designed and executed by the 
Rambusch Decorating Co., New York. 
The three pieces are of hand wrought 
silver, mounted on ebony. The figure on 
the cross is hammered out of one piece of 
flat silver, the most difficult kind of sculp- 
ture. The rare beauty and richness of 
this set shows what splendid progress is 
being made in American art. 








W. C. Vickers, Wolfe City, Tex., is 
moving to Abilene, Tex. 
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llustrating a series of Ten Karat Eezeto But- 
tons, finished in the attractively contrasting 
\ black enamel pencil lines on green gold. 
‘A variety of other patterns, too, and all up 
‘to the Larter standard of workmanship and 


finish. Appropriately priced, suitable for 
Sidient? gifts and graduation presents. 


PACIFIC 
COAST 
REPRESENTATIVES 


A-LHALL & SON 
INCORPORATED 
JEWELERS BUILDING 
POST STREET 
SAN FRANCISCO 

CAL. 
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“A Legend of Maiden Lane” 














Arthur Guiterman, well known as a 
r of verse and also known to the 


ite 
oy trade through the fact that he was 
- one time editor of the Jewelers’ Weekly, 


‘< the author of an interesting work, “Bal- 
iads of Old New York,” recently published 
by Harper & Bros. Among the various 


yerses which it contains is one entitled “A 


Legend of Maiden Lane,” about which THE 
EWELERS’ CIRCULAR has had several in- 
quiries recently. Through the courtesy of 
Harper & Bros. and the author, we are 
enabled to reproduce the poem herewith: 
The ballad is preceded by the following 


introduction : 


A Lgecenp OF Maipen Lane. 

To this day the narrow, devious line of Maiden 
Lane follows the course of the lost rivulet in 
whose clear pool the maidens of New Amsterdam 
were wont to wash the family linen, and along 
whose wooded banks they often strolled on Sum- 
mer evenings with the right sort of company. 
The abrupt ascent of the land along Nassau St. 
to the southward preserves the memory of the 
steep hill on the crest of which stood Jan Winge’s 
windmill, while the more gradual slope to the 
north commemorates the Klaaver Waytie, or closer 
meadow of the Jan Jansen Damen farm. ta 

Of all the romances that cluster around T 
Maedge-Padtje,” or “The Maiden Path,” none is 
of greater interest than that preserved in the 
records of an old New York family, which tell 
how the founder of the house was once in that 
green lane sorely tempted of the devil, of how he 
was strengthened to resist temptation, and of the 
good fortune that was granted him. 


A LEGEND OF MAIDEN LANE. 

‘Twas dusk in the dale, but the clover-clad 
hill 

Was rosy in twilight; the sails of the mill 

Were moving slow shadows o’er hillocks 


of corn 
And barley; the cadence of Gabriel’s 
horn— ; 
Old Gabriel Cropsey’s—proclaimed to his 
cows 
The close of their hour to idle and 
browse; 
When, down the deep vale that the rivulet 
made 
A gladness of shallow and rill and cas- 
cade, 
There tramped a tall youth in a study pro- 
found, 
His hands in his pockets, his eyes on the 
ground, 
Unheeding the buttercups raised for the 
dew, 
Unheeding the herdsman’s full-throated 
halloo, 
Unheeding the large-eyed reproach of the 
cows. 
The droop of the hat o’er the puckering 
brows, 
The stoop of the shoulders and head, made 
it clear 
That something was ailing with Corny 
van Leer. 
Yes, something was wrong; he was weary 
and sore 
With drudging long hours, unthanked, in 
the store 


Of Steenwyck the merchant, who smoked 
in his chair, 
Whose coffers were brimming as Corny’s 
were bare, 


Who dined like—a burgher, whose gar- 
ments were brave. : 
“The man who is poor might as well be a 
slave!” 
Groaned Corny. “Why toil till you're 
wrinkled and gray, 
With wealth all around one? 
must be a way! 


There 


“Suppose—” “Ah, suppose!” purred a voice 
in his ear 
So gently that. Corny scarce wondered 
to hear 
That echo. He turned: and he saw, or he 
dreamed, 
A tall swarthy Person, whose jetty eyes 
gleamed 
Quite kindly. A beaver he wore on his 
head; 
His cloak and his doublet were sable and 
red; 


His breeches (of brimstone) seemed mea- 
gerly lined, 
And vet they projected most queerly be- 
hind! 


“Suppose, my good lad” (ah! those accents 
were bland!)— 
“Suppose, my dear Corny, you had at 
command 
A few paltry guilders? 
be made 
By dabbling a bit in the Indian trade! 
Now look ye!. Old Steenwyck has silver 
to spare, 
And most of it won by your labor, I'll 
swear ; 
Suppose that you borrow a handful or so 
A fortnight? I warrant you, he'll never 
know; 
And—trust me, I’ve proved it too often to 
doubt— 
The one thing that’s wrongful is being 
found out. 
Besides, when you’ve made eighty guilders 
of ten 
(I’ll show you the way), you'll repay 
them again, 


What wealth could 


“So”—Hark! what a melody toned in his 


ear! 
What rich, golden laughter, so merry 
and clear 


That bluebird and oriole wakened, and sang 
A duo to answer the copse whence it 
rang! 
It rose like a fountain that bursts through 
the snow; 
It fell like the waterfall bubbling below; 
’Twas thrushes and bobolinks greeting the 
sun 
That shines through the raindrops when 
showers are done; 
A breath of the hills to the mist-clouded 
plain, 
It swept the black fog from his heart and 
his brain. 
Clear-eyed and erect, to the Shape at his 
right 
He turned—but the Tempter had van- 
ished from sight !. 


Still rippling with merriment, out from the 
dell 
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Of hazels came Maritje Bleecker to tell 
How, seeing a youth who was everywhere 
known 
For gladness and jollity, brooding alone 
In gloomy despair of the somberest hue, 
She laughed, as who wouldn’t? He'd 
better laugh, too! 


An ocean of silver the heavens poured down 
On the queer, gabled roofs of our dear, 
fabled town 
As, home through the meadows, in moon- 
light and shade, 
They wandered together, a man and a 
maid. 
But all that was spoken the world may not 
know; 
The pathways were narrow, their voices 
were low, 
And no one o’erheard but the Crickets and 
Elves; 
That’s all. You may finish the story your- 
selves. 
Yes, this is to add; ’tis a maxim of cheer 
Preserved in the tombs of the House of 
Van Leer: 
“Of Naught is ye Duyvil soe deeply af- 
fray’d 
As a sweete, wholesome Laugh from ye 
Heart of a Mayde!” 








How to Select Your New Pocke 
Knife with Care 


ICKING a good pocket knife or razor 
is an art known only to few. Even the 
experienced cutlery-buyer is taken in oc- 
casionally. The outward appearance of a 
highly polished steel blade made of best 
steel differs little from that of one made of 
lower grade steel to the eye of the not in- 
itiated. But there is an old rule that the 
better the polish the better also the blade. 
Not only does the lower grade steel not 
take as fine a polish as the high grade arti- 
cle, but it would not pay the makers to 
expend upon inferior steel all the work and 
time that is required to give to the blade 
the fine polish associated only with the best 
products of cutlery making. 

Good steel is not only hard, but it has 
also an energy of its own. There are knives 
that will literally cut an iron nail but noth- 
ing else, because they can not be ground 
sufficiently fine as to let the blade pass 
through. the material. The cutting ability 
of a pocket knife, a razor or a pair of 
shears is derived from the fineness of the 
edge. A fine edge can be produced only of 
steel that is full of life and springiness be- 
cause the blade must not cut only but must 
be able to select the most suitable spot for 
entering the material. A high class razor 
cuts the beard without bending the finest 
hair, an inferior razor pulls the hair before 
cutting it, hence the unpleasantness con- 
nected with its use. 

High class steel has a voice of its own. 
The finest tuning forks of olden days were 
made of the best steel possible. So the 
blade of a knife will speak to you when 
you are able to understand its voice. Touch 
it slightly with your nail and listen to the 
sound; there is a vast difference in the 
voice of different blades. 
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OFFICES 
68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 
Most Modern and Complete 
136-146 W. 52nd St., New York 
Long Island City, New York 
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June 9, 1920. 
IMPORTS AND EXPORTS 


Figures for the Month of April Show In- 
crease Over Corresponding Month in 
1919 in Values of Clocks, Watches, 
Gold and Silver, Platinum, 
Diamonds, Etc. 

Wasuincton, D. C., June 3.—Exports 
of clocks and parts have increased in value 
from $335,094 in April, 1919, to $406,801 in 
April last, while exports of watches and 
arts rose in value from $195,696 to $207,- 
2% during the same periods, according to 
the latest returns of the Department of 
Commerce. 

The exports of manufactures of gold 
and silver during April last were valued 
at $76,048, as against a value of $75,302 in 
April a year ago, while exports of gold and 
silver jewelry were valued at $61,072 in 
April last and at $69,924 in April, 1919. 

Exports of silver plated ware jumped in 
value from $180,765 in April, 1919, to $290,- 
139 in April last, while exports of all other 
plated ware increased from $254,773 to 
$325,609 during the same periods. 

Unmanufactured platinum to the amount 
of 760 Troy ounces, valued at $102,573, was 
exported in April last, as against 17 Troy 
ounces, valued at $1,991, exported in April, 
1919. Exports of manufactured platinum 
were valued at $8,302 in April, 1919, de- 
clining to $1,655 in April last. 

The dutiable imports of clocks, and parts 
of, during April last were valued at $12,- 
443, as against a value of $2,715 in April, 
1919. 

The dutiable imports of complete watches 
during April last numbered 299,871, valued 
at $532,995, while in April, 1919, the num- 
ber imported was 99,625, valued at $275,- 
992. The number of dutiable watch move- 
ments imported in April last was 240,062, 
valued at $814,100, while in April a year 
ago the number was 153,352, valued at 
$477,857. The dutiable imports of cases 
and parts of watches, except dials, in- 
creased in value from $193,490 in April, 
1919, to $337,553 in April last. 

The dutiable imports of tinsel, wire, etc., 
and manufactures of, increased in value 
from $64,645 in April, 1919, to $250,614 in 
April last, while all other manufactures of 
gold and silver, dutiable, were valued at 
$23,148 and $40,353 during these same per- 
iods. Dutiable imports of gold and silver 
jewelry also increased in value from $26,- 
759 in April, 1919, to $51,594 in April last. 

The free. imports of gold and silver 
sweepings amounted to 18,112 pounds, val- 
ued at $65,652, in April last, while during 
April, 1919, the amount imported was 
45,605 pounds, valued at $39,094. 

The free imports of iridium, osmium, 
palladium, etc., and native combinations 
thereof with platinum, etc., amounted to 
2,522 Troy ounces, valued at $274,743, in 
April last, while during April a year ago 
the amount imported was 1,361 Troy 
ounces, valued at $123,714. 

The free imports of unmanufactured 
platinum during April last amounted to 
1922 Troy ounces, valued at $231,834, as 
against 5,608 Troy ounces, valued at $502,- 
069, imported in April a year ago, while 
the free imports of manufactures of plati- 
num, including ingots, bars, plates,. etc., 
amounted to 1,159 Troy ounces, valued at 
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$132,224, in April last, as against 125 Troy 
ounces, valued at $13,160, imported in 
April, 1919. 

The free imports of glaziers’ and en- 
gravers’ diamonds, unset, and miners’, 
amounted to 9,020 carats, valued at $195,- 
480, in April, 1920, while in April, 1919, 
the imports amounted to 2,766 carats, val- 
ued at $118,172. 

The dutiable imports of uncut diamonds 
during April last amounted to 11,795 
carats, valued at $1,210,387,, while during 
April a year ago the amount imported was 
36,729, valued at $1,988,384. The dutiable 
imports of diamonds, cut, but not set, 
amounted to 37,463 carats, valued at. $5,- 
632,491, in April last, while during April 
a year ago the amount imported was 
55,491 carats, valued at $5,048,895. 

Diamonds were imported from the fol- 
lowing countries during April last: France, 
928 carats, valued at $132,501; Netherlands, 
29,463 carats, valued at $4,386,086; United 
Kingdom, 1,119 carats, valued at $202,540; 
other countries, 5,953 carats, valued at 
$911,364. 

The dutiable imports of pearls, and parts 
of, not strung or set, during April last 
were valued at $199,689, as against a value 
of $362,545 in April, 1919. 

Pearls were imported from the following 
countries during April last: France, $122,- 
239; United Kingdom, $71,694; British In- 
dia, $2,324; other countries, $3,432. 

The dutiable imports of other precious 
stones, uncut, and bort, during April last 
were valued at $793,545, as against a value 
of $11,469 in April, 1919. 

The dutiable imports of other precious 
and semi-precious stones, cut, but not set, 
increased in value from $231,797 in April, 
1919, to $307,760 in April last, while the du- 
tiable imports of imitation precious stones 
also increased in value from $79,509 to 
$192,919 during those periods. 





London Echees. 





A very interesting lecture on precious 
stones was given by Dr. W. T. Gordon at 
King’s College, London, recently. 

* *k * 

A Belgian diamond merchant dropped a 
wallet containing $30,000 worth of loose 
diamonds and $5,000 in notes near Oxford 
Circus recently. The wallet fell through 
the lining of his coat to the sidewalk, he 
thinks. Whoever found it is sticking to 
the contents, apparently. 

* * ok 

A number of London men who were re- 
cently found guilty of trafficking in gold 
coin for melting down purposes appealed 
to the London Session against the Bow St. 
finding. Their appeal was dismissed, but 
their sentences of six months’ imprisonment 
each were reduced to fines of $500 each. 
One of the delinquents, known as “King 
of the Gold,” had disposed of 3,000 ounces 
of bar gold valued at $53,500. Another 
member of the party, a jeweler, committed 
suicide while awaiting appeal, $10,000 of 
gold found on him having been confiscated 
by the State. 








J. V. Higgins, Athens, Ala. has pur- 
chased the jewelry store of C. C. Norris, 
Florence, Ala. 
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A Room of Egyptian Jewelry in the 
Metropolitan Museum of Art 





4 heer recent acquisition of the exquisitely 

beautiful jewelry of the Princess Sat- 
hathoriunut, as well as other considerable 
additions which have been made within the 
past few years to the representation of 
Egyptian jewelry and articles of personal 
adornment in the Metropolitan Museum of 
Art, New York, has rendered it advisable 
to bring together in one room these and 
other closely related classes of Egyptian 
material, in order that they may be seen 
and studied to better advantage when 
grouped in proximity in such a manner. 
The Eighth Egyptian Room has been set 
aside for this purpose and, with the com- 
pletion of the new installation which has 
been in progress for some time, has now 
been opened to exhibition. 

The central position in the room has 
been given to the jewelry and accompany- 
ing objects of the Princess Sat-hathoriunut 
(which was the subject of an illustrated 
article in THe JEWELERS’ CrrcuLar Febru- 
ary 4, 1920), while in other floor-cases are 
shown representative examples of personal 
ornament of the successive historical pe- 
riods—the Old and Middle Kingdoms, the 
Empire, and the Saitic and Graeco-Roman 
periods, respectively. 

In surrounding wall-cases are exhibited 
scarabs, amulets, and many types of neck- 
laces, in faience and the semi-precious 
stones employed so frequently by the Egyp- 
tians, including carnelian, amethyst, lapis 
lazuli, and green felspar. One case is de- 
voted to a large and important collection 
of scarabs, comprising some 600 unusually 
fine examples, lent by the Estate of Theo- 
dore M. Davis—a collection gathered to- 
gether with great care by Mr. Davis dur- 
ing the many years in which he was en- 
gaged in archeological work in Egypt. In 
two other wall-cases are exhibited a re- 
markably beautiful series of necklaces in 
faience, semi-precious stones, and glass, 
lent by Mr. and Mrs. Goddard Du Bois. 

The grouping of beads in these neck- 
laces has not been confined necessarily to 
contemporary types, but has been carried 
out with the purpose of producing the most 
harmonious and effective combination of 
form and color, and with pleasing results. 








At a “get-together” meeting of the 
jewelers of Columbia, S. Car. held at 
the Jefferson Hotel one evening recently 
after the serving of a delightful din- 
ner, many matters of importance were 
discussed, and expressions of good-fel- 
lowship were freely heard in the talk 
around the table. This meeting was held 
primarily for the purpose of making 
preparations for the State convention, 
which will be held in Columbia in July. 
Much enthusiasm was shown when a 
suggestion was offered by President 
Gustav Sylvan, of the State association, 
to form a 24 Karat Club of the local 
jewelers. This suggestion met the ap- 
proval of all present, and as a result P. 
H. Lachicotte was elected president and 
H. E. Russow, of the Finkelstein store 
was chosen secretary. Many interesting 
subjects were discussed at this meeting. 
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ro Stop Use of Improper Names on Imitation Ivory Shell, Etc. 





Committee of Pyroxylin Plastics Industry Files with Federal Trade Commis- 
sion Recommendations Against Use of Names Which May 
Confuse the Public 
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WasHincToN, June 2—The Federal 
Trade Commission today announced the 
result of a trade practice submittal with 
the Pyroyxlin Plastics Industry at Wash- 
ington, D. C., on May 17, 1920. 
The conference was conducted by Acting 
Chairman Huston Thompson on behalf of 
the Commission in the public interest. 
The trade was represented by delegates 
from the Pyroxylin Plastics Manufacturers 
Association, the Celluloid and Tortoise 
Shell Association, the Celluloid and Metal 
Button Manufacturers Association, and the 
Horn and Celluloid Manufacturers Asso- 
ciation of Leominster, and by numerous 
manufacturers of articles fabricated from 
the basic material, also wholesale and re- 
tail dealers in the finished product. 

The trade practice submittal was called 
by the Federal Trade Commission to dis- 
cuss charges of misbranding of various 


articles made from compounds known 
commercially as “celluloid,” “pyralin,” 
“fbreloid,’ “viscoloid,” “zynolite,’ “acwe- 


lite,” etc. Various applications having 
come to the Commission from time to time 
for the issuance of complaint charging un- 
fair methods of competition, and it appear- 
ing that articles made from the foregoing 
compounds have been branded, advertised 
and sold by various dealers as “ivory,” 
“tortoise shell,” “amber,” “pearl,” “jade,” 
“jet,” “coral,” etc., the Commission consid- 
ered the question of a practical way of 
eliminating such trade practices as_ the 
trade itself disapproves. Preliminary con- 
ferences with the industry were held with 
the object of having those engaged in the 
industry, as experts in their line define such 
practices as they considered unfair, and to 
make recommendations as to ways and 
means of eliminating such practices. 

At the preliminary conference a com- 
mittee was appointed to prepare a report 
to the whole conference at an adjourned 
meeting which was subsequently called for 
May 17, 1920. At this adjourned meeting 
Commissioner Thompson outlined the pur- 
pose and effect of any action to be taken 
and explained that such action would be 
considered by the Commission thereafter in 
determining in individual applications for 
issuance of complaints whether the facts 
upon which such applications were based 
were sufficient to warrant the Commission 
in concluding that it had reason to believe 
that some one was using unfair methods of 
competition, and whether a proceeding by 
the Commission would be in the public in- 
terest; that such action of the conference 
would be only advisory and not binding on 
the Commission, but that due _ regard 
would be given to any action by the con- 
ference which condemned certain practices 
as unfair. 

At the adjourned meeting on May 17, 
1920, the committee of the industry sub- 
mitted the report, which was adopted by 
the whole conference of the industry and 


submitted to the Commission as the action 
and recommendations of the conference. 
This read in part: 


Your Committee, after meeting and carefully 
considering the several trade practices, brought 
up for discussion at the above mentioned Wash- 
ington Conference, and listed below, submits the 
following conclusions with the approval of the 
different trade organizations represented by its 


membership: 
* 2 7 


“3. Use of Designating Terms—We are op- 
posed to the use of the words “Ivory,’’ “Shell,” 
“Amber,” “Jade,” “Coral,” etc., in any other 
than an adjective sense, and then only when 
coupled with the name of the material or some 
other qualifying term, such as color,- finish, etc. 
Illustrative of the foregoing, the following, and 
similar terms would be permissible: “Ivory Cel- 
luloid,”’” “Ivory Pyralin,”’ ‘Ivory Fiberloid,” 
“Ivory Viscoloid,” “Ivory Zylonite,” “Ivory Ac- 


walite,” etc., “Ivory Color Celluloid,” etc., “Ivory 
Color,” “Ivory Color Dressing Combs,’ “Ivory 
Finish Combs,” “Imitation Ivory,” “Imitation 
Shell,” etc. The following, and similar terms 
would be objectionable terms: “French Ivory,” 
“Parisian Ivory,’’ ‘“Tortoise-shell,” ‘Tortoise- 
Shell Eyeglasses,’ ‘Ivory Combs,” ‘Florentine 
Shell,” “Ivory Toilet Sets,” ‘Pyralin Ivory,” 
‘Jade Necklaces,” ‘Coral Necklaces,” “American 


Ivory,”’ etc. : 

“We are further opposed to the use of the 
words “French,” ‘Parisian,’ or any other geo- 
graphical designations in connection with the 
material, or articles fabricated therefrom unless 
they truly express the point of origin and are 
coupled with some other qualifying term, such 
as color, finish, etc. Under the foregoing, the 
terms “French Ivory,” ‘Florentine Shell,’ etc., 
would be objectionable, while ‘French Ivory 
Finish” would be permissible if the thing in 
question originated in France. 

“4, Standardization of Sizes—The question of 
the standardization of sizes, tentatively listed at 
the Washington Conference, this Committee does 
not regard as in any way involved in the points 
raised by the Federal Trade Commission.” 


The report and recommendation was ac- 
cepted by the Federal Trade Commission 
and placed on file. In accepting the report 
of the industry’s policy the Commission 
stated its position to be as follows: 

“If in the opinion of any one interested 
in the industry or affected by the action of 
the conference, such action be deemed to 
work injustices or fall short of affording 
to the purchasing public adequate relief 
from improper conditions heretofore exist- 
ing in the industry, the Commission: will, 
upon application, issue complaints in proper 
cases, so that determination may be had of 
any matters in controversy within the 
scope of the power of the Commission. 

“In regard to marking or branding of the 
industry’s product, the Commission does 
not attempt to force the members of the 
industry to brand or mark their goods as 
to quantity, quality or substance. When, 
however, the members of the industry do 
mark or brand their goods, such marks or 
brands shall be so definite and correct as 


“not to deceive the purchasing public with 


respect to the quantity, quality or substance 
of the goods purchased.” 

A full report of this trade practice sub- 
mittal may be had at the office of the Com- 
mission upon application to the Secretary 
of the Commission. 
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Memorial Tablet Erected to Silver Workers 
Who Served in the World War 


N memoriam for those men and women 

who enlisted for service in the World 
War from The Holmes & Edwards Silver 
Co., Factory “C,”’ International Silver Co., 
Bridgeport, Conn., a memorial service was 
held in the factory yard in this city during 
the noon hour May 28, 1920. This is the 
second annual affair of its kind, and was 
elaborately presented. 

Over 700 employees were present, and 
this occasion marked the unveiling of a 
bronze memorial tablet erected by the com- 














MEMORIAL TABLET IN HONOR OF MEN OF 
I) 


FACTORY C WHO SERVED IN THE 
WORLD WAR. 


pany as a permanent memorial to those 
men and women who served their country 
in the great crisis. 

In addition to service men of the World 
War, there were sprinkled among the audi- 
ence veterans of the Civil War and the 
Spanish War. The Civil War Veterans 
had honor seats on the platform. Cassius 
Dietz, chairman of this meeting, is a vet- 
eran of the Spanish War, and the opening 
remarks were made by E. T. Abbott, a vet- 
eran of the silverware industry, who served 
in the Civil War. His remarks were “Me- 
morial Day and What It Stands For.” 

The communitv singing was led by 
Wm. R. Parry, the factory song leader. 

The dedication of the memorial tablet 
took place by J. G. Ludlum, manager of 
Factory “C,” giving the dedication address, 
and the tablet was unveiled by Miss Sophye 
Hubbard, the only woman from the fac- 
tory who entered service. 

Reverend A. F. Campbell delivered a 
masterful address on Patriotism and 
Americanism. 

The singing was accompanied by the 
Holmes & Edwards’ band, made up of the 
employes of the factory. 








The firm of Jos. Sarphie, Hattiesburg, 
Miss., will hereafter be known as the 
Sarphie Jewelry Co. No one has been 
taken into the firm. The change of name 
was made to emphasize the line of goods 
handled. 
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Calamity Howlers - versus - Facts 


The fact should not be over-looked, that before the War, the 
United States was in debt to other nations some FIVE BILLION 
DOLLARS, and that by 1919 we had not only paid this debt BUT 
foreign nations owed the United States some TEN BILLION 
DOLLARS. Furthermore, we have to-day the largest gold re- 
serve of any nation in the world. 

As to the future of our raw material and manufactured 
products, it is only necessary to realize that the United States 
has but 6% of the population of the world, controls 7% of land, 
and yet produces: 
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20% of the world’s supply of gold 60% of the world’s supply of cotton 
25% of the world’s supply of wheat 60% of the world’s supply of aluminum 
40% of the world’s supply of iron and steel 66% of the world’s supply of oil 
40% of the world’s supply of lead 75% of the world’s supply of corn 
50% of the world’s supply of zinc 85% of the world’s supply of automobiles 
60% of the world’s supply of copper 
Confronted with these indisputable facts, we do not under- 
stand how the yappings of the CALAMITY HOWLER can in- 
fluence PUBLIC SENTIMENT for more than a moment. 
JAMES J. LOEB & BROTHER 2 
IMPORTERS and CUTTERS of MELEE = 
68 NASSAU ST., N. Y. 2 
Autwerp, 1 Rue van Lerius London, E. C., Holborn Viaduct = 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun = 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 

















Lonvon, May 21.—Trade conditions here 
are quiet at present in all branches of the 
industry. This is in contrast with the usual 
activity during the month of May, and is 
due in part to the fluctuations of the money 
market which has been making trade dif- 
ficult here, especially for those who are 
visiting this market on buying trips. The 
budget recently made known by the Gov- 
ernment has also affected the normal course 
of business. The West End shopkeepers 
are complaining of the lack of trade at the 
present time which has naturally affected 
the manufacturing and wholesale trade. 

On the other hand, it may be stated 
that so far as prices are concerned, the mar- 
ket does not show any difference, as prac- 
tically no one is being compelled to realize 
on stock in hand and dealers are holding 
off from selling, it being known that the 
cost of labor and rough material is daily on 


the increase and that the prices of manu- © 


factured articles are bound to be main- 
tained. This fact was proven during the 
recent visits of representatives from Ameri- 
can firms who came to this market during 
the month under the impression that they 
would be able to find bargains. They were, 
however, greatly disappointed in this re- 
spect as they found prices firmer than ever. 

There is still a little demand in the In- 
dian and Canadian markets for medium 
quality goods which naturally means that 
some transactions were carried on for ex- 
port, although these transactions did not 
reach the level which was reached during 
the corresponding month of last year. The 
market for rough goods remains as steady 


as ever. ‘ee a oe 


AMSTERDAM, May 17.—Conditions in the 
trade in this market have changed little if 
any since the previous month. This means 
that there is a general quietness in this 
diamond center which eventually affects the 
wholesale as well as the retail trade. The 
number of unemployed has increased again 
not only for the reason that large manu- 
facturers are afraid to keep their mills go- 
ing during a slack period, but also in order 
not to overload the market with too many 
goods at a time when they will not be ab- 
sorbed readily. 

Experience gained during the past few 
years, at a period when wages were in- 
creasing rapidly, has taught that so long as 
a good demand for cut stones is evident, 
that the high scale of wages did not matter, 
as customers were ready to pay demanded 
prices. There is little doubt among those 
well acquainted here that as soon as the 
money valuation question is placed on a 
sounder basis, and this can only be done 
by an international conference which shortly 
will take place, buyers will find themselves 
in a better position and will not be ham- 
pered by fluctuations of the money market 
which varies now every day. 

In the rough market, there is the same 
animation as last month but marked by a 


slight increase in prices of industrial dia- 
monds. Bort has increased in price and it 
is difficult to obtain at the present time 
owing to the system of distribution which 
has been adopted by a committee working 
in connection with the London Diamond 
Syndicate. 
* * Ed 

Parts, May 21.—There was every indica- 
tion of a prosperous business in the jewelry 
trade in this city during the Summer months 
because of the influx of foreign visitors, 
who, under ordinary conditions would have 
made many purchases at jewelry stores, 
still the luxury trades are crippled because 
of the embargo on many articles which are 
coming under the list of goods which are 
prohibited from importation. This list was 
recently published by the French Govern- 
ment. The tax on luxuries is also a 
deteriorating factor as it not only hampers 
the retail trade, but opens opportunity for 
those who do not deal squarely to take ad- 
vantage of the situation. The president of 
the Chambre Syndicate des Joailliers, 
Monsieur Paul Templier in a recent inter- 
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There is at present much activity among 
watchmakers associations to further the in- 
terests of the trade by establishing a watch- 
makers’ guild on the lines of the well known 
watchmakers’ guild in England, with the 
object in view of promoting study of the 
horological industry in France, both from 
a technical and practical standpoint. This 
is of interest, especially in view of the dif- 
ficulties now being experienced in Switzer- 
land. It is believed that this movement will 
be of a great benefit and that the step taken 
by the watchmakers’ association was a wise 
one which in the future will prove fruitful 
to many an apprentice of the watch and 
clock trade. 

A congress of retail watchmakers was 
held recently when the idea was broached 
to form a co-operative society so that the 
members of the association could make 
their purchases conjointly, but many ob- 
stacles were raised against it and there is 
not much opportunity for its becoming ef- 
fective. 








A DARING ESCAPE 





Wm. Marweg, Awaiting Re-trial on the 
Charge of Murdering Buffalo Jeweler, 
Breaks Out of Erie County Jail 
BurFaLo, N. Y., June 2.—In one of the 


most daring breakaways ever made in the 
history of the Erie county jail, William 





WM. MARWEG, 


WHO ESCAPED FROM BUFFALO PRISON WHILE AWAITING RETRIAL ON CHARGE 


OF MURDERING A JEWELER 


view, explained the unpracticability of these 
measures and there is no doubt that as soon 
as the monetary conditions in France have 
been readjusted and the value of the franc 
is in a more normal condition, that the ban 
on business will be lifted. 

At present, the diamond merchants and 
jewelers here are handicapped as the im- 
portation of diamonds has practically been 
stopped and are obtainable only by special 
license, providing the importer can prove 
that the gems are destined for export. As 
a consequence, all goods in stock have gone 
up in price and are very quickly snapped 
up by the trade, but as there is only a little 
stock in the market at the present time, it 
is believed that the effect on prices will not 
be such as would be expected under ordi- 
nary conditions. 


Marweg, once convicted of the murder of 
a jeweler, and awaiting a new trial on the 
charge, escaped on the morning of May 
30, together with Joseph Brady, a federal 
prisoner. Although every city and town 
of the country has been notified, and depu- 
ties from the various sheriffs’ offices have 
scoured all western New York, no trace 
has been found of the escaped men. 

The escape was evidently a well-planned 
one. For, soon after the men gained their 
freedom the sound of an auto was heard 
in the street at the rear of the jail. They 
secured the keys of doors leading to the 
prison yard after covering a guard with a 
revolver. 

A grand-jury investigation of the escape 
of the men will be held, according to Guy 
B. Moore, District Attorney for Erie 
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Wheeler Wedding Rings 


We are glad to announce the return of Wheeler 
Wedding Rings after a temporary but unavoid- 
able absence caused by disagreeable labor con- 
ditions. 


And at a propitious time too, we feel; for 
never was the demand greater for wedding 
rings of the better kind. 


To the trade Wheeler Wedding Rings need 
no introduction. Their long established rep- 
utation rests securely upon the sound guarantee 
of “the utmost in quality and the finest in 
workmanship”. 


Wheeler Wedding Rings are seamless, possess- 
ing a beautiful and lasting finish, obtainable 
only through the Wheeler process of manu- 
facture. Our engraved rings are all hand- 
engraved, which means—the best that can be 
produced. 


We specialize in platinum engraved rings and 
in diamond wedding rings. 


New York 
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has already questioned a num- 
or oe in connection with the matter. 
William Allen, the guard, was suspended 
pending the result of the investigation 
which is now being conducted by the dis- 

i orney. 

Pes cenattuen with Walter Bojanow- 
ski, were convicted of first-degree murder 
in connection with the killing of George L. 
Weitz, a clerk in the jewelry store of 
Zilliox & Co. in Genesee Sq., in 1918. An 
attempt was made to hold up the store, 
it is said, and Weitz was shot when he 
gave battle. Bojanowski was shot in the 
leg while running away from the scene, 
and was caught and placed under arrest. 
He was convicted and sentenced to the 
electric chair. He obtained a stay, how- 
ever, pending the outcome of the new trial. 
He is still at the death-house at Sing Sing. 
Marweg was arrested on Christmas Eve, 
1918, by Detective Sergeant Murphy and 
Detective O’Neil of the Pearl St. police 
station. Marweg also obtained a new trial 
and was brought back from Sing Sing to 
await it. It would have come next month. 

For the last few weeks, Marweg, to- 
gether with Brady, the other man who 
escaped, have been released from - their 
cells every Sunday so they could arrange 
the altar in the mess-room for Catholic 
service. The service is held Sunday morn- 
ings at 6 o'clock. 

According to Allen’s story, he let the 
men into the mess-room and walked into 
an adjoining office, leaving the door open. 

They followed him, and Brady, who is 
being held on a charge of bringing a stolen 
auto from another State, is said by Allen 
to have pressed a revolver against the 
guard’s side. 

“Give me the keys,” he said. 

“What are you doing, kidding me?” Allen 
says he asked, when this surprising demand 
was made. 

“No, I’m not kidding,” said Brady, and 
he shifted the gun to Allen’s head. 

Allen was then shoved into a nearby 
open cell and the keys snatched from him. 
The two prisoners then fled, closing the 


cell door, which locked automatically. They . 


then took further precaution against cap- 
ture by ‘locking the door leading from 
the jail office to the mess-room. Making 
use of the keys they had gained, they finally 
got out of the jail, preventing pursuit by 
locking the doors behind them. The prison- 
ers got out of the jail yard by clambering 
over an outbuilding, and then jumping to 
the street. 


In the meantime, the alarm had been 
spread at the jail, but pursuers were held 
up by locked doors, the only keys to which 
were in the jail safe. Jailer Leib was noti- 
fied at his home, arrived at the jail, got a 
duplicate key from the safe, and the route 
the men had taken was then followed. But 
they had shown the authorities a clean pair 
of heels, and though police and_ sheriffs 
throughout the surrounding districts were 
immediately notified, no trace could be 
found of them. 

Marweg, who is about 40 years old, is 
said to have had a long prison record. He 
is described as having light blue.eyes, light 
chestnut hair. height five feet four inches, 
and weight 138 pounds. Police authorities 
are asked to watch for the men. 
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Detroit Jeweler Gets Watch of Son Killed in France 





Letter of “Jewelers’ Circular” Asking Aid in Search for Buyer of Watch Found 
on Unknown Officer Gets Into Hands of Man Who Was 











Looking for This Timepiece \ 


— 





 cemeenannersecen 


Detroit, Mich., June 1—Through the aid 
of THe JEWELERS’ Circular, Charles E. 
Locke, credit manager for Wright, Kay & 
Co., ‘Woodward at Grand River Ave., has 
been able, after a search of more than a 
year, to locate a wrist watch, which his 
son, Lieut. Edward H. Locke, Company A, 
128th. infantry, 32nd division, wore at the 
time he was killed in action at Romagne, 
France, Oct. 15, 1918. 


Other personal belongings of the dead 
Detroiter have not yet been located, but 
Mr. Locke, the father, expects to regain 
possession of the watch soon. He will 
present it to his son’s widow, who lives at 
the home of her parents in Madison, Me. 

After Mr. Locke had appealed to the 
United States Government in a vain effort 
to locate his son’s watch, he had tried 
every other channel of communication 
which might lead to information concern- 
ing his son, but without success until he 
obtained the clue from THE JEWELERS’ 
CIRCULAR. 


In a recent number of this journal was 
a communication from Royce C. McClel- 
land, Wilmington, N. C., who was trying 
to identify the American army officer, upon 
whose person was found a watch, and a 
card bearing the address of Mr. McClel- 
land. The appeal printed in this journal 
asked that anyone who could do so to 
help with information that would lead to 
the discovery of the person who bought the 
watch. 

From the Waltham Watch Co., which 
made the movement, THE JEWELERS’ Cir- 
CULAR learned that the same had been cased 
by the Dubois Watch Case Co., and the 
records of the latter concern showed that it 
had been sold to Wright, Kay & Co., of this 
city. 

Wright, Kay & Co., were then communi- 
cated with and the number of the watch. 
case and the date of sale given them, and 
a request made that they hunt up their 
records and try to discover the party to 
whom it had been sold. By a strange co- 
incidence, THE JEWELERS’ CiRCULAR’S letter 
was turned over to Charles E. Locke, credit 
manager of the firm, to answer, and on 
looking the matter up, Mr. Locke discov- 
ered that this was the watch that had been 
sold to his son and the one for which he 
had been searching for many months. 

Correspondence then ensued between Mr. 
Locke and THE JEWELERS’ CircULAR and the 
former was put in touch with Mr. McClel- 
land, who had hoped to discover the identity 
of the unknown officer who carried his 
card, by means of the watch found on him. 
But here his hopes were disappointed as 
Mr. Locke had previously learned that af- 
ter the death of his son, the watch and 
some other property had been taken in 
charge of a Lieutenant Mantor, evidently a 
friend, but that Lieutenant Mantor himself 
had been killed the-next morning. With 


rare 


this test'‘mony all traces of the watch had 
been lost. 

Mr. McClelland has now forwarded the 
watch to Mr. Locke and is still seeking the 
identity of the unknown officer on whom 
it was found and who carried his business 
card. 

Lieut. Edward H. Locke, the dead officer 
who carried this watch, was killed in action 
on Oct. 15, 1918, and is buried at Romagne, 
France. He was born July 17, 1890, and 
was married Oct. 3, 1917, being survived by 
a widow and a baby daughter as well as by 
his father, Col. C. E. Locke. He entered 
the Officers’ Training Camp at Fort Sheri- 
dan, May 10, 1917, was commissioned 2nd 
lieutenant Aug. 12, and went to France with 
the 85th Division July 15 of that year. 








Convention Notes. 





The annual convention of the. Virginia 
Retail Jewelers’ Association will be held at 
Richmond, on July 12 and 13. 

*x* * x* 


The Missouri Society of Retail Jewel- 
ers-will hold its annual convention at the 
Hotel Muelbach, Kansas City, Mo., 
June 14 and 15. . i 

* * x 


The annual convention of the Mississippi 
Retail Jewelers’ Association will be held at 
the Great Southern Hotel, Gulfport, Miss., 
on June 14, 15 and 16. 


* * * 


Charles T. Evans, of Brayton’s, this 
city, former president of the American 
National Retail jewelers’ Association, has 
accepted an invitation to speak before the 
annual convention of the Ontario Retail 
Jewelers’ Association, to be held at To- 
ronto, Tuesday and Wednesday, June 22 
and 23, on the subject of “Salesmanship.” 

* * * 


The dates of the annual convention of 
the Tennessee Retail Jewelers’ Association 
has been changed from June 16 and 17 to 
June 22 and 23. A very enthusiastic meet- 
ing at the Commercial Club building in 
Nashville is anticipated. Secretary Ander- 
son of the National Association as well as 
other speakers of national reputation will 
be on the program. A rousing good time 
and a very profitable meeting is in store for 
the jewelers of Tennessee as well as other 
States that wish to attend. 





“Make the world safe for credit,” is to 
be the slogan at the annual convention of 
the National Association of Credit Men, 
which will be held at Atlantic City, N. J. 
June 1 to 5, and which will be attended by 
a representative group from the Chicago 
Jewelry Credit Men’s Association. Prac- 
tically all the credit managers of the large 
Chicago houses plan to attend the conven- 
tion. 











THE JEWELERS’ CIRCULAR June 9, 1929 





Established 1866 





170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 




















Qhenheiner Dos & Veith 


Cutters 0 jamonds 





Importens Pearls= 
Pars | 170 Broadway 
London Cor Maiden Lane 
Amsterdam New York. 





























Pearls 
Pearl Necklaces 








GOODFRIEND BROTHERS 


9-11-13 Maiden Lane, NEW YORK 41 bis Rue de Chateaudun, Paris, France 












































June 9, 1920. 


THE JEWELERS’ 


CIRCULAR 








formation as to 
dealers in the m 
are show 
ered direc 
retailer to 
stir up 
interviews 1 








a redit to THE JEWELERS’ CircuLaR, in any way that the jeweler may feel will prove 
og ‘the information of the people of his district, or valuable as a news item on the latest 


styles in gems.—THE EDITOR. 


| The Latest Jewelry Seen in New York 


Note—The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
ved the very latest articles in jewelry that are shown in the shop windows of big 
etropolis and about such special pieces as have been made for customers, and 
n in public for the first time. This information is right-up-to-the-minute, and gath- 
tly before THE JEWELERS’ CircULAR goes to press. The notes may be given by the 
his local paper for the general information of the people of his district, in order to 
interest in jewelry generally, or the information may be used 
in his local journals, as to the latest styles in jewelry. 


by him as a basis for 
It may be used with or 
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HICH of all her beautiful jewels will 

the bride take with her on her wed- 
ding trip? This curiosity-provoking ques- 
tion was asked lately and The Rambler 
with interest aroused started at once to 
gather data on the subject, asking each of 
a score of June brides to tell her just which 
pieces from among all her lovely gift jewels 
and newly-acquired utility pieces were to 
be used as an accompaniment to her trous- 
seau gowns. The following notes are the 


result. 

A sapphire-mounted finger-ring was in- 
cluded in one little jewel case because it 
matched or blended with a number of 
gowns and looked superb with a deep-blue 
evening cloak. The ring design is a square 
bezel flanked on either side with a diamond- 
mounted shank, the sapphire at the center 
was extremely large and square-cut and 
it was surrounded in a square contour 
platinum frame that was studded with 
eight diamonds. 

* * 

A favorite long neck-chain was found 
among another bride's jewels. It is such a 
useful jewel that she could not afford to 
leave it behind. Doubled, it made a neck- 
chain for a watch; alone, it could be used 
for afternoon wear or with a handsome 
diamond and pearl-mounted pendant, it is 
appropriate for the evening. This chain is 
30 inches in length and fitted with an extra 
slide to be attached at the back so that it 
may be wound two or three times about 
the neck and held firmly in place. 

kK Ox 


Her pearls make the basis for all of her 
more elaborate jewelry sets, according to 
one bride. These pearls are mounted as a 
three-strand necklace, a pair of ear pen- 
dants and some finger-rings. When they 
are to be used with her orchid-colored even- 
ing gown, she wears with them a ruby- 
mounted brooch. An emerald bracelet and 
an emerald-mounted finger-ring are used 
with these pearls when her costume color- 
scheme is green, while for her blue or grey 
gown she chooses a sapphire brooch and 
her finger-rings holding sapphires. 

kk x 

Fans have become a fad with one of the 
season’s widely famous brides. With her 
wedding gown she carried a large white 
ostrich fan, which was mounted with a 
hand-carved ivory handle. This was hung 
from a diamond and pearl-studded neck- 
chain, a gift of the bride’s mother. Other 
fans will be included in her trousseau. 
There is an old-rose single-plume fan, 
mounted in silver and studded with pink 
coral, and another in peacock colors, three- 


plumed, but with a single-stick handle. 
This handle _is openwork silver and ebony, 
a curious combination that looks especially 
well with the brilliant blue and green colors 
of the plumes. 

* Ok * 
-A feature of a trousseau designed for a 
youthful bride who is noted for her golden 
curls is a black gown overhung with white 
lace. The under-slip is of soft satin, hang- 
ing in folds and dipping below the white 
lace in a long train coming from the side 
of the gown. On one shoulder the white 
lace forms a capelike sleeve, while the 
black satin is made into a strap over the 
other shoulder. Diamonds and emeralds 
are set in her jewels and with this black- 
and-white gown this young matron will use 
an emerald-plumed fan. Black gowns ap- 
pear in many of the season’s trousseaux. 
They are used for afternoon as well as for 
evening, and they come flounced with black 
lace or with an overdress of tinted chiffon 
or cream or white lace. 

* * * 

Some of the new trousseaux, parasols 
and handbags are interesting in color as 
well as in design and the mounts for both 
bags and parasols are richly encrusted with 
gems. Often these two pieces match in 
material and gem-setting. One such pair is 
gold-mounted and set with amethysts, 
while pompadour silk in pink and lavender 
tones was used for the parasol top and 
lower part of the fluted bag. One of the 
latest designs in a mesh bag has a mesh of 
gold topped with a combination gold-and- 
platinum mount. This mount is made with 
the gold as the groundwork and the plat- 
inum in an overlaid pattern that is encrust- 
ed with small diamonds. A small cap of 
platinum has also been used in an open- 
work design for the top of a parasol handle. 
The handle itself is of ivory, plain polished, 
and the platinum piercing leaves spaces 
where the ivory shows through the carved 
design. The platinum color is matched in. 
the parasol top of shimmering grey and a 
large silk tassel in grey hangs from the 
parasol handle. 

a ae 


Such pieces as fitted cases, manicure sets, 
writing tablets and jewel boxes are an im- 
portant accompaniment to the bride’s trous- 
seau. These useful pieces are handsomely 
made when they are intended as wedding 
gifts and they are so beautiful it would be 
hard to leave them behind. There is a fitted 
handbag in pin-seal, softly lined with suede. 
The fittings are very small, but quite large 
enough to be useful and exceedingly light 
to carry. They are formed of tortoise-shell 
and mounted with the bride’s initials carved 
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on a flat bar of gold. A manicure set comes 
in ivory encased in a roll of white pigskin, 
and a jewel box in silver is lined with 
white kid and monogrammed in the bride’s 
initials in pearls on the top of the lid. This 
little box when it was opened showed a 
marvelous array of jewels and among the 
pieces was a magnificent emerald mounted 
in a finger-ring. This gem was smooth-cut 
and oval-shaped and its mounting of plat- 
inum, diamond-studded, made a very nar- 
row line for the ring circle, but this is not 
telling you of the utility pieces and to go 
back to them I must mention a writing case 
which holds all of the necessary pieces in 
silver, enameled in black. The case itself 
is of black kidskin mounted at the corners 
with the enameled silver. 


* * * 


The jewels to be used by the groom 
should certainly be included in any list of 
the new pieces, for they represent the very 
latest and the handsomest of all the new 
jewels for men. The groom nowadays 
must have his evening dress set, the pieces 
for his day coat, his sport things, and his 
smoking and pocket pieces; with his morn- 
ing coat he has plain polished platinum 
for his cufflinks, and watch and chain, and 
a choice of a variety of platinum scarfpins 
set with very small gems. His sport pieces 
are in gold mounted with semi-precious 
stones, and among his pocket pieces and 
smoking things he has a penknife in gold, 
engine-turned in a brocaded pattern, and 
a matching cigarette holder and cigarette 
box in frosted platinum. The many ushers 
and all the best men of all the larger wed- 
dings have received magnificent pieces this 
year. Some of the jewels have held large 
pearls, sapphires or emeralds, and more 
than a few have been set with diamonds. 
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Although the dress itself is quite worth 
describing, the jewels really made the point 
of interest in a wonderful trousseau cos- 
tume ranging in color through pink, lilac 
and palest blue to yellow and a very light 
olive green. The gown material was hand- 
painted georgette. This made a flowing 
drapery on either side with a panel of soft 
green satin hanging between. It was in- 
tended for semi-dress for the evening or 
with a hat, cloak and parasol for afternoon 
wear. Afternoon jewels are a_ specialty 
nowadays, and with this gown they included 
a long graceful necklace, a bracelet finished 
with hanging tassels of gems and a pair 
of pendant earrings. All the jewels matched 
more or less in pattern design as well as 
in gem setting and mount material. The 
necklace was finished with a long, narrow 
three-cornered pendant and the chain was 
a crossover pattern in a double loop. The 
bracelet was a double circle with two bands 
held together by a plaque at one side from 
which there dropped the tasselated ends. 
The ear pendant was built up of a square- 
shaped stud and from this hung a triangu- 
lar-shaped pendant repeated from the neck- 
lace design and finished below with a drop 
pearl. The mount materials were com- 
bined gold and platinum and the gem set- 
tings of amethysts, peridots, pearls and 
diamonds gave colorful variety and interest 
to the jewel. 

THe RAMBLER. 
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EMPIRE STATE CONVENTION 





Program for Annual Meeting of New York 
Retail Jewelers’ Association at Syra- 
cuse, June 28, 29 and 30 


Syracuse, N. Y., June 5.—Practically all 
details of the annual convention of the 
New York State Retail Jewelers’ Associa- 
tion have been completed under the direc- 
tion of Harry N. Clark, convention chair- 
man, and members of the local jewelers’ 
club. Chairman Clark is getting a hearty 
response to his appeal for co-operation 
from the local jewelers who are leaving no 
stone unturned to make the convention 
the greatest ever held in this State. More 
than 300 delegates are expected to attend 
the convention sessions at the Onondaga 
Hotel, June 28, 29 and 30. 

President G. A. Frisch of the State asso- 
ciation of Buffalo, Secretary A. O. Bald 
of Mount Vernon and Mr. Clark held con- 
ferences Sunday and Monday: working out 
the details of the program. 

President Arthur A. Everts, Dallas, Tex., 
and Secretary A. W. Anderson, Neenah, 
Wis., of the national association, have both 
assured Chairman Clark that they will be 
present. 

The following is the program of the 
convention : 

Sunday, June 27 

7 to 10 pv. m.—Reception committee to meet 

early arrivals at the Onondaga and registration 


of delegates. 
8.30 p. M.—Meeting of the executive committee. 


Monday, June 28 


9 a. M.—Registration of delegates. 

10.30 a. M.—Formal opening of the convention. 

10.45 a.M.—Address of welcome by Mayor 
Harry H. Farmer of Syracuse. 

11 a.M.—Response by F. P. D. Jennings of 
Albany. 

11.15 a. M.—Reports of local associations. 

12 noon.—Adjournment. 

12.30—Luncheon in the rathskellar of 
Onondaga for delegates, guests and ladies. 


AFTERNOON SESSION. 


2 p.m.—Address of President G. A. Frisch of 
Buffalo. 

2.18 p. m.--Address, A. W. Anderson, secretary 
of the national association, on ‘‘Association 
Work.” 

3.15 p. m.—Address, William Allan Dyer, presi- 
dent Syracuse Chamber of Commerce, on “Finan- 
cial Conditions of the Present Day.” 

3.45 p.m.—Address, R. S. Tipping, secretary 
Jewelry Crafts’ Association, ‘The Employer and 
Employe.” 

4.15 p.mM.—Mr. Kennedy, National Cash Regis- 
ter Co., “Store System,” illustrated by stereop- 
ticon views. 

8 p. M.—Keith’s Theater. 

11 pep. mM.—Supper dance, Onondaga Roof Gar- 


den. 
Tuesday, June 29 

9.30 «a.M.—Vandervoort, Jewelers’ 
Bureau of Harvard University. 

10 a.m.—Address L. Heller, 
Semi-Precious Stones.” 

10.30 a. m.—Address, R. W. Disque, Syracuse 
Post Standard. ‘The Value of Window Display 
Advertising.” 

11 a. M.—Address, 
“White Gold.” 

11.30 a. m.—-Matthias Stratton, Jewelers’ 
operative Bureau. 

12.15 ep. m.—Group photo of convention in ses- 
sion. 

12.30 yp. m.—Luncheon in rathskellar of Onon- 
daga Hotel for delegates, guests and ladies. 

"AFTERNOON SESSION. 

3 p.M.—Auto ride about city visiting principal 
sights of interest and auto trip to Long Branch 
for shore dinner. Dancing, bowling, boating and 


sports, 
Wednesday, June 30 
9.30 a.m.—Address, Alfred G. 


the 


Research 


“Precious and 


S. E. Bolles, New York, 


Co- 


Stein, New 
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and Watchmakers of the 
was U. S. representative, 
Jury of Awards on Horology, United Exposi- 
tion, Paris, France, 1900; secretary of Juries 
Group, St. Louis Exposition, 1904. 

10.30 a. M.—Address of President Frisch. 

Discussion of matters of trade interest by dele- 
gates to the convention. 

Question Box, conducted by President Frisch: 

A banquet will be given in the evening. 

Chairman Clark has named the follow- 
ing convention committees : 

Convention Committee—Chairman, H. N. 
Clark; Charles A. Crouse, treasurer. 

Reception Committee—Chairman, Tyler 
E. Gregory; Charles Stoecker, E. W. Frost, 
C. H. Howe, C. M. Coykendall, A. B. 
Frost, A. M. Lewis, C. A. Crouse. 

Hotel Committee—Chairman, L. Lemp; 
A. C. Muller, I. H. Abramson. 

Entertainment Committee—Chairman, E. 
W. Frost; H. G. Menapace, S. B. Marine, 
Max Rudolph, C. W. Coykendall, I. H. 
Abramson, C. A. Crouse, George Stoecker, 
Saul Kauffman. 

Registration Committee — Chairman, C. 
H. Howe; William Blaich, A. Liberman, 
J. H. Latterner, J. L. Solomon. 

Banquet Committee—Chairman, 
Coykendall; Harry Weinberg, 
Stoecker, A. Markson, F. Miller, 
Lipsy. 

Theatre Committee — Chairman, 
Crouse; H. J. Stickles, E. H. Allen. 

Convention Photo Committee—Chairman, 


York, ‘‘Watchmaking 
Future.”” Mr. Stein 


C.. We 
George 
s. -S. 


. z£ 


A. M. Lewis; H. G. Menapace, Max 
Rudolph. 
Music Committee —-Chairman, William 


Blaich; James Honig. 

Chairman Frost of the Entertainment 
Committee has made every arrangement 
for the entertainment of the delegates and 
their wives. The women delegates and 
wives of members will be met by a special 
committee composed of wives of local mem- 
bers. A special program of entertainment 
is to be provided for them. 








Final Arrangements Made for Tournament 
of New England Jewelers’ Golf 
Association 
Boston, Mass., June 5.—Final arrange- 
ments have been made for the fifth annual 
golf tournament of the New England 
Jewelers’ Golf Association. It will be held 
at the Rhode Island Country Club, Provi- 
dence, R. I., June 24-25, with the banquet 
Friday evening, June 25, at the clubhouse 

at 7.30 o’clock. 

The attendance is expected to be the 
largest on record and the competition in 
the golf tournament will be very keen as 
a great many of the members have im- 
proved their play wonderfully. The great- 
est foursome will be played between Ed 
Lilley and Ed Cole, Jack Hollister and 
Dan Sullivan. The match will start at sun- 
rise and they hope to finish it in time for 
the banquet in the evening. A squad of 
policemen, says the club’s invitation card, 
has been engaged to keep back the large 
gallery. The rules and etiquette of golf 
are to be strictly followed. 

An expert accountant with an adding 
machine has been engaged to keep the score. 

Golfers must get their handicap cards 
from the professional of the club at the 
first tee Thursday morning. Headquarters 
are at the Narragansett Hotel. 
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A CLEVER THEFT 


Look Out for This “Pennyweighter” Who 
Got Four Valuable Rings from Jewelry 
Store at Saratoga Springs 
SARATOGA Sprincs, N. Y., June 2—A 
clever pennyweighter visited a jeweler in 
this city last Wednesday and stole four 
diamond rings valued in all at $500. Al- 
though the police have been notified and 
given a good description of the man, no 

arrests have been made. 

About 7.30 o’clock on the morning of the 
theft, a man called at a jewelry store on 
Broadway, presented a pair of glasses and 
asked that one of the lenses, which had 
been broken, be replaced. Just as he was 
about to leave the store, he informed the 
jeweler that his girl had passed the store 
the day before and had admired a ring 
which was on display in the window. The 
jeweler, who was alone in the store at the 
time, extracted a tray containing rings 
from the showcase, but after inspection of 
these rings the man decided that they 
were too expensive. The jeweler then 
showed him several other rings and 
the man finally purchased one set with a 
blue stone whose price was $9. 

After the stranger was given his pur- 
chase and change he informed the jeweler 
that he would again like to look at the 
more expensive rings. The jeweler again 
placed the tray before his ‘‘customer” and 
the man began looking them over and dur- 
ing his inspection requested the jeweler to 
give him a box in which to place the ring 
which he had purchased. In getting the 
box, the jeweler was compelled to turn his 
back on the “customer” for a few seconds. 
After the man was given the box he finally 
decided that he did not wish to purchase 
another ring so informed the jeweler that 
ne would return in the evening. 

Shortly afterward the jeweler, while 
trimming the window discovered that four 
rings were missing from the tray. He im- 
mediately notified an ex-police officer, but 
a thorough search of the local hotels failed 
to reveal the stranger. The trolley cars 
and trains were also watched, but the man 
could not be found. The police were also 
notified, but their search has been unsuc- 
cessful. 

An inventory of the tray showed that the 
man had stolen one fancy platinum dinner 
ring set in the center with a % karat size 
diamond, surrounded by eight or nine 
smaller stones valued at $250; one gold 
Tiffany style ring with platinum top, set with 
a diamond weighing .28 carats worth $125; 
one gold Tiffany style ring, platinum top, 
set with a stone weighing .24 carats worth 
$90, and one gold Tiffany style ring, plat- 
inum top, mounted with a diamond weigh- 
ing .21 carats, worth $85. There were no 
marks of identification on any of the stolen 
articles. The theft, it is believed, was com- 
mitted while the jeweler was getting the 
ring box for the stranger. 

The man, when leaving the glasses gave 
his name as McGraw. He is described as 
an Irish-American, about 25 years old, 
standing five feet six, inches tall and weigh- 
ing about 140 pounds. He is smooth 
shaven and wore a dark suit and soft hat. 

The trade is warned to be on the lookout 
for this man. 
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New Hampshire Jewelers Meet at Laconia 


Members of State Association Join in Best Convention Ever Held—New 
Officers Elected and Banquet Enjoyed 
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Laconta, N. H., June 5.—The annual 


convention of the New Hampshire Retail 
Jewelers’ Association, which closed here 
last night was well attended and proved of 
much benefit to retail jewelers of this State. 


Friday 


The convention went into session in the 
conservatory dining room of the Laconia 
Tavern about 10 o'clock Friday morning, 
and the first order of business was an ad- 
dress by President Whitcomb. He stated 
extemporaneously that it is well for all 
jewelers to give consideration to the 
Jewelers’ Mutual Insurance Association 
and insure under it. He hoped that all 
present would receive benefit from the New 


with the exception, perhaps, that some of 
the officers be reduced in number. 

It was moved and carried that the mat- 
ter of the by-laws be left in the hands of 
the executive committee. It was then 
moved and carried that the by-laws as 
they may be adopted, be printed, and the 
secretary send a copy to every member of 
the New Hampshire Association. 

Mr. Stearns then announced that he was 
pleased to report that the Macy department 
store, New York city; the Waltham Watch 
Company and Smith-Patterson Company, 
Boston, had each donated $1,000 toward 
the expense and maintenance of the New 
England Jewelers’ Institute. 


President Whitcomb then named a 











LACONIA TAVERN, THE CONVENTION HEADQUARTERS 


Hampshire meeting and go home inspired 
with new ideas gained by having attended 
it. 

He hoped that every jeweler would be 
farther ahead in his business life and prin- 
ciples when the meeting came to a close, 
because of a voiced participation in the 
many phases of conditions as they might 
‘be discussed from time to time and acted 
upon. 

F. Stearns, Keene, was the next speaker. 
He said that if for no other reason the 
New Hampshire jewelers should take an 
interest in the convention’s success, be- 
cause of the presence cf the number of 
visitors from other States who had 
motored over from the Maine meeting. 

President Whitcomb then read a _ tele- 
gram from A. K. Sloan, president of 
the Jewelers’ Security Alliance, offering 
greetings and best wishes. 

Mr. Stearns, as chairman of the by-laws 
committee, then made his report. He said 
it was suggested that the offices of secre- 
tary and treasurer be made one office and 
the incumbent known as a secretary-treas- 
urer, He also suggested that the general 
‘plan as written in the by-laws of the 
Massachusetts Association be followed out, 


nominating committee composed of C. 
Taber Gates, Woodville, chairman; C. A. 
Trefethen, Manchester, and A. U. Burque, 
Nashua. This committee immediately went 
into conference. 

While awaiting the return of the nom- 
inating committee, E. R. Forbush opened 
the question box and a discussion of the. 
problems therein was begun. 

Mr. Gates then announced the finding of 
the nominating committee. He stated that 
the able management of President Whit- 
comb entitled him to renomination, but as 
he had emphatically said he could not find 
it possible to accept another term, the 
slate had been made up differently. 

After the nominating committee’s report 
had been accepted a motion was made that 
the secretary cast one ballot for D. E. 
Gordon for president, A. De Montgny 
for vice-president, A. J. Potter for 
secretary-treasurer, and F. F. Stearns, 
chairman, and George Hendricks and D. 
W. Coffee as the executive committee. 
The meeting was then adjourned until 
2 P. M. ; 

While the morning meeting was in ses- 
sion, the ladies were escorted through one 
of the large hosiery mills of the town, on 
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a personally conducted tour of interest 
and inspection. 
AFTERNOON SESSION 

The Mayor of Laconia, Hon. J. A. 
Mitchell, welcomed the jewelers to the 
town, this being the first order of business 
of the afternoon. He spoke about the ad- 
vantages of the town. 

Mr. Kahl responded to the mayor’s 
words of welcome and agreed with all that 
the mayor had said in his praise of the 
town and its surroundings. 

Mr. Mansur then delivered the same 
address on “The New England Jewelers’ 
Association and Institute,” as he gave at 
the Maine meeting. 

The next speaker was Henry Arnold, of 
Boston, who spoke upon “Publicity.” 

His remarks were practically the same as 
those delivered by him on the same sub- 
ject in Portland. He said, however, in 
opening that Mr. Mansur’s remarks ought 
to be taken very seriously and bear fruit, as 
every jeweler who is searching for a 
watchmaker today must know that unless 
some way is devised to train more men 
within two years they will not be obtain- 
able at all practically. 

He stated the slogan that has been 
adopted, “Gifts That Last” ought to be 
memorized and used by every jeweler in all 
of his advertising and on all of his sta- 
tionery. 

He said the newest idea in the Publicity 
Bureau’s itinerary is the working out of 
jewelry styles and a plan to be adopted for 
the development of this important feature. 

W. B. Harrigan, assistant sales manager 
of the Holmes & Edwards Co., next ad- 
dressed the convention. 

He spoke of the recent and past scarcity 
of goods, and cited the several reasons 
that had contributed to this condition, but 
believed that many of these conditions had 
recently shown improvement. 

Next, “What the Public Thinks of the 
Jewelers and Watchmakers” was the topic 
talked on by R. S. Flint. 

He said he had spent nearly all of his 
business life in one or the other of these 
branches of endeavor. He said the public 
trusts the jeweler to a greater extent with 
his valuables and confidence than they do 
any other except perhaps their bank. 

Mr. Flint then explained why watches 
had been scarce during the past’ two 
years. He quoted the many reasons as 
stated by Col. Brown in his address at the 
Portland banquet. 

The next speaker was Richard Lennihan 
of the Harvard Bureau of Research, who 
addressed the meeting on “The Cost of 
Doing Business.” 

President Whitcomb asked for a rising 
vote of thanks for Mr. Lennihan’s remarks, 
and all responded. 

J. F. Kahl was then asked to speak. 
He said he brought greetings from the 
Massachusetts and Rhode Island Associa- 
tion and drew attention to the changed 
conditions now existing in the jewelry 
business from those that maintained 42 
years ago when he first identified himself 
with the retail business. 

He hoped that all localities had jewelers’ 
clubs and local associations, and if not, to 
form one without waiting further. 

He claimed that the club in his town had 
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wiped out all of their troubles, including 
free engraving, and every jeweler in the 


town today was making a fair profit on 


every sale. . 
He told the jewelers when they go home 


to get what they deserve for their mer- 
chandise and especially for experts skill. 
G. Lux, of Hartford, was then asked to 
make a few remarks. He said in part that 
he was heart and soul in favor of the New 
England Jewelers’ Institute, and he pleaded 
with every individual to become interested. 

President Whitcomb then thanked the 
members of the New Hampshire Associa- 
tion for their help and co-operation during 
his term of office and requested that the 
same support be given the new regime in- 
stalled during the afternoon. 

He then thanked all the presidents from 
other State associations, guests and 
friends who had traveled long distances 
to aid the New Hampshire meeting. 


FRIDAY EVENING 


The banquet was held in the main dining 
room of the hotel at 8 o’clock. There were 
over 100 members and guests present. 
After the invocation by Rev. Dr. Duerr, the 
dinner was served under most favorable 
conditions at two long tables, joining the 
speakers’ table at right angles at each end. 
Enormous bunches of purple lilacs decor- 
ated all of the tables at close intervals, and 
an orchestra of six pieces furnished music 
for the occasion. 

President Whitcomb introduced the sec- 
retary of the chamber of commerce, Rev. 
Otto E. Duerr, as the first speaker of the 
evening. He said the banquet had been a 
tribute to prohibition, as every one had 
apparently enjoyed the occasion without 
spiritual refreshment of the wrong sort. He 
said that the late war had promoted a spirit 
of community service in city, town and 
neighborhood affairs and that association 
work was beneficial along the same lines. 

Edward Lilly was next introduced by 
President Whitcomb as a “Lily who toils 
and spins yarns.” He said he hoped he 
could live up to his introduction. 

He spoke facetiously concerning Al 
Garnsey and Henry Arnold and others to 
the delight of everybody. He said that his 
heart was in the association work fully, and 
that the accomplishments of the meeting 
were so gratifying that he was more than 
willing to give of his time for the associa- 
tion principles. 

M. Chase, of the New Hampshire State 
Legislature, was the next speaker. He took 
for his topic “The Difficulties to Be Over- 
come Under Present Business Conditions.” 

He said he could do better justice to the 
subject if the ladies were not present, so 
that he could express himself adequately. 
He thought that the yellow journals ought 
to be curbed in their agitations against 
honest capital, and thus help to make it im- 
possible for selfish agitators to spread their 


poisonous arguments among the labor 
class. 
A moving picture exhibited by the 


Holmes & Edwards Silver Co. entitled 
“Straight Goods” was next shown, after 
which the rest of the evening was given 
over to dancing. 

A rising vote of thanks was given Mr. 
H. E. Pitcher, of Smith-Patterson Co., he 
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having served as chairman of the conven- 
tion committee. 


Saturday 


Saturday was given over to the. an- 
nounced sail on Winnepesaukee Lake. 
Members and guests left Laconia in'the 
morning on special cars for Lakeport, 
where they boarded a boat that had been 
chartered for the day. An orchestra ac- 
companied the party and furnished the 
music for the occasion. 

The Libby museum at the upper end 
of the lake was visited first, after which 
the boat continued on to a beautiful and 
well situated island, known as Ragged 
Island, the property of Edward Lilley, 
upon which he has erected a cottage and 
several out buildings. Here a lobster 
dinner had been prepared by Mr. and 
Mrs. Lilley earlier in the day, and over 
150 pounds of fresh lobsters and other 
dainties were devoured by the hungry 
crowd. 

The large drawing room of the cottage 
was cleared for dancing, and. many en- 
joyed this amusement to the accompani- 
ment of the orchestra. . 

The day was rainy and cold, but the 
spirit of the party was not to be denied, 
and every part of the schedule was car- 
ried out as it had been previously 
arranged. 

Mr. and Mrs. Lilley were pronounced 
to be the best of hosts, and in the evening 
most of the party returned to the hotel. 
However, a few remained at Mr. Lilley’s 
camp over night. 

On Sunday the party motored on 
through the mountainous country to 
Montpelier, where the Vermont State 
society was to hold its meeting on 
Monday. 








Death of F. C. Jeandheur 

Many friends throughout the jewelry 
trade were grieved to hear last week of the 
death of Frederick Charles Jeandheur, who 
for over 50 years had been known in the 
gold and _ silver plating business in New 
York. Mr. Jeandheur passed away as the 
result of heart disease, Thursday, at his 
residence, 157 Hancock St., Brooklyn. The 
funeral services were held from his late 
home, Saturday evening at 8 Pp. M., with 
Rev. Wynan, of the Central Congregational 
Church, officiating. The remains were laid 
at rest last Sunday morning in Greenwood 
Cemetery, Brooklyn. 

Frederick Charles Jeandheur was born in 
South Brooklyn, N. Y., in 1851. He re- 
ceived his early education in that city and 
at the extremely early age of 14 years he 
started in the plating business on his own 
account. During his early career he also 
handled watches, but in later years he has 
devoted all of his time to the plating busi- 
ness. 

When the business was founded in 1868 
it was located in Liberty Place, but in later 
years it was moved to 17 John St. Mr. 
Jeandheur remained there for about 19 
years, and 12 years ago the business moved 
to its present quarters at 45 John St. 

In the future the business will be con- 
ducted by the late Mr. Jeandheur’s young- 
est son, Frederic. The deceased is sur- 
vived by a widow and five children. 
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HELD ON LARCENY CHARGE 


Jacob Horn, Alias “Sigal Harris,” Arrested 
and Held in $5,000 Bail After a Visit to 
New York Concern 





After a search extending over several 
months, the New York authorities, aided 
materially by the representative of the Jew- 
elers’ Co-operative Bureau, arrested Jacob 
Horn, alias “Jacob Harris,” alias “J. C. 
Zeventhal,” on Tuesday, June 1, after THE 
JEWELERS’ CIRCULAR had gone to press. 
When taken into custody, Horn was ar- 
raigned on a charge of grand larceny and 
held in $1,500 bail. On Thursday, however, 
he was again arraigned in the First Dis- 
trict Magistrates’ Court and when the pre- 
siding justice was shown a copy of THE 
JEWELERS’ CIRCULAR containing an account 
of the prisoner’s previous operations and 
sentence to the House of Correction in Chi- 
cago for one year in May, 1917, the bail 
was raised to $5,000. 

The complaint upon which Horn was ar- 
rested charges him with the larceny of dia- 
monds worth about $1,100, from Benjamin 
Levy, 108 Fulton St., New York. It is 
claimed that in March, Horn induced Mr. 
Levy to give him a package of diamonds 
worth about $700 to sell on commission. 
Several days later, it is alleged, Horn re- 
turned, saying that he. had sold the package 
and expected to receive a check in a few 
days. On this alleged representation, he 
was given a single stone to sell and a few 
days later Mr. Levy claims he received a 
number of pawn tickets by mail represent- 
ing the goods he had given to Horn. Mr. 
Levy has since redeemed his goods. 

According to the police, Horn has called 
on various concerns in the jewelry trade 
during the past three months and obtained 
merchandise on memorandum and charge 
accounts. Some of this jewelry, the authori- 
ties allege, has been recovered in a Sixth 
Avenue, New York, pawn shop. It is es- 
timated that the prisoner visited about nine 
concerns in the trade and by his alleged 
fraudulent methods succeeded in obtaining 
merchandise worth about $3,400. Horn’s 
usual method of working, according to the 
police, is to walk into an office of some 
jewelry concern and present a bill from 
another house in the trade where he had 
secured goods. On the presentation of this 
bill, the man is usually given what he asks 
for, either on memorandum or on a charge 
account. 

Several days ago, Horn called at the es- 
tablishment of the Charles T. Dougherty 
Co., Inc., 7 W. 45th St. and sought to ob- 
tain some merchandise in his usual way. 
He was not given the goods but was told 
to return the following day, when Mr. 
Dougherty would be glad to accommodate 
him. In the meantime, the Jewelers’ Co- 
operative Bureau and the police were noti- 
fied and on the following day when Horn 
returned he was placed under arrest. 

The records of THE JEWELERS’ CIRCULAR 
show that in February, 1917, Horn was ar- 
rested in Chicago on a charge of operating 
a confidence game. 

The arrest of Horn in New York was 
accomplished by Detectives Kalbfleisch and 
Flemming of the Old Slip police station, and 
a representative of the Jewelers’ Co-opera- 
tive Bureau. 
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Maine Convention a Big Success 


Jewelers of the “Pine Tree” State Hold Best Meeting—Officers Chosen, Trade 
Topics Discussed and Social Features Enjoyed 














PorTLAND, Me., June 3.—The eighth an- 
nual convention of the Maine Retail Jewel- 
ers’ Association, which was held at the 
Congress Square Hctel in this city on Tues- 
day and Wednesday, proved to be by far 
the most successful gathering of jewelers 
of the Pine Tree State that has ever been 
held. From every standpoint, the conven- 
tion was a record breaker in the history 
of the Maine association. A total of about 
300 attended the conclave. The program 
covering the two days from every stand- 
point was of exceptional merit and the con- 
vention has gone down in the history of 
Maine jewelers as one which will long be 
remembered. 

Tuesday 

Promptly at 9 o’clock Tuesday morn- 
ing, members and guests proceeded to reg- 
ister at the secretary’s desk, and to secure 
their badges, banquet tickets, programs, 
etc., after which the meeting was officially 
called to order by President Garnsey in 
one of the banquet rooms of the hotel on 
the sixth floor. 

The Rev. W. J. Campbell of the Willis- 
ton Congregational Church pronounced the 
invocation, and after “America” had been 
sung the mayor of Portland, Chas. B. 
Clark, extended the privileges of the city 
to the members and guests of the associa- 
tion, and in his remarks said that the 
city was glad to welcome the jewelers. 

President Garnsey then introduced F. E. 
Perkins of the Portland Chamber of Com- 
merce. Mr. Perkins gave credit to Presi- 
dent Garnsey for having secured Portland 
as the convention city this year, and for 
having gained the co-operation of the 
Chamber of Commerce. 


He paid a glowing 














tribute to Mr. Garnsey’s enthusiasm and 
success as a leader under difficulties. 

After the discourse, F. J. Kahl, presi- 
dent of the Massachusetts and Rhode 
[sland association responded in place of 
George L. Presson, who found it impos- 
sible to attend. 

He thanked the previous speaker for his 
remarks of welcome, and promised that 
the jewelers would leave an example be- 
hind them that would please Portland, and 
command the respect of its citizens for 
jewelers throughout the country. 

President Garnsey then delivered his ad- 
dress. It was in part as follows: 


ADDRESS OF PRESIDENT GARNSEY 


During the year various national committees 
have been at work in our behalf, to whom we wish 
to show our appreciation. These committees are 
composed of men who understand conditions as 
they exist today and who are trying to make 
smoother the rugged path over which we as retail 
jewelers must have traveled but for their help and 
interest. o 

Our standing in the list of retailers in 50 years 
has changed considerably. In those days, the days 
of 50 years ago, a jeweler was considered essen- 
tially a distributor of luxuries. Not so today, for 
the luxury of yesterday has become a_ necessity 
today. This will go on through the years to come, 
giving increasing prosperity to those who will 
grasp the opportunity offered by the ever-changing 
caprices. of humanity. 

There are ap>roximately 30,000 jewelers in the 
United States, and I am proud to be counted 
among them. Because of the fact that I chose this 
profession some 30 years ago, I am able to num- 
ber among my friends many of the country’s finest 
business men. In spite of the fact that I am 
proud of my profession and of my brothers en- 
gaged in similar pursuits, there are many things 
which I would be glad to see remedied, and the 
one uppermost in my mind is the repair end. 
When I take my automobile to our local garage 
for some small job, which many times is done by 
a mere boy who has served no apprenticeship at 
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any trade, I am appalled at the price 
lessly quote when I settle with them. 
Brothers, you and I learned our trade at 
own expense, and sometimes I am inclined to chia 
that we work at it at our own expense, while Pic 
fellows learn their trade at the expense of ‘the 
public and then get a good living from the a ; 
source. ge 
The dollar today is only 50 cents, anyway, an 
we are not getting for our honest, skilled lehee'a 
share of it with which we should be Satisfied. F 
myself, I am tired of doing this work for cheigaee 
and I would urge the adoption of the Aetlensh 
association's latest price list for repair work wher- 
ever possible. Let us strive to be 100 per cent 
perfect in our work and then insi 
worthy of our skill and cae upon a wage 
Another cloud gn my horizon as I look out Over 
the jewelry business today is the ““price-cutter,’”” 
Ife certainly rouses my temper as almost nothing 
else. 1 wish I could illustrate to every man who 
is guilty cf resorting to this method of doing busi- 
ness how he appears in the eyes of his honest 
square-dealing business competitor. : 


they so care- 


I feel that the public has passed the point where 
they can be foooled by these sharks in the same 
degree as formerly. People are becoming more 
educated in values, and soon this class of dealer 
will not be tolerated. Our newspapers should use 
more care in accepting advertising from this sort 
of dealer. When they find signs of crooked deal- 
ing they should refuse to print anything in their 
columns relative to his business. 

When Brother Orel Davies was president of 
your asscciation he tried hard to have an adequate 
lien law passed in Maine for goods left for re- 
pairs. This bill was not put through, but cne 
exists which is of the ‘“‘red-tape’’ variety and is 
not what we need. Some form of legislation js 
needed whereby the jeweler is given power to dis- 
pose of property after a certain period without as 
much trouble and expense as required by the pres- 
ent statute. There is no reason why we cannot 
have a law that will cover our requirements in a 
simplified form. Other States have adequate pro- 
tection in this respect. Why not Maine? 

I want to thank you all for your co-operation in 
helping to make this convention the success that I 
feel sure it is going to be. I also want to thank 
you for the hearty support that you have given me 
during the two years that I have been president 
of the Maine Association. I have enjoyed the fel- 
lowship with you, and I feel that some of the 
friendships formed during this period are going to 
last. 

I wish for my successor the loyal support and 
careful consideration which has been accorded me. 
If it were possible I would like to adopt the 
Maine Association and personally oversee its fu- 
ture. It has, however, been an “expensive child” 
for me, and while I love it very dearly, my finan- 
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cial condition will not permit me to indulge in the 
pleasure of the close companionship which I have 
enjoyed the past two years. I wish to pledge my 
hearty support to my successor, and assure him 
that while the field for labor is large and in some 
places practically uncultivated, the reward for 


faithful service is great. 

I thank you again for the many acts of kind- 
ness extended to me by you, brother jewelers of 
Maine, and wish for you the success and pros- 


perity which you deserve. 
The meeting was then adjourned until 


1.30 P. M. 
AFTERNOON SESSION 

The afternoon session was called to or- 
der by President Garnsey, who requested 
everybody to enter into the discussions 
generally, and state their minds fully on 
every subject brought up. 

After singing several choruses from the 
song book, President Garnsey introduced 
Arthur G. Mansur, who spoke upon the 
great need for the New England Jewelers’ 
Institute. 

Mr. Mansur delivered an address, the 
purport of which has already been pub- 
lished by THE JEWELERS’ CircuLar. 

He stated that he hoped that every 
jeweler in New England would subscribe 
for at least one share of stock, and as 
many more as he possibly can, in order 
that the idea can be properly financed 
without the necessity of going into debt. 

Henry Arnold was introduced as the 
next speaker, his subject was “Publicity.” 


He said that a publicity plan has been per-’ 


fected and during the year, every retail 
jeweler will be called upon to take a part 
in the work as laid out. 

He stated that each jeweler had been 
apportioned a share of the expense and 
that all may now prepare to receive the 
representative of the Publicity Bureau be- 
fore long. He said that all allied lines 
have been included, and that they will un- 
doubtedly respond readily. 

He announced that the new committee 
will consist of 21 individuals. A represen- 
tative from the following industries and 
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one from the following locations, will be 
added to the present active committee: 
One from the diamond watch, clock and 
silverware industries, and one from 
Providence, the Pacific Coast and Canada 
respectively. 

Professor M. I. Copeland of The Har- 
vard Bureau of Research, was next intro- 
duced. He spoke about the work that is 
being done at the university in the interests 
of a retail jeweler’s expense, sales and ac- 
counting system. His address is on page 
121. 

In reply to the question, Prof. Copeland 
stated that he believed from a rough esti- 
mate from reports received from jewelers 
up to the present, that he believed it cost 
the retailer about 36 per cent to do busi- 
ness. 

Thomas Smiley, a well known owner of 
a departmen store in Portland, was next 
introduced as a speaker on proper merchan- 
dising of the present day. He said that 
he felt that all merchants as a class, are 
discriminated against under some of the 
present laws. He spoke against the pro- 
posed federal law making it obligatory 
that the wholesale price shall be plainly 
stamped upon merchandise. 

He suggested a federated organization, 
built up from all of the different organiza- 
tions from the several industries in the 
State, to be taken up by the entire country 
later, so that a representative, or a com- 
mittee representing it can influence and 
acquaint our law-makers with all facts per- 
taining to pending laws, that may save 
the merchants untold trouble, worry and 
expense. Mr. Smiley then read an out- 
line for consideration. 

The afternoon session then adjourned. 

While the afternoon meeting was in ses- 
sion, the ladies were enjoying an automo- 
bile sightseeing tour through the city and 
its suburbs. 


EVENING SESSION 


The evening session was devoted to the 
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reading and answering of questions from 
the question box. Frank Ricard, of Lowell, 
Mass., acted as chairman, moderator and 
judge of the meeting, and of the discus- 
sions attendant thereto. 

The questions were of much interest and 
were fully discussed. They dealt with vital 
problems in connection with the retail 
jewelry trade in Maine. 

After the question box session had been 
ended, the room was arranged for the 
showing of an industrial moving picture 
entitled “Straight Goods.” This exhibi- 
tion was furnished by the Holmes & 
Edwards Co. and demonstrated the methods 
used in producing silver inlaid table ware. 

The meeting was then adjourned until 
Wednesday morning. 


Wednesday 


Wednesday morning's session was opened 
with the reading of the secretaries’ and 
treasurers’ joint report, which was ac- 
cepted. It showed a balance on hand, all 
assets included, of $1,487.48 and a member- 
ship of 155 in the State association. 

A. S. Flint of the Waltham Watch Co. 
was then introduced as a speaker on “The 
Jeweler’s Greatest Asset.” 

He stated this to be the confidence that 
the public places in the retail jewelers” 
honesty. He said that every jeweler 
should realize a profit on every piece and 
every service that he sells or renders. 

He also said that jewelers should avoid 
using the expression “Watches Cleaned,” 
but rather say “Watches Repaired,” and 
charge for the expert knowledge and skill 
required to do proper work in watch 
making. 

The president then appointed a nominat- 
ing committee composed of Edward Waite, 
Oral Davies and James Fenderson, who 
retired to make up a slate for the officers 
for the ensuing year. 

Several letters were read from mem- 
bers requesting action on abuses existing 
from unfair competition in and near their 
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places of business. A telegram from Presi- 
dent A. A. Evarts, of the N. R. J. A. was 


read. 
Mr. Freeman then moved that a letter 


of sympathy be sent to Frederick Fuller, 
who is ill, and a unanimous rising vote was 
given to instruct the secretary to do so. 

A committee was then appointed, consist- 
ing of Samuel Freeman, W. P. Strong and 
C. W. Clifford to audit the treasurers’ 
books, which they immediately proceeded 
to do. ; 

Mr. Garnsey suggested that a telegram 

be sent to Col. John L. Shepherd, sym- 
pathizing with him because of his illness 
which kept him away from attending the 
convention. 
+ A sterling silver loving cup offered by 
President Garnsey last year to the retailer 
who has purchased goods from the greatest 
number of advertisers in the convention 
program, was then awarded. 

The next item of business was to deter- 
mine whether the proposed changes in the 
by-laws should be made. Each was taken 
up separately and unanimously adopted. 

A motion to fix the salary of the secre- 
tary-treasurer at $200.00 for the coming 
year was carried unanimously. 

President Garnsey announced that the 
New England Jewelers’ Institute Commit- 
tee was in session on the first floor of the 
hotel and was in session, especially to re- 

‘ ceive orders for stock from all present. 

The nominating committee presented the 
following names for officers for the ensuing 
year: President, Samuel Freeman, Water- 
ville; first vice-pres., A.B. Clery, Millinoc- 
ket; second vice-pres., Charles A. Harri- 
man, Bath; secretary-treasurer, E. T. Wad- 
dell, Presque Isle. 

Directors, E. T. Springer, J. D. Perry, 
George V. Turgeon, Orel V. Davies, P. J. 
Dinan. 

Legislation Committee, Harry P. Lowell, 
Orel E. Davies, George V. Turgeon. 

Regulations Committee, Watson Tinker, 
J. H. Fenderson and C. S. Grindle. 

It was moved that the secretary cast one 
electing vote. It was carried and the slate 
was elected. 

A standing vote of thanks to the retiring 
officers for their services rendered was 
given with cheers. 

Mr. Freeman accepted the presidency 
with a well chosen speech, and paid a 
glowing tribute to the work of Mr. Garn- 
sey during the past year. He hoped that 
his administration would compare favor- 
ably with that of the retiring president of 
the association. 

Mr. Garnsey then moved that the jewel- 
ers of Portland, the visitors to the con- 
vention and manufacturers and jobbers who 
have supported the convention be written 
a letter of thanks, this was carried and so 
ordered. 

WEDNESDAY AFTERNOON 


Immediately after lunch, a picture of 
the members and guests was taken on the 
steps of the city hall, after which nearly 
250 braved the chilly weather and pro- 
ceeded to the steamer chartered for the 
occasion, and sailed through scenic Casco 
Bay and its tributaries. 

A local brass band aboard rendered 
many selections during the sail, and a lunch 
and cigars were served aboardship. 





THE JEWELERS’ CIRCULAR 


The Banquet 

The banquet was held in the dining hall 
of the hotel Wednesday night, and the 
dining hall was well filled when the first 
course was served. 

After the last course had been served 
and a short time had been allowed for 
visiting at the several tables and the sing- 
ing of several songs, the words of which 
had been thrown upon a screen by a 
stereopticon, President Garnsey introduced 
Governor Milliken of the State of Maine, 
as the first speaker of the evening. The 
Governor said that he had been com- 
pelled to adjourn a meeting very sud- 
denly in order to be able to attend. 

He told several humorous stories and 
incidents, then said he was happy to bring 











A. E, GARNSEY, RETIRING PRESIDENT 


the greetings of the State, because co- 
operation between men engaged in the sev- 
eral industries in the country is enhanced 
by their periodical meetings, where their 
problems are discussed and met, and that 
these meetings will aid in driving out radi- 
calism and discontent, necessary indeed at 
this time. 

He spoke upon the co-operation of the 
State of Maine departments in working out 
solutions of their several problems, and 
said the most important factors that jewel- 
ers or State departments can employ is 
harmony of purpose. He said the jewelry 
business teaches a lesson of accuracy, in- 
tegrity and thrift, and that these principles 
must be encouraged generally throughout 
the country if normal conditions are to be 
restored speedily. 

A contralto vocalist here rendered three 
selections and was well applauded. 

President Garnsey then introduced the 
present district attorney, who is now in 
the field for Congressman, Carroll Beady. 

He related several humorous imcidents, 
then agreed with the governor in what he 
had said. He said we are going through 
a period of national discontent, and that 
a number of agitators are endeavoring to 
undermine the Government. 


His address was very inspiring and 
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oratorical, and was received and listened 
to in complete silence. 

The vocalist then rendered two classi- 
cal selections and an encore. 

Colonel Harry L. Brown of the Waltham 
Watch Co. was introduced as the next 
speaker. 

He stated that watches of good time 
keeping qualities are no longer a luxury, 
but a necessity. 

He suggested also that jewelers preach 
and believe in the old American ideals and 
defend domestic quality in all goods and 
manufactures. 

Henry Arnold then paid a_ glowing 
tribute to the Portland jewelers who were 
directly responsible for having made the 
convention such a big success, and more 
especially to the work of President Garn- 
sey, who had built the success of the 
Maine Association to its present status. 
He drew attention to the fact that under 
his able and untiring efforts the associa- 
tion had been built from 12 to 155 members. 
He then presented Mr. Garnsey with a 
Colonial A Maximus, 14 Kt. green gold 
Waltham watch suitably engraved, as a 
token of the esteem in which the members 
of the Maine association hold him. 

Mr. Garnsey expressed his appreciation in 
a short speech that was applauded by every- 
one present. 

This closed the best meeting by far that 
the Maine association has ever held. 

The souvenirs of the evening were a 
“Pomsetta” design ash tray, with diamond 
cut center presented with the compliments 
of the W. P. Hitchcock Co. of Syracuse, 
N. Y., tea spoons from the Holmes & 
Edwards Co., and a leather address book 
from M. Ss Page & Co., Boston. 


The Visit to the Garnsey’s Home at 
Sanford, Me. 

Several automobile parties that had at- 
tended the Maine meeting arranged to 
motor over the mountains from Portland 
to Laconia, N. H., starting Wednesday 
morning. On the way over seven of these 
cars stopped at the home of Mr. Garnsey 
at Sanford, Me. where Mr. and Mrs. 
Garnsey entertained them royally at their 
home, and then had served a sumptuous 
luncheon for all of their visitors at the 
local hotel. 

During the luncheon, Mrs. Garnsey was 
presented with a bouquet of flowers, com- 
posed of roses, carnations, lilies of the 
valley and other flowers and greens, by the 
association in appreciation of her hospi- 
tality, and for the great amount of work 
she had contributed toward the success of 
the association while Mr. Garnsey had been 
in office. 

Mrs. Garnsey accepted the tribute with 
a few short but expressive remarks amid 
applause from her admirers. The several 
parties arrived at The Laconia Tavern 
about 7 o’clock Wednesday evening. 








James R. Owsley, 75 years old, a Con- 
federate veteran and an old resident of 
Chickasha, Okla., was buried here recently. 
His shroud was his Confederate Army 
uniform. He had lived in Chickasha for 
18 years. He was the father of J. W. 


Owsley, a jeweler of that place, and ‘had_ 


many friends among traveling salesmen. 
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Gold Tax Bill Is Not Reported 





Jewelers’ Vigilance Committee Files Elaborate Brief Against McFadden 
Measure to Give Bonus to Gold Miners—Bill Dead Until Next 
Session at Least. 
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WasuincTon, D. C., June 3.—Represen- 
tatives of the Jewelers’ Vigilance Com- 
mittee have just been informed by members 
of the Ways and Means Committee that 
neither the McFadden Bill (which seeks 
to give a benus to gold miners of $10 an 
ounce by placing an excise tax of 50 cents 
a pennyweight on all gold used in the 
arts), or the Fairchild Bill, which is a 
measure differing from the McFadden Bill 
in but minor particulars, will be reported 
by that committee in the House before ad- 
journment Saturday. This means that these 
bills are practically dead for this session 
at least, but there is no doubt that agita- 
tion for them will begin as soon as Con- 
gress meets in December. 


As told in THE JEWELERS’ CIRCULAR last 
week, a special committee of the Vigilance 
Committee met the members of the Ways 
and Means Committee of the House last 
week and after arguing against the Mc- 
Fadden Bill, presented a brief memorandum 
on the question of the impropriety of sub- 
sidizing one industry of the country at the 
expense of another. With the permissicn 
of Chairman Fordney, the Vigilance Com- 
mittee later filed an additional brief much 
more elaborate in character which attacked 
the basis of the McFadden Bill from all 
angles. This brief was received by the 
committee and the individual members 
just before the announcement that they 
would not report the McFadden Bill. 
Whether the new brief of the Vigilance 
Committee had anything to do with this 
or whether the action was taken before 
the facts contained therein had been di- 
gested could not be learned. 

Accompanying the brief the Vigilance 
Committee sent to the Ways and Means 
Committee the following letter: 


REGARDING THE MC FADDEN GOLD BILL H. R, 13,201. 


New York, June 2, 1920. 

In harmony with the understanding and _privi- 
lege granted us by the Ways and Means Com- 
mittee at the time had the honor of appearing 
before you, Friday, May 28, in oppcsition to the 
McFadden Go!d bill, we have sirce that hearing 
compiled an additional brief, which we are here- 
with enclosing. 

We sincerely trust that if your committee is 
thinking seriously of reporting this bill, at this 
session, before doing so you will read this brief, 
because the subject is a very large one and far 
more is invclved than aiding bv legal acticn the 
gold mine owners or protecting from further taxa- 
tien the arts and industries using gold. 

In this brief. among other facts, we call at- 
tention to the following: 

I—The Treasury Department and other dis- 
interested authorities onpose this bill. 

II—The statistics offered in support of the 
measure are inisleading. 

III—The subsidy proposed is 
and unconstituticnal. 

IV—The bill as drawn is full of ambiguities 
and is thoroughly unworkable. 

We are confident you will not move hastily in 
this matter, but will give the question all the in- 
vestigation and consideration it deserves. We 
would be very glad to furnish you with any 
further information that we have if you so desire. 

Yours very truly, 
JeEweLers’ ViciLance CoMMITTEE, INc., 
Harry C. Larter, Chairman. 


unAmerican 


The report from Washington that the 
Ways and Means Committee had decided 
to make no report cn the McFadden bill to 
the House was verilied Saturday in a num- 
ber of letters that were received by Chair- 
man Larter of the Jewelers’ Vigilance 
Committee from a number of congressmen 
who are members of the Ways and Means 
Committee. These letters acknowledged 
the receipt of the brief or memorandum 
which had been sent down to them, in most 
cases praising it highly, and stated off- 
cially that at an executive meeting of the 
Ways and Means Committee held Thurs- 
day afternoon, a_ resolution had _ been 
passed to make no report on the gold bill. 

The brief which was forwarded to the 
congressmen and received Thursday morn- 
ing is a 32 page pamphlet which discusses 
the subject of gold subsidy in a most elab- 
orate form and in addition to the argu- 
ments, contains as exhibits the report of 
the special gold committee made to the 
Secretary of the Treasury in February, 
1919, on the subject of stimulating the pro- 
duction of gold, which report was signed 
by Albert Strauss, Edwin F. Gay, Ray- 
mond T. Baker, Emmet D. Boyle and Pope 
Yeatman. Attached also are copies of edi- 
torials from the New York Tribune, New 
York VWorld and the Saturday Evening 
Post on the dangers of increasing the gold 
supply. 

The first important points made in the 
brief as outlined in the chairman’s letter 
are: That economic authorities throughout 
the world are opposed to any form of arti- 
ficial stimulation of the production of gold 
and second, that the special interests be- 
hind this tax measure base their argumens 
in favor of a tax on the use of gold upon 
statistics which are distinctly misleading. 
Here the brief goes into detail as to the 
amount of gold stock in the United States 
on hand Jan. 1, 1919, on hand Jan. 1, 1920, 
showing an increase of 50 per cent.; the 
amount of gold held by the Federal Re- 
serve Banks with figures on the gold in 
the mints and assay offices and facts on the 
various methods by which the Government 
obtains gold. It + shows clearly that the 
gold sold to the arts was less than one- 
third of the total gold receipts of the 
United States during 1919 instead of more 
than the amcunt of production, as claimed 
by the advocates of the bill. 

The third point made is that the pro- 
posed legislation, creating as it does a sub- 
sidy, is un-American and unconstitutional 
in that a special tax is placed upon one 
industry in order to create a part of a sub- 
sidy of another. In this part the 
brief is of a distinctly legal character, cit- 
ing case after case in the State and Fed- 
eral courts to prove the contention. The 
fourth point of the. brief is that the pro- 
posed tax on the arts and manufacturers 
using gold amounts to a levy of 50 per 
cent. and is put forth at a time when the 
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industry confidently expects 
duction of taxes. 

The last important point of the brief is 
devoted to showing that the crudities of the 
bill in its’ drafting, and it is pointed out 
that the legislation, in the form proposed, 
is so full of ambiguities as to be dangerous 
and so vague and indefinite and contradic- 
tory in some of its provisions as to be un- 
workable. 


gradual re- 





Congress Adjourns Without Taking Any 
Action on McFadden Gold Bill 


WasuincTon, D. C., June 5.—Congress 
today adjourned sine die without taking 
any action on the McFadden gold excise 
bill. President Wilson announced that he 
would not call the national legislature for 
an extra session unless some grave neces- 
sity should arise. This means that the 
McFadden bill will not come up again until 
the regular session of Congress, which con- 
venes the first week in December. 

The bil! is still before the House Ways 
and Means Committee, the committee hav- 
ing failed to report it out owing to press 
of other business, despite the efforts of 
Representative McFadden to get action on 
it during the waning hours of the present 
session It is probable the committee will 
grant additional hearings on the bill before 
reporting it out and thus enable the op- 
ponents of the measure to present additional 
information as to the hardship the enact- 
ment ef the bill would work to the jewelry 
trade. The hearing accorded some days 
ago to a delegation from the Jewelers’ 
Vigilance Committee was called so hur- 
riedly that the members of that committee 
were unable to present their complete story 
and now that all danger of Congress jam- 
ming through this proposed legislation 
without giving adequate time for a proper 
defense to be made is passed, the jewelry 
trade undoubtedly will be given ample op- 
portunity to present their case in full. 

Representative McFadden today informed 
the correspondent of THE JEWELERS’ CiRcU- 
LAR that he intended to press for early 
action on his bill when Congress reassem- 
bles. It behooves the jewelry trade to 
marshal their forces and combat the vari- 
ous moves that McFadden will make. It is 
known that strong pressure will be brought 
to bear on Congress to enact some legisla- 
tion “for the relief of the gold mining in- 
dustry,” and the jewelry industry will have 
to put up a hard fight if it desires to ward 
off this proposed tax. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week ended June 5, 1920. 


The United States Assay office reports: 


Gold bars exchanged for gold coins... $674,386.85 
Geld bars paid depositors............ 235,909.43 


POE <occcuas Sele taaes vc Seaeene $910,296.28 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





WR DSc ocwalcudlces ce termmmouwcdres $124 886.23 
PUUIO 2. 6 5Kicowins 56, cumaines dap we eanae 198,992.96 
BONG Eo ccs Ubi encseea beet tans anaes 93.296.98 
PME A». uw cccddacs cant pbemleesecanned 152.067.29 
FRE S - cccepcaeoutuve esdnwecuceuea 105,143.39 





Gedy. 25 wees keen CE Te $674,386.85 


PL ESE SS ARE UN AEN GSMS IE A LS 


Roeveee eee) 


ae 


oe Ore 


eA WOE LT. RR Se TALES A EN IC 


Sass 


: 


eb R YER ATES PN 


Peat Seo 


SS aR YS | 


neremzts 









THE JEWELERS’ CIRCULAR June 9, 1920, 


Ope 


The reproduction on the left is one of the series of the 
1920 Newspaper Advertisements, designed especially 
for the use of the Jeweler in his local newspaper, to 
link up his store with the Orienta Pearls National 
Advertising. | 






‘ Ne me and 


(Dealer §Jrest) Send for broadside, showing the complete series of 


advertisements. 
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JUST A FEW OF OUR NEW NUMBERS IN 


White Gold Rings 


We Also Carry a Full Line of All White Gold Jewelry 


153 MAIDEN HENRY DAVIDSON NEW, YorK 


Samples Sent Upon Request 


















TRADE-MARKS 


of the Jewelry and Kindred Trades 














Containing 366 pages of trade-mark information. 
Handsomely bound in cloth. Size 7 x 10% inches. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 
1! John Street NEW YORK 






















































June 9, 1920. 
MAIDEN LANE OUTING 





Members of Club Spend Enjoyable Day on 
Staten Island Despite Downpour 
of Rain 

A rainstorm raised havoc last Saturday 
with the plans arranged for the annual 
field day of the Maiden Lane Outing Club. 
Despite the downpour, however, over 100 
salesmen and their friends made the trip to 
Eckstein’s, Four Corners, Staten Island, 
and had an enjoyable time. 

Many of the games scheduled were 
-staged indoors, but the main event planned 
—the baseball game—was postponed. As 
there is a large loving cup and 10 gold 
watch fobs to be contested for, this game 
will, in all probability, be held in a few 
weeks at an oval in the uptown section of 
New York. 

As usual, the first contingent gathered 
-on the “Lane” about 9.30 a. M., and a few 
-minutes later were on their way to Staten 
Island. Some of the pleasure seekers trav- 
-eled by trolley car and bus, while others 
smade the trip in automobiles furnished by 
+tthe members. As early as 11.30 o’clock the 
jewelers began arriving on the scene of ac- 
‘tivity, and until late in the afternoon still 
‘continued to arrive. 

As soon as the committee arrived, quoit 
teams were formed and after a few min- 
-utes the games were started. After a series 
.of elimination contests the prize winners 
-were soon announced, as follows: Messrs. 
Narenstein and De Loiselle, Heiman and 
Underwood and Neibiling and Stoufenberg. 

The next game staged was a runless re- 
‘lay, which proved to be one of the comedy 
features of the day. Three teams, each con- 
sisting of six men, were picked for this 
vaffair. 
rows of six placed on the table and at a 
given signal a member of each of the teams 
picked up one of these bottles and began 
-drinking. As fast as each man finished, he 
stepped aside to allow the next man in line 
to take up the task. It was a close race 
between the teams, headed by George Hil- 
singer and Samuel Heiman, with the hon- 
-ors finally going to Hilsinger’s men. 

The bowling contest was the next game 
started and was hotly contested throughout. 
The team captained by “Billy” Leonhardt 
carried off the honors, with a score of 756 
as against 696 for the defeated team. This 
contest was substituted for the tug-of-war, 
which, owing to the rain, it was impossible 
to hold. 

Another game eliminated was the shoe 
race. 

The ancient bean-guessing contest was 
also on the program. A jar containing 
‘beans was shown to each one present, who 
advanced a guess as to the number con- 
tained therein. L. L. Lane won this contest 
by guessing 2,200, only 13 from the actual 
number in the jar. Other close guessers 
were C. Wodiska, H. C. De Loiselle, Louis 
Adels and Harry Booth. 

The last event on the program and one 
of the most enjoyable features of the day 
was the pie-eating contest. There were 18 
‘participants, and the first four to finish eat- 
‘ing their pies were pronounced the winners. 
Louis Frank, a youth of 16, who had ap- 
parently been in training for some months, 
“won with “hands down,” beating all of the 
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There were 18 bottles of beer in’ 
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other contestants by at least 60 seconds. 
The other winners were A. H. Betz, John 
F, Renner and Fred Kielman. 

The banquet opened with the singing ot 
the “Star-Spangled Banner,” and at the 
conclusion of the song the jewelers fell 
lustily to discussing an appetizing menu. 
Immediately after the first course was 
served, a silent toast was offered to those 
members who have passed away. During 
the course of the dinner the members and 
their guests were entertained by “Scotty” 
Frostick, who rendered a number of selec- 
tions. Toastmaster Fry also read a tele- 
gram from one of the members who was 
unable to attend. 

The awards this year were the finest ever 
given. They were donated to the organiza- 
tion by various members of the trade. 

To the committee, headed by George Fry 
and consisting of Harry Andrews, Benja- 
min Stoufenberg and Carl Keys, belongs 
the credit for the success of the affair. 

The committee appointed to handle the 
next outing of the club consists of Charles 
Parker, Frank Somes, Howard Seebach 
and Samuel J. Heiman. 








DEATH OF EDWARD A. BUDER 


Prominent Cairo, IIl., Jeweler Passes Away 
at the Age of Eighty Years 

Carro, Ill., June 2—Edward A. Buder, 
who was for years in the jewelry business 
in this town and for a long time president 
of the Alexander County National Bank, 
passed away at his home, 210 N. 7th St., a 
short time ago. 

Death followed a general breakdown in 
health, which caused him more than a year 
ago to give up active business pursuits. 
He was in his 8lst year. 

It was in November, 1918, that he re- 
tired from the presidency of the Alexander 
County National and the Alexander 
County Savings banks, which position he 
had held for 12 years. He retained his 
place upon the board of directors. 

Mr. Buder was a native of Austria, 
where he was born in the village of Zeidler 
on Nov. 4, 1839. With his father he came 
to Cairo in 1853, settling in Hartford, 
Conn., where he worked in the Rogers’ 
Bros.’ silverware establishment. In 1858 
he removed to St. Louis, where he found 
employment with Mermod & Jaccard. At 
the outbreak of the Civil War he enlisted 
in the Union Army, in the. Third Missouri 
Infantry, which brought him to Cairo in 
the Fall of 1861. He retained his resi- 
dence here on his retirement from the 
service, opening a jewelry store, which he 
built into the large establishment at 7th 
and Commercial Sts. 

Mr. Buder was a member of Alexander 
Lodge I. O. O. F. and of Cairo Lodge 
mF. & &. 

He leaves surviving him his widow, Mrs. 
Wilhelmina Buder, and six children, Ed- 
ward A., Jr., of Cairo; Otto, of St. Louis; 
Minnie E. and Florence E., of Cairo, and 
Mrs. O. W. Martin and Mrs. J. F. Byrne, 
of Chicago. 

Mr. Buder was one of Cairo’s largest 
property owners. Besides his. neal estate 
here, he also owned valuable property in 
St. Louis, in addition to his other invest- 
ments. 
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LEASES MAY BE CANCELLED 


Many Chicago Jewelry Concerns Interested 
in Outcome of Litigation Concerning 
Building at State and Adams St. 

Cuicaco, June 5.—Because of a decision 
handed down in the Appellate Court for the 
Northern District of Illinois a few days 
ago, scores of leases of jewelry firms in the 
downtown district of the city are in imme- 
diate danger of being cancelled by the own- 
ers of the property. The decision was 
given in the case of the Wilson Estate, own- 
ers of the building at the northeast corner 
of State and Adams Sts., and a local real 
estate firm, original lessors of all the space 
in the building. The building is filled with 
jewelry firms, of which C. D. Peacock, Inc., 
and J. Milhening, Inc., are two of the most 
important and prominent. They are sub- 
lessors of the local real estate firm. The 
decision of the Appellate Court held that 
an outside corporation doing business in 
Illinois under a license shall be accorded no 
privileges which an Illinois corporation is 
not accorded. 

The story goes back 30 years or more. 
At that time, as at present, there was a law 
on the statute books of Illinois which does 
not allow corporations to dabble in real 
estate. To get around this law, the real 
estate concern mentioned above went to 
South Dakota, where no such law exists, 
and organized as a South Dakota corpora- 
tion. A license was then taken out to do 
business in Illinois. Among the properties 
leased by the corporation was the building 
at the northeast corner of State and Adams 
Sts. The real estate company got this lease 
at a figure which seems a mere song, as 
modern business rentals are computed. The 
sub-leases to the firms which actually occu- 
pied the building were not of the long term 
variety, as was the original lease, and the 
real estate company has therefore had a 
very good thing up to date. It was collect- 
ing dollars on a present day basis, and pay- 
ing them out on the basis of 30 years ago. 
This fact is said to have gotten under the 
skins of those concerned with the manage- 
ment of the Wilson estate to such an extent 
that they called in Mayer, Austrian, Platt 
& Mayer, a local legal firm. Action was 
started to have the original lease declared 
null and void, on the ground that the cor- 
poration holding the instrument had ob- 
tained it by an artifice, not -within the 
province of the State law on such matters. 

The case was fought in the lower courts, 
and won by the plaintiff. An appeal was 
taken, and the decision of this week com- 
pletely backs up the verdict of the lower 
courts. The next battlefield is the Supreme 
Court of Illinois, and it is doubtful if the 
battle will be carried that far. After re- 
ceiving two beatings in the lower courts, it 
is thought that the corporation holding the 
original lease will give up the fight. If this 
turns out to be the case, the firms now 
occupying the building may find themselves 
without a lease. The Peacock lease has 
two more years to run, it is understood. 
The other leases in the building are not for 
long terms. Zi 

The. outcome of the case) involving the 
jewelry firms in. the building at State and 





‘Adams Sts., threatens, indirectly, the leases 


of many other jewelry firms. 
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We Regard Each Client as a Personal Friend | 


| We do not seek your “one time order”. 


We DO try to merit your continuous and exclusive patronage, in 


PRECIOUS and IMITATION STONES 


by careful attention to your least as well as your greatest needs. COURTESY, PROMPTNESS , 
AND ACCURACY are the synonyms for the NORDILINGER SERVICE. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gzablonz, a/N., 16 Steingasse. Providence, 63 Washington St. 
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STUDENTS EXHIBIT JEWELRY 





Medals Awarded at Annual Display of Work 
at Pratt Institute, Brooklyn 


Indications that the class in jewelry mak- 
ing at Pratt Institute, Brooklyn, N. Y., is 
fast returning to its pre-war standing was 
shown in the exhibit held last week by the 
students. The 1919-1920 term in jewelry 
making was the first full term held by the 
Institute since the war began and showed 
a large improvement over the preceding 
term, both in workmanship and attendance. 
‘This was the 33rd annual exhibition 
staged by the students and like every other 
display was well attended. The display of 
the students’ work which was made in the 
main building started last Thursday even- 
ing and remained open until 5 Pp. Mm. last 
Saturday. The exhibit held each year at 
Pratt Institute always attracts widespread 
attention and is usually visited by people 
from all parts of Brooklyn and New York. 
The excellent workmanship produced by 
these students has always attracted the 
attention of many of the Metropolitan 
jewelers and to stimulate the students’ in- 
terest in their work, several members of 
the trade award medals each year. The 
medals are awarded annually by Herpers 
Bros., Newark, N. J.; Albert M. Kohn, of 
Theodore A. Kohn & Son, and Ludwig 
Nissen, New York. 

For good workmanship, Hilda M. Zahn 
was awarded a handsome silver medal given 
by Albert M. Kohn. -Another silver medal 
presented by Mr. Kohn was awarded to 
Wakeford Gerald Dix, also for good work- 
manship and design. A gold medal do- 
nated by Herpers Bros. was also awarded 
to Wakeford Gerald Dix. For the best 
student design in jewelry including the set- 
ting of precious stones, John E. L. Young 
was awarded the Ludwig Nissen gold 
medal, 

This term there were 16 students in at- 
tendance at the day class, while 20 scholars 
studied jewelry making in the night class. 
All ihe students were taught by Carl 
Hamann, who is widely known as an expert 
jeweler and artist of recognized ability and 
who has acted as instructor of the jewelry 
class for years. Among the students were 
several ex-service men sent by the Federal 
Board of Vocational Training to learn 
jewelry making. 

Wakeford Gerald Dix, winner of two 
medals, showed a large variety of work. 
One of the most attractive pieces shown by 
this student was a silver pendant and chain 
executed in a floral design and set in the 
center with a large abalone pearl.. Another 
piece which attracted attention was a hand- 
some silver seal ring carved with the initial 
“D.” The shank of this ring was decorated 
with a leaf design. 

John E. L. Young, another medal win- 
ner, displayed a beautiful brooch, made of 
18 karat gold and executed in a leaf design. 
The shape of this piece represented a nar- 
cissus and was mounted in the center with 
a large diamond. Around it were set five 
small pearls. This same student showed an 
untinished gold locket worked in 18 karat 
gold and carrying a Colonial design. It 
was so made as to be set with a piece of 
hand carved ivory. Another piece shown 
by Mr. Young was a pendant of 18 karat 
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dull finished gold. In the center was set a 
large oval shaped black opal and leading 
downward from the stone were eight 
graduated pearls. From the bottom of this 
piece hung a baroque pearl. 

The other medal winner, Hilda M. Zahn, 
displayed only a silver sugar bowl. This 
was oval shaped and of plain design and 
was one of the most beautiful pieces on 
display. 

Orie A. Marion displayed an unfinished 
La Valliere made of silver and executed in 
a grape leaf design. This student also 
showed a plain silver brooch as well as a 
beautiful scarf pin. The pin was mounted 
with a lapis-lazuli. 

An unfinished arrow head shaped pendant 
was displayed by Louise C. Foster. This 
piece carried an open design and was set in 
the center with a triangular shaped peridot. 
From the bottom of the pendant was sus- 
pended a baroque pearl. 

Ethyl J. Anderson had on exhibition a 
plain oblong shaped copper jewel box. This 
was hand hammered and was well exe- 
cuted. 

A grape design pendant in an unfinished 
condition was shown by Arthur H. Cole. 
In the center of this piece, which was made 
of 18 karat gold, was set a large moonstone 
and around it several small pearls. 

Another pendant executed in Renaissance 
design was shown by Joseph E. Rosenberg. 
This was made of 18 karat gold and 
mounted with a large opal. 

Alfreda C. Clark was another exhibitor. 
He showed a small round shaped copper 
jewel box. 

There was a great variety of women’s 
and men’s rings shown, some completed and 
others only partly finished. The students 
who exhibited these rings were as follows: 
Wakeford Gerald Dix, Arthur H. Cole, 
Vivienne Hutchinson, Gustave Linstedt, Jo- 
seph E. Rosenberg, George D. Baker, 
Louise C. Foster, John E. L. Young, Mrs. 
Mary P. De La Monte, Helen H. Pace, 
Arthur Lindgren and Clara W. N. Hamann. 








SAXE GIVEN FREEDOM 
Inns Fails to Identify Man Who Was 
Thought to Have Been Implicated in 
Chicago Robbery and Murder Case 


Cuicaco, June 5.—Michael Saxe, alleged 
jewelry trade “gunman” and robber, went 
on trial “for his life’ before Judge Barrett 
in the Criminal Court last Tuesday. On 
Wednesday he walked out of the court- 
room, a free man. The case of the prosecu- 
tion collapsed when Thomas Inns, now 
serving a long sentence in Joliet Peniten- 
tiary, declared that he had never seen Saxe 
before in his life. He had _ previously 
identified the picture of Saxe as that of one 
of the men who had taken part in the at- 
tempt to rob Emil Noel, a_ wholesale 
jeweler, four years ago. 

The attempted robbery developed into a 
shooting affray, in which Louis Lichten- 
stein, Mr. Noel’s brother-in-law, was killed. 
Mr. Noel himself was badly wounded. 

The State had pinned its entire case on 
the testimony of Inns. He was brought 
from Joliet Prison. Wednesday morning. 
Blinking in the bright light of the court- 
room, and with the prison pallor on his 
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face, Inns was asked to point out in the 
court-room the man who was with him on 
the fatal night. He looked around, and 
then shook his head and mumbled: 

“He’s not here. I don’t see him.” 

He was then asked if Saxe was not the 
man. There was a tense moment, as Inns 
looked at Saxe. He shook his head. “No, 
that’s not the man,” he said. “There’s some 
mistake. I don’t know this man. I never 
saw him before, either on the night of the 
robbery or on any other night.” 

Immediately a conference was held be- 
tween the opposing attorneys, out of hear- 
ing of the jury, and it was agreed that the 
case of the State had completely collapsed, 
and that there was nothing to do but to 
strike out the charge against Saxe, with 
leave to reinstate. The chance that Saxe 
will have to stand trial again is small. 

Inns seemed as badly nonplussed by his 
inability to identify Saxe as the prosecu- 
tion. He had based his hope for a pardon 
on. the identification, which he thought he 
could easily make. Saxe went back to De- 
troit, where he is in business. 








Death of George M. Jaques 


After 46 years’ activity in the china and 
cut glass trade in this country, George M. 
Jaques, editor of the Crockery and Glass 
Journal, New York, passed away on Tues- 
day, June 1, at his home, 197 Alexander 
Ave., New York. Mr. Jaques was buried 
last Friday afternoon. 

He had been ailing for considerable time, 
but on the night of his death retired ap- 
parently in good health. On Wednesday 
morning when his daughter went to his 
room she found that her father had passed 
away peacefully during the night. 

George M. Jaques was born in New Or- 
leans, La., Aug. 25, 1845. He spent his 
early years in his native city, but at the 
outbreak of the Civil War his father moved 
the family north, settling in Summerville, 
Mass., where the young man completed his 
education. At the age of 22 years he came 
to New York and entered the employ of 
Baxter & Co., then well-known furniture 
dealers on Canal St. A few years later 
he attracted the attention of George Whit- 
temore, then engaged in the trade publish- 
ing business, and in 1874 Mr. Jaques be- 
came a member of the staff of the Crockery 
and Glass Journal. Before many years he 
was made a full partner in the concern. 

The deceased is survived by a widowed 
daughter. 








One of the most disastrous fires in Grin- 
nell, Ia., since the Laros factory burned 
several years ago, occurred in the Brooks 
building on Main St. in that town, recently, 
resulting in damage of thousands of dollars 
by fire, water and smoke. The jewelry 
store of the J. W. Hoffmeister Co. and the 
apartments occupied by Mr. and Mrs. Ben- 
jamin Reynolds were completely wrecked. 
The blaze, according to most of the fire- 
men, was caused by spontaneous combus- 
tion in the basement and when discovered 
had gained considerable headway. Most of 
the stock will have to be entirely replaced. 
The fire came at a particularly bad time, as 
the commencement season is the harvest- 
time for jewelers. 
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The Rudolph Deutsch Co. 


Importers and Cutters of 


DIAMONDS 


Send to us for Memo Selections—Any Size, Cutting or Quality 


Our Mr. Rudolph Deutsch is at present in Amsterdam and 
we can make shipments direct from the other side if desired. 


cumeuiunenoan CLEVELAND, O. anenee 


Diamond Bourse 746 Euclid Ave. 42 Vesting St. 
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A. S. HIRSHBERG 


Importer and Cutter of 


DIAMONDS 


170 Broadway, New York 373 Washington St., Boston 


2 Tulpstraat, Amsterdam 




















| THE UP-TO-DATE NECKLACE FASHION | 


DEMANDS 


White Coral Strings with the Pink Tint 


WE JUST RECEIVED A SHIPMENT OF 
THESE GOODS IN THE FASHIONABLE LENCTHS 


Write Immediately for a Memorandum Selection to 


BORRELLI & VITELLI 


15 WEST 34th STREET Coral Manufacturing Co. NEW YORK 














A. ry S. ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 
ermaoen rane EXPERT LAPIDARIES satis, iis a | 


CORNER OF NASSAU S8T. suitable for cutting calebra stones. Emeralds Especially 


Estimates cheerfully submitted. 
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Police Searching for Pepper Throwers 





New York Diamond Merchant Reports Loss of Gems Worth About $100,000 
as Result of Visit of Unknown Assailants Who Escape With Loot 














A report of one of the boldest and most 
daring robberies ever staged below New 
York’s famous “dead line,” reached the 
police last Saturday. The report shows 
that two thieves, posing as customers, en- 
tered the office of the Schonfeld Mfg. Co., 
manufacturing jewelers, 71 Nassau St., and 
after inducing Samuel Schonfeld to show 
them a wallet of diamonds threw pepper 
into the proprietor’s eyes and stole the 
stones, estimated by the proprietor to be 
worth $100,000. Mr. Schonfeld was found 
in his office a few minutes after the robbery 
in a semi-conscious condition, but despite 
all efforts to trap the thieves in the building 
they were not found. 

A man who had been in the office of the 
Schonfeld concern only a few minutes be- 
fore the robbery, trying to sell tickets for 
an expressmen’s picnic, was detained on 
suspicion. After being cross-examined he 
was released. 

Although Mr. Schonfeld has almost com- 
pletely recovered his sight, he asserts that 
he sustained a severe rupture. He also 
complains of pains in the head, which he 
says is the result of a blow administered by 
one of the thieves. 

In an interview with a JeEweELers’ Circu- 
LAR reporter,” Mr. Schonfeld stated that 
about 11 o’clock last Saturday morning two 
men entered his office and informed him 
that they were sent by a former salesman 
of the firm and that they desired to pur- 
chase a La Valliere. Mr. Schonfeld states 
that he showed the men several unset pieces, 
and finally one was selected. The men were 
then shown some loose diamonds, and, after 
deciding on three stones, informed the 
jeweler that they wanted the diamonds set 
immediately, as they wanted to take it with 
them. Mr. Schonfeld says that he informed 
the men that he could not leave his office 
alone, but the men nevertheless insisted that 
he have the stones set. While they were 
thus engaged in conversation, the jeweler 
explained that his nephew, who is a dia- 
mond setter, came into his office and he 
immediately turned the stones and mount- 
ing over to him to be completed as quickly 
as possible. The nephew left at once for 
his place of business on John St., according 
to Mr. Schonfeld. 

While the men were waiting one of the 
pair asked the jeweler to show him some 
stones, as he was desirous of. getting one 
for his sweetheart. Mr. Schonfeld, in giv- 
ing the details of the story, said that he 
produced a wallet, containing about $100,- 
000 worth of diamonds, and from this the 
man selected one. He then asked to be 
shown a mounting and, picking up the wal- 
let, Mr. Schonfeld walked to the safe and 
took out a tray of mountings. Just as he 
was turning around, Mr. Schonfeld relates 
that one of the men struck him on the 
head and at the same time threw a handful 
of pepper into his eyes. The jeweler ex- 
plained that as he was falling to the floor 
his assailant grabbed the wallet containing 
the. diamonds from his hand and dashed 


out of the office and that when he made an 
effort to rise from the floor and give chase 
the other man kicked him in the stomach 
and rendered him unconscious. 

He does not know how long he was lying 
on the floor before two workmen from his 
shop next door, attracted by groans, dashed 
into his office and found him in a semi- 
conscious condition. An alarm was imme- 
diately spread and all exits from the build- 
ing were blocked, but it was too late. 

Ordinary table pepper was used and while 
it temporarily blinded the jeweler and 
caused severe pain, has not impaired his 
sight. The injury that Mr. Schonfeld re- 
grets most is the hernia, which resulted 
from the kick he received in the stomach. 

Mr. Schonfeld said that when the rob- 
bery occurred he was preparing for a busi- 
ness trip which would take him as far as 
the Pacific Coast, and only shortly before 
had purchased his railroad ticket. The 
jeweler is certain that the thieves were 
aware of the fact that he was going away 
and that he had a large stock of loose dia- 
monds on hand which he was to take on 
his trip. Just how anyone could obtain 
this information, Mr. Schonfeld was un- 
able to say. 

The man described as the one who threw 
the pepper is about 24 years old, standing 
5. feet 11 inches tall and weighing approxi- 
mately 124 pounds. He is described as 
having blonde hair, is of slim build and is 
believed to be a Swede. This man wore a 
gray suit, low shoes and a panama hat. 

The other thief, who it is said did all the 
talking and who gave the jeweler the kick, 
is reported to be about 35 years old, weighs 
approximately 170 pounds and is about 5 
feet 2 inches in height. 

According to Mr. Schonfeld one of his 
assailants was seen in the building several 
hours before the robbery. A tenant of the 
building, it is said, saw him in a lavatory 
on the ninth floor. 

Mr. Schonfeld is not only the proprietor 
of the Schonfeld Mfg. Co., but is also 
interested in the Pearlfeld Jewelry Mfg. 
Co. He has been in business on his own 
account since 1909. The Schonfeld Mfg. 
Co. was established at 71 Nassau St., in 
1917. 


DEATH OF LUCIAN ROCKWELL 


President of Rockwell Silver Co., Meriden, 
Conn., Expires Suddenly While at 
Dinner in Chicago 


CuIcaco, June 3.—Members of the jewelry 
and silver trades here were shocked last 
week at the news of the death of Lucian 
Rockwell, president of the Rockwell Silver 
Co., Meriden, Conn. For many years Mr. 
Rockwell has been coming to Chicago and 
was known to nearly all the trade. He ar- 
rived here on Friday, May 28, and regis- 
tered at the Palmer House, where he al- 
ways made headquarters. On Saturday 
evening while at dinner with friends he 
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became ill and died before any: assistance 
could be rendered. 

Sunday afternoon friends left with the 
remains for his home in Meriden. 





POLICE WANT SCHAPIRA 





Salesman Formerly Employed by Baltimore 
Jeweler Under Indictment on 
Larceny Charge 


Battimore, Md., June 5.—A _ country- 
wide search has been instituted by the 
police department here for Simon A. Scha- 
pira, 34 years old, a jewelry salesman em- 
ployed by Henry Rapp, jeweler, 2900 E. 
Baltimore St., who disappeared May 19, 
taking with him jewelry valued at $2,500. 
Schapira is now under indictment by the 
Grand Jury on charges of stealing the 
jewelry, embezzlement and obtaining jewel- 
ry through misrepresentation. Mr. Rapp 
went before the Grand Jury May 26 with 
Headquarters Detective Charles“Vahle and 





SIMON A. SCHAPIRA, WHO IS WANTED BY 
BALTIMORE POLICE, 


other witnesses. The testimony resulted in - 
the indictment of the salesman and imme- 
diately the police began search for the man. 
Information was received that he went to 
Philadelphia and that he was also seen at 
Alexandria, Va. 

Schapira is alleged to have hypothecated 
jewelry by means of alleged forged con- 
tracts, is alleged to have obtained jewelry 
from several Baltimore wholesalers without 
authority from Mr..Rapp and his final act 
is alleged to have happened when he de- 
camped with a case of gems. Mr. Rapp 
has been in business for himself two years 
and for many years he was associated with 
Joseph Castelberg. According to Mr. Rapp 
he is determined to see the case against 
Schapira through to a finish. So far no 
reward has been offered for Schapira’s ap- 
prehension. 

It is believed that Schapira is making an 
attempt to flee to Germany or some other 
European country. He has had consider- 
able experience in foreign travel and in 
1915 he obtained a passport from the 
United States Embassy, Berlin, for travel 
to Holland and Luxembourg. He claims 
American naturalization. He is 5 feet 2 
inches tall, has a high forehead, black eyes, 
may or may not wear a small mustache, 
has an oval face, is a good talker and 
weighs about 135 pounds. 
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Wholesalers Holding Convention At Atlantic City 





Members of the National Wholesale Jewelers’ Association from All Sections of the 
Country Gather at Seaside Resort for Annual Conclave—Excellent Attendance 
at Opening Sessions—Many Important Topics Being Discussed 














Attanti¢ City, N. J., June 8—The first 
day of a most enjoyable and profitable con- 
vention of the National Wholesale Jewel- 
ers’ Association, which opened here at the 
Hotel Traymore yesterday morning, was 
ended late in the afternoon after a number 
of matters of much interest had been con- 
jdered. The convention is. being continued 
today. 

Monday 

The opening of the first business session 
was slightly delayed by a committee meet- 
ing. President Noble R. Fuller, Kansas 
City, Mo., called. the meeting to order at 
10.45 a. M. with an attendance at the open- 
ing session of over 100 members and guests. 

In his address to the members, President 
Fuller discussed present day problems 
which the jewelry trade is facing, stressing 
particularly those questions to be acted on 
at this convention. He gave special men- 
tion to the subject of Terms and Discounts, 
which is a most important one and one 
which .will be given careful consideration 
at this meeting. ; 

He called attention to the fact that in the 
past the jewelry trade was a single season 
business, but-that-cenditions have changed 
and now there is an all-the-year business of 
retailers, wholesalers and manufacturers 
financed by very few banks. The whole- 
saler, he said, acts as a banker for the re- 
tailer and the manufacturer acts as a banker 
for the wholesaler. Now, he believes, is 
the time to make a change in discounts and 
get aid of other banks. 

He told of work of Terms and Discounts 
Committees, first, under Mr. Schwab, then 
under Mr. Ball, and discussed fundamental 
basis on which discounts should stand. 

He praised the work of the Jewelers’ 
Publicity Association, and among other 
topics touched on subjects of trend in 
prices, turnover, of stock, profits, time guar- 
antees and stamping. 

He spoke in part as follows: 


ADDRESS OF PRESIDENT FULLER. 


It has been said that “the very essence of 
civilization is that there be placed upon the in- 
dividual only that degree of restraint which shall 
prevent his encroachment upon the rights of 
others, thus, releasing to the utmost, individual 
initiative in every direction.” 

So, in approaching this question the first thing 
to be realized is that the initiative of the indi- 
vidual must be loosed and that he must be given 
the full play and use of every opportunity and 
facility within his reach. When the individual 
or any unit of an industry prospers then the whole 
industry prospers. It is with this idea in mind 
that I want to discuss the Terms and Discount 
Question. 

Now we all know how the jewelry industry has 
been financed in the past. The banks and the 
financial institutions in the manufacturing districts 
have been doing the major portion of the financing 
for the whole jewelry industry. 

The manufacturer at the beginning of a season 


goes to his banker and says: “I expect to do so 
many hundred thousand dollars in business during 
the next season, but my capital is insufficient to 
take care of that volume of business because our 
terms and discounts are such that I am unable to 
get my money in before the middle of next Janu- 
ary.”” Then he goes on to tell his banker that 
the terms and discounts in the jewelry industry have 
been the outgrowth of the claim that the jewelry 
business is a one season business, i. e., a small 
part ot the month of December called the Holi- 
day season. That, the manufacturer, in order to 
get the proper distribution has to go out and sell 
his merchandise on the length of time that would 
be sufficient for the wholesaler to redistribute the 
goods to the retailer on terms that the retailer 
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could realize on them during December, thus en- 
abling him to pay his wholesaler on about Janu- 
ary first. 

Those were the old conditions, but through a 
closer co-operation between the different branches 
of the jewelry industry and their associations, 
there is now being developed an all-year business 
whereby the retail jeweler has the advantage of 
such seasons as the wedding seasons in June and 
October, the holiday season in December, the 
Easter season and the school graduation season. 
Besides this there is being developed the idea of 


Mothers’ Day, on which it is proposed to give 
“Gifts that Last.’ 
These seasons, with others that will be de- 


veloped through The Jewelers’ National Publicity 
Association, will give the retail jeweler an oppor 
tunity of getting money into his treasury all 
through the year and there is no good reason why 
the reiail jeweler should withhold this money fo1 
long periods when it could be paid to the whole- 
saler and the manufacturer. To develop any new 
set of terms and discounts that would be workable 
in the jewelry industry, one must take not only 
these things into account but must understand 
the great economic value to the jewelry industry 
if there was a set of terms and discounts that 
would encourage the financing of each retail and 
wholesale business through their local financial 
connections. 

There are some 25,000 retail stores and several 
hundred wholesale and manufacturing establish- 





eg in this country that are largely financed 
y 4 comparatively few banks. These banks are 
located mainly in the manufacturing districts. 

Now there are literally thousands of banks in 
the United States that have never been asked for 
a loan by a retail jeweler. Why is this when the 
purpose of these banks is to loan money? 

It is simply because our terms and discounts 
are such that the wholesale jeweler becomes the 
banker for the retailer and the manufacturer be. 
comes the banker for the wholesaler. 

_The remedy for this is to make our terms and 
discounts such that it will be more advantageous 
for the buyer to finance through his local bank 
than to use the seller for his banker, 

When you do this you have immediately ac. 
complished several things. First you have brought 
to the jewelry industry the entire -financial re. 
sources of the country as against the compara- 
tively small number of banks now financing the 
industry. Second, you bring to the assistance of 
the wholesaler and retailer the business ability, 
the wide experience and counsel of ‘the local 
banker. Third, you encourage a more rapid stock 
turnover in the industry. 

As an illustration of this: Suppose by a set ‘of 
terms and discounts a buyer finds it profitable to 
use his local bank for financing his business as 
against using the seller. He immediately begins 
to shape his business so that a financial statement 
to his banker will bring the desired’ extension of 
credit by the bank. Immediately a loan is secured 
the banker is in effect a silent but, efficient partner, 
giving counsel and advice which sometimes is more 
valuable than the money secured by a loan. 

Take an instance, of which we all have seen 
many counterparts: A retailer buys from his 
wholesaler in July a bill of say $3,000 to care 
for his entire Fall needs. He gets a long-time 
dating and proceeds to sell his goods, and by - 
September first has sold $1,500 worth of goods. 
The money is deposited in the bank and stays 
there for a month or so, when an automobile 
salesman approaches the jeweler and tempts him 
into buying a car. The jeweler figures that out 
of the sales and profits before the bill matures he 
can meet his $3,000 obligation. The unexpected 
happens, a strike, a crop failure or a panic occurs, 
so that when the due date rolls around this re- 
tailer is forced to ask for an extension. This may 
be the starting point for this jeweler’s failure in 
business, which not only affects himself and his 
wholesaler, but affects his competitor and the whole 
jewelry industry. 

If the financing of business was done locally 
instead of being done by distant institutions who 
cannot ke in touch with local conditions there is 
no doubt of the beneficial results. 

During the past year many requests have come 
into the offices of the secretary and _ president, 
from members who wanted to know if there could 
not be something done to standardize or unify 
our terms and discounts. At one time this year 
it was estimated that there were something like 
ninety different combinations of terms and dis- 
counts. Everybody must recognize that this com- 
plexity of terms and discounts makes. it almost 
impossible to figure out any systems for figuring 
the price of goods or for rapid and accurate 
handling of these bills and accounts. 

It seemed desirable and in keeping with these 
requests thar a movement be started to investigate 
and enlighten our members as to just what could 
be worked out of the mooted question. 


The secretary’s report was read by T. 
James Fernley, advisory secretary, and was 
as follows: 

SECRETARY'S REPORT. 


The past year has been one of active partici- 
pation in the problems of readjustment as they 
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have applied to the distribution of commodities 
handled by our members. 

Our last convention came at a time which was 
n by later events to have been the begin- 
f the period of prosperity following the 
five months re-action at the end of the 


prove’ 
ning 0 
four or 


ar. . 
w The past year has, therefore, seen labor in 


this country well employed at record high wages, 
able, therefore, to supply themselves with the 
necessitics of life and to satisfy their wants for 
many of the articles manufactured and handled 
by our members. / 

In our constant conference with the members, 
it has been evident that the work of the whole- 
salers during this period of great demand and 
shortage of supply has been a most difficult one, 
particularly when transportation conditions have 
contributed to making the work of the whole- 
saler as a distributor more difficult. 

The same conditions which contribute to the 
higher cost of merchandise has made the whole- 
saler’s overhead expense larger although this over- 
head expense still represents very great economy 
over the expense which would have to be in- 
curred were the manufacturer to endeavor to 
set up and maintain his own distributing system. 
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Time Guaranters:—At the last convention a 
committee was authoriged to take up with the 
manufacturers of filled watch cases, the matter 
of discontinuing placing time guarantees on their 
products. 

Several meetings were held for the purpose of 
discussing this matter with the manufacturers 
and with representatives of the retailers. 

There was quite a sentiment in favor of the 
continuance of the guarantee and also a strong 
sentiment in favor of the elimination of the 
guarantee and the substitution of regular trade 
marks and manufacturers’ name. 

The conclusion of the last meeting held was 
that it be recommended that the manufacturers 
of watch cases endeavor to reach some conclu- 
sion by conference among themselves with a view 
to agreement. 

You will doubtless hear from this committee 
during the convention concerning the work which 
they did. 

Again with relation to the subject of stamping 
gold and silverware, the sentiment of the mem- 
bers was secured to the effect that it was found 
that they favored the enactment of a drastic law 
making it unlawful to stamp anything but the 
exact quality of an article in our own gold, 
Platinum and silver articles or imitations thereof. 
Other data in connection with this subject of 
stamping was presented and will be covered in 
detail during the convention. 

TerMs anp Discounts:—During the past year 
the association has taken up the subject of terms 
and discounts with a view to producing better 
conditions within the industry, particularly in 
view of the reports which were heard from 
time to time to the effect that the financial situa- 
tion was not encouraging and that, therefore, 
it would be better if the industry were in a 
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position to finance itself with a minimum of out- 
side assistance. 

Work was done by our Terms and Discount 
Committee under A. G. Schwab, who was first 
chairman, and later by Sidney Y. Ball, the pres- 
ent chairman of the Terms and Discount Com- 
mittee. 

Acting upon Mr. Ball’s instructions a com- 
prehensive questionnaire was sent to a number 
of wholesalers and retailers and you will hear 
from the committee concerning the replies to 
these questionnaires during this meeting. 

FeperaAL TaxEs:—Your association has* been 
interested in the action of a number of business 
organizations in which relief is asked from the 
inequities of the present excess profit taxes, and 
you may desire to pass a formal resolution at this 
convention dealing with this subject. 


The association has increased in membership 


during the past year both among the whole- 
salers and the manufacturers who are associated 
with us. 

Many of our members have suggested that in 
addition to the specific topics covered in our pro- 
gram and as arranged for under the direction of 
your president and secretary, there be an earnest 
discussion of the present situation both with re- 
spect to the supply and demand for merchandise 
and the general prospect covering the continued 
employment of labor as well as all other factors 
entering into the consideration of the heads of 
manufacturing and distributing houses in the 
jewelry business. 

Prices Ruztinc at Date or SHIPMENT:—Our 
attention has been drawn on several occasions 
to the unsatisfactory condition prevailing where 
manufacturers decline to accept orders except 
upon a basis of prices ruling at date of shipment. 

The practice of accepting orders for gocds at 
open prices was probably all right as a war 
measure, but the war is over and it is difficult 
for business concerns to commit themselves for 
shipment at unknown future dates at prices which 
are not established. 

Although members have very generally re- 
corded themselves as opposed to this method of 
placing business, it may be that a discussion on 
the floor,of the meeting will bring out some of 
the opinions’ of those here present so that the 
association’ may lay the views of the members 
before .the, few manufacturers who are following 
this unsatisfactory method. 

Several other industries have» expressed the 
determination. that orders should be placed at 
fixed prices at earliest possible delivery. 

Your president has kept constantly, in touch 
with the affairs of the association, even though 
periods when personal business requirements 
pressed most strongly due to the very heavy 
volume of business with which the industry has 
been favored for the past association year. 

The thanks and appreciation of your secretary 
are, therefore, due and extended to the officers 
of the association. and the members of.all -com- 
mittees who have actively kept in touch with 
the association work, seeking not the igterest of 
their individual houses, but rather the benefit of 
the trade as a whole. 

We repeat that the association is constantly 
at your disposal and trusts to serve you in every 
direction and particularly in the way of improv- 
ing the relations between yourselves as distrib- 
utors and the manufacturers in whose products 
you are interested. 

The association is able to take care of all 
necessary work and your officers direct us to urge 
you to use the association to the fullest possible 
extent. 


This report was followed by the reading 
of a telegram of greeting from Secretary 
Anderson, of A. N. R. J. A. ; 

The remainder of the morning session 
was devoted to general discussion on busi- 
ness outlook for next year. President 
Fuller called upon Theodore Foster, Harry 
Stegeman, Everett Spencer, Maurice Kar- 
peles, E. E. Hardy, Benjamin Allen, David 
Guttman, F. C. Backus, Jonas Koch and 
others. The manufacturers agreed that pro- 
duction was hampered by labor conditions - 
and goods would be neither plentiful nor 
lower in price. Wholesalers spoke of a desire 
for quicker turnover in their stocks. All 
speakers spoke optimistically of the future, 
particularly Maurice Karpeles, who told of 
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European conditions and predicted .the 
greatest prosperity the jewelry, trade has 
seen. ; 

The discussion was interrupted fo let 
Conrad J. Brotherly deliver a message of 
greetings on behalf of President Everts, of 
the A. N. R. J. A., which wished whole- 
salers a great success in their meeting. 
He also spoke on benefit of cooperation of 
all branches of the trade. 

Following the discussion the morning 
session adjourned. 


MONDAY AFTERNOON. 


There were some changes in the pro- 
gram. Monday afternoon the session 
started with the report of the work of the 
National Jewelry Publicity Committee, 
which, in the absence of Fred G. Thearle 
was read by J. J. Sommers, of Providence. 
This report told of the effective work 
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being done to advertise jewelry and the 
importance to the trade of helping to es- 
tablish the slogan, “Gifts That Last” in the 
minds of the public. It also highly praised 
the work of Harry F. Freund, who is rais- 
ing the fund, and stated that half of the 
$300,000 had already been subscribed. The 
report gave a list of the magazines in 
which the advertising will appear and 
through which 60,000,000 readers will be 
reached. It concluded by offering a reso- 
lution of endorsement of the work of the 
publicity association, which was passed 
unanimously by the convention. Three 
associate and two regular members were 
elected. 
The report was as follows: 


REPORT OF FRED G. THEARLE, CHAIRMAN 
ADVERTISING COMMITTTEE, NATIONAL 
JEWELERS’ PUBLICITY ASSOCIATION 


When the plan of forming a National Jewelers 
Publicity Association, backed by and in the in- 
terest of every element of the entire jewelry in- 
dustry, including manufacturers, wholesaler and 
retailer was first brought to attention, the possi- 
bilities for good immediately flooded the mind— 
along with the obstacles in organizing a great 
industry. 

The value and the need of organized con- 
structive publicity for jewelry and the allied in- 
dustries has been recognized by far-sighted and 
thoughtful men in our trade for years.. Unfor- 
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tunately, however, this recognition too frequently 
did not spur to action in an organized way until 
we were brought face to face with some crisis 
involving serious consequences if the true facts 
were not properly presented. 

The National Jewelers Publicity Association, 
as now constituted, seems to fill a real need, 
serve a real purpose and is going ahead in a 
really effective manner. 

At the annual meeting of the executive com- 
mittee of the National Jewelers Publicity Asso- 
ciation, held in Chicago on April 13, an adver- 
tising slogan was officially and unanimously 
adopted. Publicity authorities have assured us 
that this slogan, “Gifts that Last,” can be made 
so national in character that its widespread use 
by jewelcrs throughout the country would be pro- 
ductive of millions of dollars of new purchases 
in the jewelry business. 

To make “Gifts that Last’? a household phrase 
in connection with merchandise carried on jewel- 
ers’ shelves is to be the motive of every adver- 
tisement, of every piece of supplementary litera- 
ture authorized by the national committee from 
this time forward. And it is to be hoped that 
every firm represented in the association will 
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feature this slogan, “Gifts that Last,” in their 
own literature and at every legitimate opportu- 
nity. It is a wonderful business slogan but it 
can only be made productive by widespread use. 
The $300,000 fund which the National Jewelers 
Publicity Association is raising provides for an 
advertising campaign to be expended in daily 
newspapers, weekly publications, and magazines 
of national circulation, covering the _ entire 
country, for a period of three years. As stated 
previously the objects of the campaign are: 


1.—Prove the intrinsic worth and 
value of diamonds, pearls, gems, 
watches, clocks, and silverware; 

2.—Direct the reader of his or her local 
jeweler for information or to make a purchase. 


lasting 
jewelry, 


Harry Edward Freund, who is already favor- 
ably known to many of you, is serving as man- 
ager of publicity in raising the full $300,000 
fund. He is visiting personally the larger cities 
from coast to coast—having already obtained won- 
derful results in the forty or more cities where 
he has appeared before the local organizations. 

Over one-half of the entire $300,000 fund is 
pledged and the committee has authorized an 
advertising program for 1920-21 which includes 
advertisements of various sizes in some 32 
national magazines, including American, Atlantic 
Monthly, Century, Christian Herald, Collier’s, 
Cosmopolitan, Country Gentleman, Everybody's, 
Hurper’s, Harper's Bazaar, Hearst's Independent, 
Leslie’s Weekly, Life, Literary Digest, McClure’s, 
Metropolitan, Motion Picture Classic, Motion 
Picture Magazine, Munsev’s, National Geographic, 
Outlook, Photoplay, Red Book, Review of Re- 


views, Scribner’s Theatre, Town and Country, 
Vanity Fair, Vogue, World’s Work and The 
Spur. Advertisements will appear in some of 


these magazines each month for an entire year. 
While it. has not been possible with the funds 
available at the present time to use as 
advertisements or as many of them as we 
plan for next 


large 
will 
$300,000 is 


year, when the full 
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raised, the campaign, as planned, it is estimated, 
will reach sixty million readers. 

Much thought has been given to supplementary 
store and dealer co-operation and the Association 
will furnish considerable material of this nature 
to link up the local store with the national ad- 
vertising. 

One of the most gratifying indications of the 
strength of this national movement is the sponta- 
neous and enthusiastic endorsement of the plan 
by retail dealers in all sections of the country— 
not only with subscriptions but with requests 
for electros, etc., to identify his local store with 
the national work. 

The wholehearted support of the National 
Wholesale Jewelers’ Association is most desirable. 
As a matter of fact, if all signs do not fail, the 
time may not be far distant when the wholesaler 
who withholds his support to this nation-wide 
movement for the good of the entire industry 
may have to answer the question, ‘“‘Why are you 


not a subscriber to the $300,000 advertising 
fund?’* rather than merely, “Are you a_ sub- 
scriber ?”’ 


But be that as it may, if the cause is right, 
we are confident that the National Wholesale 
Jewelers’ Association will be for it to a man when 
the final count is taken. 

Owing to the absence of Fred D. Carr, 
of the Oslby & Barton Co., his address on 
“Rings” was not given, but instead Horace 
M. Peck, secretary of the Manufacturing 
Jewelers’ Association, scheduled for Tues- 
day’s session, was substituted and talked 
on “Sales Terms of Manufacturers.” 
ADDRESS OF HORACE M, PECK, SECRETARY OF 

THE MANUFACTURING JEWELERS’ 
BOARD OF TRADE. 

Mr. Peck’s address which was a long 
one was listened to with a great deal of 
attention owing to the many interesting 
and important facts which he brought out. 
After referring to the disturbances in the 
normal trend of business which have been 
rapid and sweeping, he spoke of the future 
in a most hopeful way and called particu- 
lar attention to the report of C. W. Barron 
of the Boston News Bureau, who recently 
declared that “the country had gone 
through a panic without knowing it,” that 
is, “money had doubled in price and se- 
curities had been cut in two, but -being 
done in six months instead of six days, it 
was not felt.” He further quoted Mr. Bar- 
ron as showing that despite all the talk of 
a slump in business every manufacturer 
was at present oversold, that the cancella- 
tion of orders meant nothing serious as 
they had more contracts than they could 
fill. He said this condition existed in the 
jewelry trade and although there may be a 
change in prices, it will be gradual and 
not rapid. 

Mr. Peck referred to the jewelry trade 
as small compared with other industries 
being distributed through 1,080 wholesalers 
who in turn distribute through 25,000 re- 
tailers and said that though they have been 
affected by the changing conditions of the 
past two or three years, the sales have been 
larger and conditions improved to a point 
where failures were almost unknown. 

After reviewing war conditions and the 
troubles of the manufacturers, he touched 
on the importance of quick turnovers in 
business showing that an investment of 
$8,000 would handle an annual business of 
$100,000 if done at 30 days time and at a 
net. profit of 10 per cent would amount to 
120 per cént on the investment. The same 
amount of business done in six months’ 
time would require a capital of $50,000 and 
the customer would have to be charged 
$165,000 for the same goods. 
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Taking up the question on terms of sale. 
he said that it was admitted that the con- 
ditions in our industry were ancient and 
unfitted to modern business and that the 


opposition to change is largely based on 
tradition, and continued: 


The subject of terms 
everybody in our industry, 
be taken by any branch of 
giving serious thought as 
change may have on the 
The changes made by the manu : 
the past two years ‘im forced by neat 
over which they had no control. — 

The wholesalers have also made changes that 
were brought about by general business condi- 
tions rather than by cooperation among them. 
selves. In years past, there has been a ten- 


is one that concerns 
and no action should 
the industry Without 
to what effect such 
rest of the industry, 


dency on the part of many retailers to depend 
on the wholesalers for their capital, or at least 
The wholesaler has, to some 


a portion of it. 
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extent, looked to the manufacturer to supply a 
certain amount of working capital. This situation 
is wrong from an economic standpoint. The 
manufacturer should depend on the wholesaler 
and the wholesaler should depend on the retailer 
for working capital. This could be easily ar- 
ranged by using trade acceptances on all accounts 
that are not discounted in 10 and 30 days. 

The return to normal conditions that I have 
referred to heretofore brings us into a period 
when there is apt to be insistence on the part of 
certain buyers that the trade return to the old 
terms of long time and long discounts. If this 
pressure is brought to bear, there will undoubt- 
edly be small wholesalers and small manufac- 
turers who will assent to these demands, The 
gain to the individual who secures these conces- 
sions will be very small, whereas the loss to the 
entire trade by upsetting established and satis 
factory conditions will be great. 

T rather doubt if the large manufacturer who 
has a well organized credit department will ever 
return to the old terms and conditions of sale. 
If he finds that a small manufacturer is offering 
time as a concession, the big fellow will probably 
cut his price. The large manufacturer is con 
stantly adding labor-saving machinery, extending 
his selling facilities—both domestic and foreign— 
and is doing a good deal of national advertising. 
The cutting of prices by the large manufacturer 
who has introduced labor-saving devices cannot 
be successfully met by the small manufacturer, 
and the result will be that if this situation should 
continue over a period of several years the small 
manufacturer would be crowded out of business. 
With only a few large manufacturers producing 
jewelry, it would not be difficult to stretch ouf 
imagination to a point where these large mant- 
facturers having the field entirely to themselves 
would sell direct to the retailer. A_ situation 
such as I have described would be detrimental 
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interests of the wholesalers, and I am con- 


to ve that the jobber should use every effort to 
coaile the small manufacturer to live and 
prosper. Se lo 


who have made a=_ study 
oan credit. situation believe that three months 
‘. the longest time that should be given on 
rs sales between manufacturer and whole- 
The terms suggested in such dealings are 
two per cent. 30 days, net three months. I am 
aware that there are certain wholesalers who 
believe that 60 days’ credit is sufficient between 
wholesaler and retailer and that the terms should 
be two per cent. 10 days, net 60 days. 

Whatever terms may be finally adopted be- 
tween the manufacturer and the wholesaler and 
the wholesaler and the retailer, it is certain 
that these terms must include a strictly cash 
discount for payment in 10 or 30 days, with an 
option permitting the buyer to take time to the 
maturity of the account without discount. The 
rate of discount should not exceed one per cent. 
per month; otherwise, the small dealer who is 
unable to take advantage of the cash discount 
is required to suffer too large a penalty. 


Mr. Peck’s speech threw something like 
a bombshell in the convention and he 
was quizzed upon many points by the 
wholesalers who wished his ideas as to 
how general rules of discount could be 
put into effect without disturbing the trade. 

The discussion threatened to bring up 
the whole question of terms and discounts 
scheduled for Tuesday’s session, and it 
was finally decided to take this subject up 
at the opening of Tuesday’s session. The 
program was then continued. 

S. E. Bolles, representing David Belais, 
New York, was introduced and made an 
address on white gold, and at its conclu- 
sion answered many questions. He said in 
part: 


jewelry 
saler. 


ADDRESS OF S. E. BOLLES 


A demand for white gold has been created, and 
the demand for it is increasing daily, because a 
precious metal has been and is being produced 
that is the color of. platinum (that will not oxi- 
dize or change color), and can be fashioned into 
all kinds of jewelry. It is a metal that con- 
tains a higher percentage of fine gold than more 
than 95 per cent. of all the gold that is being 
used for making jewelry throughout the world. 
It is, therefore, a metal of the highest standard 
and yet it can be priced within reach of the 
average jewelry buyer. When its high gold con- 
tent is taken into consideration, together with the 
fact that its price is only a few cents more a 
dwt. than that of fine gold, and that that price 
is as stable as the price of fine gold, it must 
at once appeal to the trade that it is worthy of 
the most favorable consideration. 

Is there any valid reason why such a metal 
should not be accepted and also receive the un- 


qualified endorsement of the entire jewelry 
world? ; 
Many years before platinum was used for 


making jewelry numerous attempts were made 
to produce white gold, but there is no record 
of any having been produced that met all the 
requirements. The fact, however, that many ef- 
forts were made to produce such a metal is 
eenvincing proof that years ago the trade realized 
the necessity for precious metals of neutral 
color. 

To the question: Would platinum be used to 
any considerable extent in the jewelry world if 
it were the color of green, yellow or red gold, 
I have never had an affirmative answer. It is, 
therefore, believed by many that the color of 
platinum is largely responsible for the position 
it occupies in the jewelry trade today, and when 
the Government placed an embargo upon its use 
for jewelry purposes, those who tried to produce 
a substitute were legion, which is more proof 
(if proof is necessary), of the absolute necessity 
for precious metals of neutral color in the jewelry 
industry, 

Many are convinced that there. is only one 
thing that can in any way affect the increasing 
demand for it, and that is, very low priced 10 
Per cent, iridie-platinum. Is. it probable that the 
Price of platinum will fall low enough to have 
any effect whatsoever on the demand for. white 
gold? It is possible but not probable. 

The advance in the price of platinum has been 
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stezdy. It increased in price from about $6 or 
$8 an ounce in 1875 to $45 an ounce in August, 
1914, and as all prices are more or less relative, 
it is fair to assume that about $85 an ounce for 
platinum would be a fair price today. The as- 
sumption being based on the price of $45 an 
ounce for platinum in August, 1914. Eighty-five 
dollars an ounce platinum would certainly not 
have any effect on the sale of white gold. Would 
platinum at $40 an ounce have any effect on the 
sale of white gold? 

What are the possibilities for low priced plat- 
inum? I quote the following statistics from 
“Platinum and Allied Metals,” by James M. Hill, 
131, 1916, and 1:2, 1917: 


The speaker then quoted figures to show 
the production and price of platinum and 
declared that the facts hardly suggested 
low-priced platinum. 

He was followed by Granville Standish, 
representing L. Heller & Son, New York, 
who talked on pearls, preceding his re- 
marks by talking about the importance of 
trade conventions, which are a manifesta- 
tion of democratic government, as they 
settle questions of industries which the 
Legislators cannot touch. He said in part: 
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John Ruskin says: “Life without industry is 
sin; industry without art is brutality.’ 

In the earliest days of this country when in- 
dustry was in its infancy it was so concerned 
with producing the necessities of life that manu- 
facturers were satisfied if they were able to 
turn out a product that was practical and fairly 
presentable. When they first began to manufac- 
ture articles of beauty the inspiration for the 
artistic in them was drawn from Europe. 

America is just beginning to awaken to the 
importance to industry of art, not of imported 
foreign art, but of the native American brand, 
consistent with American products. This is evi- 
denced by the founding of art institutes, schools 
of design and museums with collections of the 
rare and beautiful in art. 

The jewelry business is peculiarly an art busi- 
ness with the emphasis on art. It must repre- 
sent the highest development of decorative art in 
personal adornment, for it is the setting for 
feminine beauty. It is rather less important that 
the dealer should know the value of the metal 
in an article of jewelry than that he should place 
the correct value upon the work of designer and 
craftsman involved in its production, for the 
artistic labor it represents has an actual yalue 
above the value of the metal itself. 

The jeweler himself understands this. We 
make a mistake if we think of the jeweler as 
a merchant merely. A merchant he may be, and 
a good ane, but he is an artist as well. The 
very nature of his business places the emphasis 
upon the artistic side of his character. He is 
surrounded by art objects and things of beauty 
which he handles understandingly; he possesses a 
keen eye for color, a true appreciation of com- 
position and design. The jeweler’s attitude 
towards his stock is markedly different from 
that of a shoe merchant, for instance. His mer- 
chandise is more than so many hundreds of dol- 
lars invested in commodities. It has art as well 
as monetary value and no one more keenly appre- 
ciates this than the jeweler himself. 

I am dwelling upon the artistic side of the 
jeweler because it is this that gives him a 
peculiar advantage over competitors. He is less 
the merchant, the clerk, the salesman than he is 
the artist, the advisor, the critic of things beauti- 
ful. He is more concerned with doing the right 
thing artistically than the profitable thing com- 
mercially, and the strength of his position in his 
community is just in proportion to his knowledge 
of the arts and his ability to maintain an indi- 
vidual interest in the art side of the goods he 
sells. To impress this matter firmly upon the 
mind contrast if you will the sale of a bracelet 
in a department store and in a real jewelry store. 

The department store clerk at the jewelry 
counter might as a rule just as well be in the 
grocery or underwear departments so far as 
specialized knowledge or information goes. She 
performs the useful function of passing to the 
customer the article which has caught the eye 
and arrested: the attention. There is» no 
knowledge of art values, no judgment as to 
appropriateness, no experience as to construc- 
tion; no cultivated taste and critical judgment 
to draw upon for the benefit of the customer. 
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“Put it on, take it off, wrap it up and take it 
home,” is to her the full formula of jewelry 
selling. Her interest in the bracelet begins with 
the customer’s question and ends with the pay- 
ment of the money. 

The jeweler on the other hand knows his 
merchandise and loves it. He has a lofty con- 
ception of his mission—the beautifying of life 
through the supplying of things beautiful to his 
community. 

We used to hear much about department store 
competition and its deplorable effects upon the 
business of individual jewelers. To adopt an 
expressive slang phrase of reverse English—“The 
jeweler should worry.” Let jewelers continue 
to perfect themselves in a knowledge of their 
art—let them continue to render real service to 
their public and the department stores’ machine 
merchandising methods cannot begin to compete 
with them. I want now to show you how this 
conception of the jeweler as an artist has influ- 
enced the preparation and presentation of a line 
of the well known pearl necklace. 

The speaker then told of how the name of 
the Deltah line of imitation pearls was se- 
lected and how they are advertised. He 
concludes by predicting that this country 
is on the eve of a great industrial era. 

The convention then adjourned after 
President Fuller appointed a nominating 
committee consisting of Louis Sickles, 
chairman, F. E. Hardy, Louis Aisenstein, 
Edward Lehman and Julian Schwab. 


Tuesday 


Promptly following the calling of the 
morning session to order the report of 
the treasurer was delivered by L. P. White 
and accepted. 

Delay in taking up a discussion of terms 
and discounts was caused by action and dis- 
cussion on a number of minor questions. 
Resolutions to endorse an application of 
railroads for higher rates and to take action 
against general cancellation of orders in 
jewelry trade were discussed and then 
tabled. A communication from the Elgin 
National Watch Co., telling that production 
had increased, but demand had increased 
to greater extent, was read. 

The question of increasing the member- 
ship then took up some time and it was 
finally decided to appoint a special commit- 
tee to take charge of this matter. 

At 11 o’clock, Advisory Secretary T. 
James Fernley read Sidney Y. Ball’s report 
for terms and discounts committee and this 
was followed by a long discussion in which 
wholesalers, manufacturers and representa- 
tives of the A. N. R. J. A. participated. 

Conrad J. Brotherly, representing the re- 
tailers, pleaded against taking action to 
shorten time or lessen discounts and urged 
that committees of wholesalers and retailers 
meet later to decide what action can be 
taken. No definite action was taken on Mr. 
Ball’s report, but committee was continued 
to act during the year and confer with re- 
tailers. 


a: 
-- 


TUESDAY AFTERNOON 

The afternoon session opened with an 
address by Julian Schwab on “Tax Ills and 
Cures.” 

The nominating committee then reported 
the following ticket: . President, Noble R. 
Fuller; first vice-president, E. E. Hardy; 
second vice-president, E. W- Reynolds; 
treasurer, L. P. White; secretary, T. J. 
Fernley; advisory secretary, T. James 
Fernley. 

The executive committee was named as 
fellows: -S. H: Clausin, G. H. Sigler, 
Samuel Weinhaus, Edward Lehman, R. J. 
Petersen, Julian G. Schwab, J. B. Bechtel 
and Peter White. 
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Silverware 
is Sound Economy 


—particularly in such essential things as table- 
ware for it ensures several generations of use 
from a single expenditure, yielding dividends of 
service out of all proportion to the investment 


GORHAM 
STERLING SILVERWARE 


is offered for sale through jewelers only and 
bears this trade-mark 
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Important Brief UCH information 
. and ~ misinfor- 
Filed on the Gold mation has been given 
Tax Bills to both the public and 
Congress in regard to the gold situation by 
those who are behind the propaganda to 
create public sentiment in favor of the 
proposed bills to give gold miners a bonus 
amounting to $10 an ounce and it was be- 
cause of this dissemination of misinforma- 
tion that a committee, under the auspices 
of the Jewelers’ Vigilance Committee ap- 
peared at Washington, last week (as noted 
in the issue of THE JEWELERS’ CrrRcULAR of 
June 2), and filed formal protest against the 
McFadden gold excise bill. While this 
committee left with the Ways and Means 
Committee a short memorandum on the 
question of the inequitable features of the 
proposed McFadden law, particularly on the 
question of taxing one industry for the 
benefit of the other, it was decided that the 
question at issue was so important that the 
facts should be gone into in further detail 
and therefore the Jewelers’ Vigilance Com- 
mittee, last week, forwarded to the members 
of the Ways and Means Committee an addi- 
tional brief, much more elaborate in charac- 
ter, taking up the subject from various 
standpoints. 

This brief, a copy of which has also been 
mailed to the directors and contributing 
members of the Jewelers’ Vigilance Com- 
mittee, and which should be in the hands of 
every jeweler interested in the subject, at- 
tacks the salient features of the McFadden 
bill on four grounds: viz.: 1—That the 
Treasury Department and other disinter- 
ested authorities on economics and finance 
are distinctly in opposition to the measure; 
2—that the statistics that have been offered 
in support of the gold bills, as showing the 
scarcity of gold and the amounts used in 
the arts and manufacture are distinctly 
misleading; 3—that the idea of a subsidy 
which is the basis of both these and similar 
measures, is both un-American in principle 
and unconstitutional, and 4—that the par- 
ticular bill under consideration by the com- 
mittee is so crudely drawn and its text is so 
full of ambiguities than it will be found 
thoroughly unworkable should it be enacted. 

Altogether the information which has 
been laid before the Ways and Means Com- 
mittee contains so many new points and 
throws such an amount of new light upon 
the subject that it should have a distinct ef- 
fect upon the consideration of Congress, not 
only of the McFadden or Fairchild bills 
should they come up again in December 
but of any measure of this character that 
may come up in either House or Senate at 
future sessions. In fact, it is our opinion 
that copies of this brief should be in the 
hand of the officers of every jewelers’ asso- 
ciation in the country as well as of every 
progressive and public spirited jeweler that 
they may be thoroughly informed upon the 
gold situation and be in a position to ed- 
ucate their fellow citizens, their local news- 


- papers and particularly their congressmen 


and senators, in regard to the bad effect on 
business and the-confusion that would arise 
should the gold miners of the country suc- 


- ceed in getting the bonus demanded on any 


such lines as they now propose. 
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The document is one that will be valuable 
in the future as well as at present and 
whether or not it was the cause of the 
Ways and Means Committee deciding 
Thursday to refuse to report the McFad- 
den bill to the house, the Jewelers’ Vigilance 
Committee or at least the special commit- 
tee which has had the matter in charge 
deserves the thanks of the entire industry 
for the efforts that they have put forth on 
this brief. 





EWELERS who 


" yes handle lines such 
In the Right Ne Rai ; 
: as imitations of ivory, 
Direction 


imitation of tortoise 
shell, etc., will be interested in the Federal 
Trade Commission’s report of the con- 
ference of trade practice in the Pyroxylin 
Plastics Industry published in another col- 
umn which gives the findings of the com- 
mittee appointed to prepare resolutions in 
regard to the names for merchandise that 
come into these industries. The committee 
reported that the conference was opposed 
to the words “ivory,” “shell,” “amber,” 
“jade,” “coral,” etc., in any other than an 
adjective sense. For instance, permitting the 
use of names like “ivory zylonite,” “ivory 
pyralin,” “ivory color,’ “imitation ivory,” 
“imitation shell,” etc., the report was dis- 
tinctly against the use of terms such as 
“French ivory,” “Parisian ivory,” “Floren- 
tine shell,” “pyralin ivory,” “American 
ivory,” etc. The committee’s report was 
accepted by the Federal Trade Commission 
and placed on file as the opinions of the ~ 
industries involved upon the proper use of 
terms. 

This, we think, is a step in the right di- 
rection and should be wholly acquiesced in 
by the jewelry trade. The jeweler is the 
last man to use a term to his customer 
that misrepresents the product and it is 
misrepresentation even where the con- 
fusion arises through the ignorance of the 
customer or his failure to understand the 
trade meaning of the word. Whenever an 
imitation of ivory or tortoise shell article is 
sold, an honest merchant should make it 
clear to his customer that he was not buy- 
ing genuine ivory or tortoise shell just the 
same as he should make it clear to him in 
buying a synthetic or scientific stone or 
doublet that he is not buying a genuine gem. 
The use of terms like “French ivory,” 
“American ivory,” to describe a celluloid 
imitation is distinctly confusing to the cus- 
tomer to say the least, unless it is accom- 
panied by an explanation that the adjective 
before the “ivory,” “shell,” “amber,” “cor- 
al,” etc., or other product, indicates that it 
is simply an imitation and not the real sub- 
stance. In fact, so confusing are some of 
the terms used that we have known in- 
stances where jewelers have paid a tax on 
the sale of articles of imitation ivory be- 
cause “ivory” is taxable and the goods were 
billed to them as “French ivory.” 

The fundamental policy for the jeweler 
to follow, and, in fact, the only one on 
which he can expect to build up a lasting 
success lies in selling merchandise for ex- 
actly what it is; in having his customer 
know exactly what she or he is buying. 
This cannot be done by the use of ambig- 
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Diamond Prices Will Not Break. 


Now that a lull has come in the 
welry business, it is asserted in the 
pcal wholesale trade that many of the 
retailers are looking for a recession in 
the price of diamonds and diamond 
§ewelry. Nothing could be. further 
wrong, according to trade authorities; as 
the diamond jewelry that now is being 
offered to the retail trade, as well as 
that which will be offered in the future, 
is made with:diamonds bought on the 
sharply advancing market that set in 
a considerable period back. As for the 
diamonds themselves, it was said yes- 
terday that there is no possibility of’a 
eral recession in values, as the world- 
wide demand for fine stones is far 
















ink that the world diamond market de- 
pends very largely on the American de- 
mand would get something of a sh At 
wes further asserted, if they visite 
London and saw tazere the number of 
buyers : from, othet Countries who are 
competing w merican importers 
fine diamonsis of all sizes. ™ _ 








ater than the supply. Retailers who’ 








Clipped From N. Y. Times, May 12, 1920 


Rumors Are Going Around 


About an impending drop in diamonds; the | 
above clipping states conditions clearly. In 
addition there is at present a large shortage 
of rough goods and many cutters have closed - 
their shops in consequence. We feel present 
prices will be maintained, with a material 
advance in prospect by next Fall. 
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uous or trade terms that the customer is 
not familiar with or by using descriptive 
terms that mean one thing to the seller and 
another to the buyer. 





Misinformation ‘[‘HE tendency of 
on the Diamond ne wepegert_ ae 
Trade publish stories in re- 
gard to diamonds and 
gem values based on irresponsible reports 
is, unfortunately, too well known to the 
jewelry trade to require much comment, 
but members of our trade should be cau- 
tioned, at the present time particularly, to 
watch their local papers for such articles 
and immediately protest and force a cor- 
rection whenever misinformation of this 
kind occurs. ‘What would be better of 
course, would be for jewelers to see their 
local editors and ask that nothing on the 
gem market be published without proper 
verification, at the same time offering their 
co-operation in verifying these articles. 

Probably one of the worst examples of 
irresponsible journalism of this kind was 
to be found in an article recently published 
in the Butte, Montana, Miner, which, under 
the heading “Diamonds Will be Lower 
Soon than in Years, says Traveler,” pub- 
lished what purported to be an interview 
with a mining engineer who returned from 
South Africa and who stated as his opin- 
ion that the price of precious stones, and 
particularly diamonds, was sure to come 
down in the future. There was nothing in 
the statements of the man to show that he 
knew anything about the diamond busi- 
ness, either here or abroad, but his state- 
ment that he found diamonds in New York 
very much higher than he had found them 
in South Africa was taken at par and 
spread before the public of Butte as if it 
were authoritative. Had the man given an 
interview upon mining conditions on which 
he was nominally expert, it is understand- 
able that the newspaper could publish his 
statements without verification, but when 
he goes out of his profession and talks 
about a trade and trade conditions of which 
he does not pretend to have any expert 
knowledge, it seems incredible that an in- 
telligent editor would accept these state- 
ments without verification. 

As a matter of fact, had the man who 
handled the copy even read the European 
papers or dispatches from Europe recently, 
he would have realized that gems are in 
great demand there and the statement of 
this mining engineer that “gems in Europe 
were a drug on the market,” would have 
seemed to be manifestly absurd. Any lo- 
cal jeweler, and particularly anybody who 
had been in Europe recently could have 
told him that the diamond prices in Europe 
seem very high to those who have come 
from this country and the demand is so 
great there for fine stones that the Amer- 
ican buyer has been treated cavalierly and 
has found a “take it or leave it” attitude 
among the dealers and brokers. 

In matters of this kind jewelers should 
realize that there is considerable truth in 
the old copybook maxim that “to submit 
tamely to injury is to give occasion for 
it,” and whenever their business has been 
affected by irresponsible statements of this 
kind they should not let the occasion go by 
without raising a protest. 















James J. Doll, representing Morse Bros., 
12 John St. returned this week from his 
southern trip. 

“Abe” Levytansky, San Antonio, Tex., 
and “Joe” Koen, Austin, Tex., were visitors 
in New York during the past week. 

The business of Jacques Kreisler & Co., 
manufacturers of platinum chains, galleries 
and settings, is now located at 333 Fifth 
Ave. 

The business of J. W. Johnson, dealers in 
silverware, formerly located at 31 Maiden 
Lane, has been moved to more commodious 
quarters at 14 Maiden Lane. 

Goodfriend Bros., 9 Maiden Lane, an- 
nounced last week that during the months 
of July and August their place of business 
will be closed on Saturdays. 

David Charak, of Charak & Rinder, deal- 
ers in diamonds, 93 Nassau St., will leave 
for the European diamond markets on 
Thursday, June 10, aboard the Rotterdam. 

Max Bauman, of Max Bauman & Co., 
170 Broadway, sailed last week on the 
Nieuw Amsterdam for the European dia- 
mond markets and will be gone two months. 

Mr. and Mrs. H. J. Woronov, the for- 
mer a retail jeweler at 717 Grand St. 
Brooklyn, announced the engagement last 
week of their daughter, Dorothy, to Samuel 
Schapiro. 

Isidore De Haen, formerly with Adolph 
Pressel & Co., and Rudolph E. Deinert, for- 
merly with Rothschild & Loopuit, have 
opened a diamond-cutting establishment at 
58 Maiden Lane. 

A. Fisch, of the firm of Suderov Fisch & 
Co., 49 Maiden Lane, sailed for Europe on 
the Nieuw Amsterdam, June 1. Mr. Fisch 
intends to visit the diamond markets in the 
interest of his firm. 

Julius Kaufman, of Goodfriend Bros., 
importers of precious stones, 9 Maiden 
Lane, accompanied by his wife, sailed for 
the European markets last week aboard the 
steamship La France. 

An assignment for the benefit of credi- 
tors was filed on Tuesday, June 1, by 
Savieur Montalto, manufacturing jeweler, 
75 W. 44th St. Edward G. Delaney, 132 
Nassau St., is named as the assignee. 

Martin Klein, of Guggenheim & Klein, 
Inc., importers of diamonds, 87 Nassau St., 
returned to this country on the Rotterdam 
last Saturday, after an extensive purchas- 
ing trip to the European diamond markets. 

M. J. Golden, who had been foreman for 
the Knickerbocker Watch Co. for the past 
two years, recently resigned his position 
and is now seeking suitable quarters in 

which to establish a watch repairing busi- 
ness of his own. 

W. H. Brokaw, of Comrie & Brokaw, 
auctioneers, 14 Maiden Lane, last week 
concluded a sale for E. H. Hufnagel, Inc., 
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at White Plains, N. Y. They are now con- 
ducting a sale at Glens Falls, N. Y., for 
Arthur P. Jones. 

Members of the Golden Hill Post of the 
American Legion, composed of ex-service 
men in the jewelry and allied trades, held 
a regular monthly meeting last Thursday 
evening in the room of Co. F, 22nd En- 
gineers, 168th St. and Broadway. The 
Post will suspend activities during the 
Summer months and will resume meetings 
in September. 

I. Garson, importer of diamonds and 
manufacturer of jewelry at 45 John St. 
accompanied by Mrs. Garson, is taking a 
pleasure trip west. He has been fortunate 
enough to obtain tickets of admission to 
the Republican National Convention being 
held in Chicago this week. They will also 
make several dther stops before returning 
to New York. 

The Producers’ Trading Co. has sued 
Max Koenig in the Supreme Court for 
$2,647. The complaint filed’ by Nathaniel 
H. Kramer alleges that the defendant re- 
tained the sum sued for under an agree- 
ment by which the plaintiff would be liable 
for $2,500 loss on the resale or return of 
certain rough diamonds owned jointly by 
the parties. No loss resulted, the plaintiff 
says, and the plaintiff is entitled to all the 
money. 

Norman Howe, alias “Charles F. Fay,” 
alias “Charles Parker,” who was arrested 
in this city several weeks ago on the charge 
of stealing a watch from Walter & Co., 
jewelers at 192 Broadway, was sent to Sing 
Sing recently for a term of four years and 
six months. The sentence was passed by 
Judge Crane, sitting in the Court of Spe- 
cial Sessions. About a week prior the 
prisoner pleaded guilty to two indictments, 
one charging him with forgery in the sec- 
ond degree and the other with grand lar- 
ceny in the second degree. Howe has a 
long criminal record and is 66 years old. 

Last Thursday, in the United States Dis- 
trict Court, New York, an involuntary peti- 
tion in bankruptcy was filed against Erwin 
Silbiger, diamond merchant, 93 Nassau St. 
The petitioning creditors and their claims 
are: Marcel Ginburg, $2,000; D. Rothblum 
and Max Mire, $1,500, and M. S. Israelo- 
witz & Son, $1,000. All these creditors 
claim they hold promissory notes. Accord- 
ing to the petition, the alleged bankrupt is 
charged with transferring money to certain 
creditors with intent to prefer. Mr. Sil- 
biger is also charged in the petition with 
transferring diamonds worth $20,000 to per- 
sons unknown with intent to defraud credi- 
tors. 

A general nanine of the jewelry trade 
will be held at 10 a. m. Thursday, at. the 
rooms of the National Jewelers’ Board of 
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to consider the 
advisability of a concerted movement to 
concentrate in one locality in this city the 


Trade, 15 Maiden Lane, 


offices of manufacturers, importers and 
wholesale dealers in diamonds, watches and 
jewelry. A notification of this meeting 
was sent out by a committee consisting of 
the following: Jonas Koch, J. Fahys Cook, 
of Jos. Fahys & Co.; H. Strauss, of Oppen- 
heim & Strauss, and W. E. Staiger, of 
Staiger & Sons, and urges every member 
of the trade to be present in order to assist 
in determining which location in the met- 
ropolis offers the greatest advantages to 
the industry. The committee wishes it to 
be known that this meeting is not being 
called by the National Jewelers Board of 
Trade, or even held under its auspices, but 
is being conducted under the direction of 
the above-named committee. 

P. J. Coffey of J. A. & S. W. Gran- 
bery, Newark, N. J., attended the annual 
convention of the National Association of 
Credit Men, held last week at Atlantic 
City, N. J., as the official representative of 
the National Jewelers’ Board of Trade. 
Fred C. Backus, secretary of the Board, 
was in attendance at the annual conven- 
tion of the National Wholesale Jewelers’ 
Association, held Monday and Tuesday at 
Atlantic City. At a recent meeting of the 
board of directors of the Board, this body 
went on record as favoring increased pay 
for postal employes. A letter endorsing 
the request of the postal employes was sent 
out by the Board to Congressmen and 
Senators. The Board also favors an in- 
crease in the salary of customs employes. 
A committtee to define the proper stamp- 
ing of platinum jewelry in accordance 
with the new platinum law passed by the 
State of New York and which becomes 
effective Sept. 1, was appointed recently 
by P. J. Coffey, chairman of the good and 
welfare committee of the Board. The 
committee consists of Milton L. Ernst and 
Walter P. McTeigue, who will meet with a 
similar committee of the Jewelers’ Vigil- 
ance Committee. 

A meeting of the recently appointed 
Arbitration Committee of the National 
Jewelers Board of Trade was held yes- 
terday (Tuesday) afternoon after THE 
JEWELERS CIRCULAR had gone to press. 
The meeting was held in the rooms of 
the Board for the purpose of working 
out details whereby cases can be settled. 
This committee was appointed follow- 
ing the signing of the Arbitration Bill 
by Governor Smith of New York, and 
its members will serve in controversies 
which may arise in the trade. The Ari 
tration Committee consists of O. JP. 
Wormser, chairman, J. Warren Alford, 
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SOLIDARITY: ‘The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 
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Could any higher tribute be paid our product? 
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DeWitt A. Davidson, Frank Jeanne and 
John W. Sherwood. 

Skaletzky & Schutte, manufacturing 
jewelers, are now located in larger quar- 
ters at 61 Beekman St: 

Among the recent visitors in this city 
was Albert S. Samuels, proprietor of the 
Albert S. Samuels Co., San Francisco. 
After a short stay Mr. Samuels sailed for 
Europe, and while abroad will visit Eng- 
land, France, Switzerland, Austria and 
parts of Germany. 

The business of Mozar & Co., manu- 
facturers of jewelry and silverware cases, 
337 Broadway, was incorporated at Al- 
pany, N. Y., last week with a capital of 
$10,000. J. Mozar is president and treas- 
urer, Miss Ett Klivan, vice-president, 
and E. White, secretary. 

The A. M. Forman Co., manufacturer 
of solid gold chains, bracelets and mount- 
ings, 35 Warren St., has made extensive 
alterations and improvements at _ its 
ofices. A. M. Forman, of the above 
concern, has returned from a 10 days’ 
trip to Pennsylvania, where he reports 
business good. 

The industrial organization composed 
of employes of Henry W. Fishel & Son, 
manufacturing jewelers, 126 W. 22nd St., 
has organized a baseball team and is 
desirous of arranging games with other 
teams in the trade. Games will be played 
on Saturday or Sunday afternoons on any 
field mutually agreeable. 

James L. Hand, auctioneer, 14 Maiden 
Lane, is still engaged in closing out the 
stock of The Gem, E. C. Wettengel, pro- 
prietor, at Cincinnati, O. As this store 
carried a large stock, the sale will con- 
tinue for some time. Mr. Hand wiil at- 
tend the Republican convention in Chi- 
cago, leaving his associate, Charles J. 
Wilbur, in charge of the sale until his 
return. 

Many concerns in the trade have de- 
cided to close their establishments on 
Friday evening, July 2, and will not re- 
open until Tuesday morning, July 6. 
Another short vacation will occur over 
Labor Day holiday, closing on Friday 
evening, Sept. 3, and reopening Tuesday 
morning, Sept. 7. In the near future a 
petition will be circulated throughout the 
trade to ascertain just how many firms 
will join in the movement. 

Following a recommendation con- 
tained in the report of the pension com- 
mittee of the National Jewelers Board 
of Trade submitted to the national 
board of directors, and after a vote by 
ballot of the entire directorate, both 
group life and group health and accident 
insurance for all of the Board’s em- 
Ployes in its several offices were adopted 
at a recent meeting of the national board 
of directors, The-details of working out 
the plan were referred to the pension 
committee, and it is expected to put the 


ture. 





THE JEWELERS’ 






insurance into effect within the near fu-.. 


CIRCULAR 





Jean R. Tack, jeweler member of the 
Newark Rotary Club, will attend the na- 
tional Rotary convention at Atlantic City 
on June 20-25. 

Richard P. Hartdegen, the new secretary 
of the New Jersey Retail Jewelers’ Associa- 
tion, may be reached by anyone wishing to 
communicate with him on official business, 
at his address, Broad and W. Park Sts. 

The June meeting of the New Jersey 
State Retail Jewelers’ Association, which 
would naturally fall on June 22, has been 
postponed until June 29, because a number 
of Newark and Elizabeth jewelers wish to 
attend the 24 Karat dinner at Pleasure Bay 
on June 22. The meeting will be at Achtel 
Stetter’s, this city. Among other business 
there will be a discussion of the new dis- 
count terms being considered by the whole- 
salers of the nation. 

T. C. Bothmann, Inc., retail jewelers, at 
225 Broad St., Elizabeth, suffered a loss 
estimated at $5,000 when a fire broke out 
on the fourth floor of the building. While 
the fire was confined to the upper floor 
much water was used to extinguish it, and 
this caused much damage to the stores and 
offices below. While the fire was raging on 
the top floor and the firemen were fighting 
it, the manager of the jewelry store on the 
lower floor was storing as much as possible 
of his perishable goods in the vault and 
covering other things so as to protect them 
as much as possible. The loss was largely 
to: stock and equipment. 


Firemen had a stubborn fight for about 
three hours to subdue a fire in the Crane 
building, a factory loft building at 109 
Oliver St. The fire was discovered at 1.39 
A. M. by Sergeant Rosenfelder and Patrol- 
man Koermaier of the Third Precinct, who 
turned in the alarm. The fire had gained 
strong headway by the time the firemen ar- 
rived. A second alarm was sent in six 
minutes after the first one, but despite the 
efforts of the firemen the flames shot 
through the roof and extended through the 
building. The interior of the two upper 
floors was practically burned out before 
the flames were extinguished. According 
to police report, the fire started on the 
fourth floor in the plant of the Eureka 
Pearl Button Co., and spread from there 
to the shops of Smith, Brennan & Stein, 
electroplaters and s‘lversmiths, on the third 
floor: Wilcox, Roth & Co., silversmiths, 
and Thomas Davis & Sons, pearl button 
and novelty manufacturers, on the first 
floor. The chief damage to the plants of 
the two latter concerns was from water. 

Reports given at the annual meeting of 
the Jewelers’ Benevolent Society show the 
organization to be in a more prosperous 
condition than for: several years before. 
The total receipts for the vear were $3,907, 
and the expenditures were $2,451.02, leav- 
ing a surplus of $1,455.98, the largest sur- 
plus for several years. One or two years 
recently there was a deficit. The associa- 
tion holds mortgages and other assets 
totaling $14,704.37. The total membership 
now is 323. Five new members were re- 
ceived during the past yvear, and three 
members died. Three wives of members 
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died also. It was decided to make a drive 
for new members, and a committee was 
appointed to have the matter in charge. 
This committee consists of T. Lingerman, 
Max Albert, F. Stauber and A. Mercke. 
The officers chosen for the coming yeat 
were: President, Charles Krippendorf; 
vice president, Philip Mutschler; corre- 
sponding secretary, Otto Fuchs; financial 
secretary, Henry Mutschler; treasurer, 
Gottfried Krippendorf. The trustees elected 
were: Christian Lutz, Ernest Blaicher and 
Christian Beerer. The members of the 
finance committee are William R. Moser, 
F, Stauber, G. Ahl and J. Reinhardt. 
Frank Holt & Co., for 45 years engaged 
in the retail jewelry business in Newark, 
and which recently moved its store from 
its old stand at Broad and Academy Sts., 
to the new store in the Holt building at 
Broad and Cedar Sts., a block away, is to 
be reorganized and the business extended 
to other cities of the State, on the chain 
store plan. Wherever possible, stores al- 
ready established will be acquired. Incor- 
poration papers have been filed for Holt, 
Inc., in the county clerk’s office by Sidney 
T. Holt, head of Frank Holt & Co., and 
general manager of the new concern. The 
authorized capital stock is $500,000. At 
present preferred stock to the amount of 
$400,000 will be issued in $100 shares pay- 
ing 8 per cent. interest. There will be 
6,000 shares of common stock of no nominal 
or par value. Each holder of four shares 
of preferred stock will receive one share 
of common stock. The officers and di- 
rectors of the new corporation are: Presi- 
dent and general manager, Sidney T. Holt; 
vice president, j'iames A. Mandeville; treas- 
urer, Adolph Schuetz; secretary and as- 
sistant treasurer, Willard M. McLeod; di- 
rectors, Mr. Schuetz, who is president of 
the Sterling Engraving Cc., of New York; 
Mr. Holt, ,Frank H. Little, vice president 
of the George Batten Co., advertising, New 
York;. Mr. Mandeville and Stuart A. 
Young, attorney. The headquarters of the 
new corporation will be in the Holt build- 
ing, this city. Besides the Newark store, 
the corporation will at the start conduct a 
store in each of the following places: New 
Brunswick, Plainfield, Elizabeth and Pater- 
son. It is planned to conduct stores later 
at Hackensack, Trenton, Atlantic City, As- 
bury Park, Morristown and Port Jervis. 
The out-of-town stores which will be taken 
over immediately will be those of O. O. 
Stillman in New Brunswick, Leo Slonim 
in Plainfield and Leon Freidmann in Pater- 
son. These men will remain in charge as 
local managers. A new store. will: be 
opened in Elizabeth under the direct man- 
agement of the Newark cffice. It is esti- 
mated that the fivé stores will reach more 
than 2,000,000 people throughout the Staté. 








A manufacturer’s representative in Ar- 
gentina, who is soon to visit #«he United 
States, desires to secure an agency from 
manufacturers only for the sale of jewelry, 
cutlery and other articles. Payment will be 
made by 60 days’ sight draft attached to 
documents. References. For additional in- 
formation write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D..C., or any of its hranches and refer to 
file number 32849. 











tor of the Providence Lying-In Hospital. 

Ralph S. Hamilton has the sympathy of 
the trade in the death of his wife the past 
week. 

The trade name registration of the Little 
Antique Shop, 240 N. Main St., this city, 
has been cancelled. 

Samuel K. Grover has transferred real 
estate on the southerly side of Glenham St. 
to E. B. Allen, et al. 

William Buchalter has started in the 
manufacturing business at 281 Dyer St., 
where he is making a specialty of job work 
of all kinds. 

The S. & W. Electro-Plating Co, 10 
Pine St., this city, is conducted by Herman 
P. Wunsch and Frederick C. Strong, both 
of Pawtucket. 

W. H. Hunt Co., 97 Sabin St., is owned 
by William H. Hunt and Arthur G. Godsoe, 
according to their statement filed at the 
office of the city clerk. 

The engagement of Miss Madeleine Utley 
Wilcox, daughter of Howard D. Wilcox, of 
D. Wilcox & Co., to William E. Sisson, 
was announced the past week. 

Edward Guerriero, a repairer, 302 At- 
wells Ave., has assigned to Luigi De Pas- 
quale. The assets are reported to be about 
$1,500 and the liabilities about $3,172. 

Information filed at the office of the city 
«lerk of Providence shows that Carlton P. 
Nicholson, of Ellington, Conn., is the owner 
-of the Egeria Gem Co., 113 Point St. 

The Art Engraving Co., 24 Temple St. 
is being conducted by Isadore Chertoff, 
William J. Miley and H. Ernest Powell, 
according to their statement filed at the 
city clerk’s office. 

The W. A. H. Wells Co., manufacturers 
of swivels and spring rings, at 79 Narra- 
‘gansett Ave., Edgewood, have just in- 
creased the facilities of their factory to 
nearly double the former capacity. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., of this city, was elected one of the 
vice-presidents of the permanent organiza- 
tion of the American Jewish Congress, 
formed at New York last Monday. 

Eugene L. Spink, a journeyman jeweler 
who had been in the employ of the Thorn- 
ton Bros. Co. of this city for more than 
30 years, died at his home in Riverside last 
‘Tuesday in his 6lst year. He was sick only 
five days. 

Joseph P. Whitaker has resigned as vice- 
president and general manager of the 
Jewelers’ Supply Co., 36 Garnet St., and 
has been succeeded by William J. O’Brien. 
Mr. Whitaker is preparing to enter business 
for himself. 

Adolph J. Vester, of Alfred Vester & 
‘Sons, Inc., manufacturers of jewelers’ find- 
ings, 5 Mason St., has sold his interest in 
the concern to his brother, Gustav J. Ves- 
‘ter and will take a much needed rest on 
account of ill health. 

The E. I. Du Pont De Nemours Co. has 
taken a lease from John C. L. Shabeck of 
the premises 243-249 W. Exchange St. for 
a period of three years from May 1, 1920. 
‘The concern makes Pyralin and Pyralin 
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products for jewelers and novelty manu- 
facturers. 

Horace M. Peck, secretary of the Manu- 
facturing Jewelers Board of Trade, and 
Frederick D. Carr, secretary of the Ostby 
& Barton Co., were among the speakers for 
the convention of the National Wholesale 
Jewelers’ Association at Hotel Traymore, 
Atlantic City, this week. 

The case of Joseph F. Kelley against the 
American Enamel Co. was heard before 
Presiding Justice Tanner in the Superior 
Court last Tuesday, on petition for relief 
under the Workmen’s Compensation Act. 
The case was heard on an agreed statement 
of facts and decision rendered for the peti- 
tioner. 

Judge Barrows in the Superior Court on 
Saturday handed down a rescript in the 
cases against the late Edwin A. Smith in 
which the Meriden Cutlery Co., Horace A. 
Carpenter, Rueckert Mfg. Co. Snow & 
Farnham, J. C. Taylor and the A. T. Wall 
Co. are complainants. The defendant’s de- 
murrer to the declaration in each case is 
sustained on the ground that the cause or 
action did not survive the death of the 
defendant. 


W. C. Batchelder, of Quincy, Mass., has 
acquired the stock owned by William J. 
Keith in the Kescot Mfg. Co., Inc., manu- 
facturers of shoe buckles, 67 Clifford St., 
this city. The business has been reorgan- 
ized with Mr. Batchelder as general mana- 
ger, his assistant being George E. Helliwell, 
who held a similar position under Mr. 
Keith. The directors of the new company 
will be Mr. Batchelder, Mr. Keith and A. 
Ingraham Bicknell, of Boston. 

The Republican National Convention at 
Chicago will have an especial interest to 
Rhode Islanders from the fact that the 
present Governor of the State, R. Livings- 
ton Beeckman, is an announced candidate 
for nomination for the Vice-Presidency. 
Governor Beeckman is a stockholder and 
director of the International Silver Co., 
and has the distinction of being’ the 
only Governor to visit the front in France 
during the World War. He is one of the 
accredited delegates to the convention from 
Rhode Isiand. The delegates to the con- 
vention and others who make up the Rhode 
Island party left here at noon today. In- 
cluded in the party were Joseph P. Burl- 
ingame, of J. P. Burlingame & Co., who is 
chairman of the Republican State Central 
Committee, and John S. Holbrook, presi- 
dent of the Gorham Mfg. Co. 


Among the jewelry buyers reported in 
this city during the past week were the 
following: J. Michel, of M. & J. Michel, 
Inc., New York city; J. Schorsch, of Em- 
erich & Schorsch, New York city; J. S. 
Kadden, of Kadden Bros., Philadelphia; 
Gus Winter, of Winter Bros., New York 
city; W. M. Bonn, of W. M. Bonn Co., 
Pittsburgh; A. H. Bendheim, of A. H. 
Bendheim & Co., New York city; R. Selig- 
mann, of Seligmann Jewelry Co., Seattle, 
Wash.; M. Kingsbacher, of Kingsbacher 
Bros., Pittsburgh; Mr. Gustafson, of C. H. 
Knights-Thearle Co., Chicago; D. J. Gut- 
man, of L. Gutman & Sons, Chicago; Mr. 
Lipschitz, of the Oval Mfg. Co., New 
York; H. & I. I. Weinreich, of Weinreich 
Bros., Philadelphia; Mr. Gaones, of H. E. 
Heacock & Co., Manila, Philippine Islands; 
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N. Zigayer, of the United States 
Co., Montreal, Can. . Jewelry 
A long term lease, signed last Tuesday 
obtained by the F. W. Woolworth Co, of 
New York, of property on Westminster 
Dorrance and Fulton Sts., will result is 
one of the biggest changes that have oc. 
curred in the business center of Providence 
in many years. The property is located on 
one of the most valuable corners in the 
city and in addition to the elimination of 
the Hotel Dorrance, will fotce the removal 
of five firms in the retail jewelry business, 
two of whom are also opticians and one a 
loan company. A new building, at least 
seven stories in height, the ground floor and 
basement of which will be occupied by a 
Woolworth five-and-ten-cent store, will be 
erected on the site. The low, narrow 
building that extends 201 feet along the 
west side of Dorrance St. and is only 35% 
feet wide between Dorrance St. and a pri- 
vate gangway, while a familiar one to resj- 
dents of Providence, always causes inquiries 
on the part of strangers visiting the city 
for the first time, who wonder at the exist- 
ence of such a structure occupying so valu. 
able a site. It was left in its present shape 
when Dorrance St. was widened in 1855, 
and has always been a favorite location for 
retail jewelry stores. The present tenant, 
who has been on the spot the longest time, 
is Gaius R. Alexander, optician and jeweler. 
On the floor above are the rooms of 
Charles W. Geer, optician. Just back of 
Westminster St., on Dorrance, Elmer T. 
Arnold has done a “whale of a jewelry 
business” for 20 years in a space about big 
enough for a bear to sleep in. Grafton N. 
Willey, of the Hub Loan Co., has a store 
toward the Fulton St. end of the building. 
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George Berberian, of the Acme Enamel- 
ing Co., left last week for Constantinople 
for a year’s stay. 

Theodore Parker, a former salesman, 
died last week after a long illness. He was 
in the employ of the Smith & Crosby Co. 

John R. Grey, a local salesman, under- 
went an operation last week at the Sturdy 
Memorial Hospital. 

The Bay State Optical Co. opened the 
baseball season last week by defeating the 
Mossbergs. Last year the optical nine won 
the championship of the Twilight League. 

Nearly every manufacturer attended the 
banquet given last Saturday by the Attle- 
boro Athletic Association which will have 
charge of the ball team this season. W. H 
Saart, the well-known manufacturer, is 
president of the league. 





Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the last week: 
Selling Price 


London U. S. Gov't 
Date. Official Assay Bars. 
OS Cee err 57% 102% 
Oe ee err re 57 102% 
pas: 5634 102% 
PS AE ot os do owns apewaers 56% 10134 
LS MSO cr 56% 100 
LST a ee eee 54% 975% 
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It is announced that M. P. Boggs, of 
College Ave., has sold out his business to a 
Mr. Niemann, Paterson, N. J. 

Emanuel Grafner, Grafner Bros., left 
Saturday night for Atlantic City to attend 
the wholesale jewelers’ convention. 

William Hofmann, of Heeren Bros. & 
Co., went to Philadelphia on business and 
then to Atlantic City to attend the conven- 
tion of the National Wholesale Jewelers’ 
Association. ' 

Light & Landy have ordered some new 
show cases as the ones which they used 
upon opening their new establishment were 
only of a temporary character. They hope 
to have their new fixtures permanently in- 
stalled before long. 

L. A. Eppenstein and George G. Gubbins, 
of the Illinois Watch Case Co., were in 
Pittsburgh last week celebrating Mr. Ep- 
penstein’s birthday. J. P. Eppenstein, also 
of the Elgin-American Mfg. Co., joined 
the party in this city. 

Most of the wholesale houses closed at 
noon or 1 Pp, M. last Saturday, when the 
early closing day on Saturday was in- 
augurated. Some of the retail houses also 
closed and numerous ones will observe this 
during July and August. 

Considerable excitement was caused in 
the retail jewelry section of Oliver Ave. 
and Wood St. last week when a manhole 
blew up. Many windows in the neighbor- 
hood were broken by the shock of the ex- 
plosion, but fortunately no person was in- 
jured. 

The threatened street car strike was 
finally settled Saturday, and it is hinted 
there will be another advance in street car 
fares because of the wage granted to the 
men. Merchants are opposed to higher 
street car fares on the ground it hurts 
business. 

Samuel Weinhaus, of the S. Weinhaus 
Co. has been at Atlantic City, where he 
attended the wholesale jewelers’ convention 
and also looked in on the sessions of the 
National Association of Credit Men, the 
Pittsburgh Association having sent a large 
delegation to the seashore. The jewelers 
are much interested in the local organiza- 
tion. 

A negro was arrested in a Wylie Ave. 
pawnshop last week as he was about to 
pawn a gold watch and chain to which was 
attached a $20 gold piece. The man is be- 
lieved to have been implicated in a robbery 
near here and to be the one for whom the 
police had been hunting. The pawnbroker 
suspected all was not right and held the 
man on an excuse until the police could be 
notified and the customer placed under 
arrest. 

At Monday night’s meeting of the mem- 
bers of the Retail Credit Men’s Association 
an exhibit of credit formers, under the 
_ auspices of the credit methods committee, 
was featured. The credit forms were ob- 
tained from all over the country. J. R. 
Jackson, credit manager for the John M. 
Roberts & Son Co., went to Altoona last 
week with W. B. McConnell to speak be- 
fore the Boosters’ Association of that city, 
with a view of organizing a retail credit 
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association among the business men there. 
Mr. McConnell is the chairman of the state 
membership committee of the Retail Credit 
Men’s National Association. 

It was a most happy occasion, the golden 
wedding anniversary celebration of Mr. and 
Mrs. Israel DeRoy, June 1. The celebra- 
tion began the previous day when Mr, De- 
Roy’s children and grandchildren arranged 
for a vaudeville entertainment, with acts 
from some of the theaters and a moving 
picture show, in a salesroom of one of the 
son’s establishments and where a dinner 
was served and dancing followed the en- 
tertainment. There was to have been a 
supposed raffle of an automobile, one of the 
sons being engaged in that business and 
the aged celebrant held ticket No. 150. 
His was called out the winner and he 
thought it a joke. However, Mr. and Mrs. 
Israel DeRoy were surprised when a $5,000 
limousine rolled into the place for Mr. and 
Mrs. DeRoy as a gift from their children. 
It took them away from the party ahead ot 
the crowd, just like a real bride and groom. 
Mr. DeRoy engaged 10 rooms at the Will- 
iam Penn Hotel in which to entertain some 
of the out-of-town guests, over the period 
of the celebration and to make them com- 
fortable until after the formal reception at 
the Concordia Club. It is estimated the 
value of the gifts Mr. and Mrs. DeRoy re- 
ceived totaled $20,000. The flowers sent 
were numerous, the pieces numbering more 
than 100. Mr. and Mrs. DeRoy following 
the reception at the Concordia Club or- 
dered all of them distributed among the 
various hospitals of the city. The half cen- 
tury bride and groom decided not to make 
a second honeymoon trip for the present, 
but will take a trip later on. The whole 
affair was arranged largely by the children 
and the grandchildren, the former number- 
ing seven and the latter 11. Altogether the 
occasion was a most happy one, with many 
congratulations from the jeweler friends of 
Mr. DeRoy and his sons, engaged in that 
business. 








Lancaster, Pa, 





John B. Roth, manufacturing jeweler, 
paid a visit to Philadelphia last week. 

Jeweler A. C. Thomas, Wheeling, W. 
Va., was a recent visitor at Lancaster. 

David L. Shoffstall, with Ezra F. Bow- 
man’s Sons, and Miss Minerva Mohn, were 
married recently. 

Jeweler T. J. Apryle, of Johnstown, Pa., 
was a guest last week of F. A. Peters, of 
the H. S. Meiskey Co. 

F. A. Wheeler, of the traveling sales 
force of the Non-Retailing Co., left last 
week on an extended southern trip. 

The J. F. Apple Co. has furnished prize 
cups and medals for the Lower Merion, 
Pa., school and Haverford school and 50 
rings for the service men of the Eddystone 
Fire Co., of Eddystone. 

These new students in watchmaking have 
recently been enrolled at the Bowman 
Technical School: Lewis Morris, Franklin, 
Pa.; Oscar Anderson, Lancaster. Andrew 
Emory, Wilmington, Del., a student, has 
gone home on a vacation. 

Former Secretary of State William Jen- 
nings Bryan lectured in Lancaster on the 
afternoon of June 3, and paid a visit to 
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the Hamilton watch factory, the executive 
staff of which presented him with a beauti- 
ful gold watch for his wife. Mr. Bryan 
was greatly gratified over the kindly spirit. 

Jeweler S. Kurtz Zook last week exhib- 
ited in one of his show windows a hand- 
some bronze tablet which Conestoga town- 
ship will erect at Conestoga Centre to the 
memory of its 35 sons who ‘served in the 
World War. Their names appear on the 
tablet. Mr. Zook has furnished a number 
of memorial tablets to various places in 
Lancaster county. 








pa ws LAE 

The Robert Hall Co., an engraving con- 
cern, has moved from 293 Washington St. 
to room 306, 36 Bromfield St. 

(Miss Marion N. Janvirn, daughter of 
George L. Janvirn, jeweler, Somerville, 
was married to Guy E. Whipple, a World 
War veteran, two days before his death. 
He had been ill a month, and on being in- 
formed by physicians that there was no 
hope of saving his life, the patient ex- 
pressed a wish to marry his fiancee. She 
procured a marriage license and received 
a waiver on the five-day law. 

Harry Greenblatt, for several years with 
A. D. Goodman & Bro., St. Paul, is now 
employed by the E. A. Cowan-M. Myers, 
Inc., as traveling salesman. He will cover 
northwest territory, which has been his 
field. for more than 20 years. “Hub” Bar- 
nett, southwestern representative, an- 
nounces his engagement to Miss Sophie 
Grishaver. The wedding will take place 
in time for the pair to leave on their honey- 
moon, June 20, for the south. 

Announcement is made that the Retail 
Jewelers’ Association of Boston, instalment 
jewelers, have decided to hold the annuat 
Summer outing at Vespers Club, Lowell, 
instead of Ferncroft Inn, as in former 
years. Among the attractions offered are 
fine golf links, a long automobile trip and 
a fine banquet. The date will be either 
June 22 or 29, but this is to be decided 
shortly. Eli Siegel, president, H. Freiman 
and C. H. Beckwith constitute the com- 
mittee on arrangements, and they have ar- 
ranged a most attractive programme. 











G. Bently Ware, one of the oldest engi- 
neers in town, died last week. For the past 
few years he has been in the employ of the 
Plainville Stock Co. 

James Slade, for several years a salesman 
for Riley & French, has taken a position as 
foreman for the Freeman, Daughaday & 
Co. branch factory at Middleboro. 

The Whiting & Davis Co. and the Mason 
Box Co. will be represented by ball teams 
in the Twilight league. Frank Whiting, 
western salesman for the Whiting & Davis 
Co., is spending a few days at the factory. 
Frank J. Mason is now able to be at his 
office in the Mason Box Co. after a three 
months’ illness. 








THE JEWELERS’ CIRCULAR 

























No Back Orders 


CHEAPEST IN THE LONG RUN 


WATCH GLASSES 


LESS BREAKAGE LESS TIME FITTING 


We Have All Sizes and Numbers 
Big Stock of all the best sizes 


Why Chance Sending Elsewhere? 








THE C.&E. MARSHALL CO, 











The Most Progressive Jewelers’ Supply House in America 











240 Woodward Ave. 5 S. Wabash Ave. 68 E. Gay Street 


Detroit, Mich. Chicago, Ill. Columbus, O. 
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Chicago Notes. 





Harry Lesch of Lesch & Lewis made a 
business trip to Detroit recently. ; 

L Plax of I. Plax & Co., manufacturing 
jewelers, made a business trip to Ohio last 

k. 
"S. Kahn, of the S. Kahn Co., Petersburg, 
ll, visited the wholesale trade here last 
week. 

Geo. E. Simmons, representing the Stan- 
dard Button Co., left last week for a trip 
to eastern cities. 

Burr W. Freer, San Francisco, visited 
Chicago a short time ago on his way east 
to buy Fall merchandise. ; 

A. A. Jaharus, diamond-setter, 1202 Hey- 
worth building, drove to Indianapolis to 
attend the big race there. ‘ 

J. B. McDonald, representing Wolcott 
Mfg. Co., returned last week from a trip 
to cities throughout Indiana. 

Dick Weiting, Peoria, Ill, spent a few 
days here last week on business and visited 
his many friends in Chicago. 

William Hibbs, assistant superintendent 
of the Illinois Watch Co., Springfield, IIl., 
was in Chicago on business last week. 

J. B. Byrne of the Byrne-Buff & Co., 
Omaha, Nebr., spent a few days here last 
week looking over lines before going east. 

Frank E. Dean, treasurer and credit man 
for the Associated Silver Co., is attending 
the convention of credit men in Atlantic 
City. 

A. D. Forburger, Robinson, Ill., was in 
Chicago several days last week buying mer- 
chandise and taking a little rest from 
business. 

L. J. Baker, of the Hoeffer Jewelry Co., 
Kansas City, was in Chicago a few ‘days 
last week on his way to Michigan to visit 
his sister. 

Waters & Stamness are opening a new 
retail jewelry store in Manistique, Mich. 
Both partners were formerly with Putnam 
& Co. of that city. 

Louis Manheimer, of Louis Manheimer 
& Bros., returned last week from French 
Lick Springs, where he and his family 
spent several weks. 

George Whiting, Chicago manager for 
Jos. Fahys & Co., has returned from an 
extended western business trip including 
the cities of California. 

The A. D. & T. Jewelry Mfg. Co., now 
located in 1400 Mallers building, has leased 
the suite 1000 in the same building and 
will move in about two weeks. 

E. Bagge returned last week from a 
business trip to the Pacific Coast for the 





Waltham Watch Co., and left the next day 
for a trip to the factory at Waltham. 

Edward R. Tyler and A. E. Gregory, 
jewelry auctioneers, returned last week 
from Muskateen, Ia., where they conducted 
a successful sale for F. W. Swan of that 
city. 

James Peters of J. F. Peters & Co., and 
Henry Erichsen of Erichsen, Hinterleitner 
Co., returned Monday from Woodruff, 
Wisc., where’ they were fishing for two 
weeks. 

‘Miss Taube Silverberg, daughter of Max 
L. Silverberg, diamond dealer in the 
Columbus Memorial building, will be mar- 
ried at her home on June 20 to Saul R. 
Ullmann. 

J. T. Matheson, Columbus, O., called on 
friends in the trade here one day last 
week. He was on his way to Wisconsin 
where he will spend a few weeks hunting 
and fishing. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., who has been on a buying trip in 
Europe and South America for the past 
four months, is expected to arrive in New 
York this week. , 

Walter Blumenthal has joined the travel- 
ing force of Bouchard-Longden-Geier Co. 
and will represent them in Texas, Okla- 
homa and the south. He will start on his 
first trip about July 1. 

Guy Lauderbaugh, Mt. Vernon, O., visit- 
ed the wholesale trade here recently as he 
was returning to his home. Mr. Lauder- 
baugh also owns a store in Albuquerque, 
N. Mex., and has been there since the first 
of the year. 

Charles Gustofson, of C. H. Knights- 
Thearle Co., is spending two weeks in New 
York and Providence on a buying trip. 
J. P. Stewart, of this concern, is represent- 
ing them at the wholesale jewelers’ con- 
vention in Atlantic City. 

F. N. Whitney, who has been with the 
Wadsworth Watch Case Co. for many 
years, left Saturday for New York. Mr. 
Whitney has arranged to represent Helbein- 
Stone Co., of New York, and will open 
an office here upon his return in about 
two weeks. His territory for the sale of 
Helbros watches will include practically the 
whole country. 

The largest class in the history of the 
Shrine received the mysteries at Medinah 
Temple last week when 2110 candidates 
walked the hot sands. Many jewelers were 
in the class, including Joseph Hagn, of 
Jos. Hagn & Co.; E. C. Furneer, 1424 East 
25th St.; J. Frank Kissick, representative 
of the Marathon Co.; Walter Marble, rep- 


resenting the Bugbee & Niles Co.; Charles: 
M. Slemmons, of the Norris, Alister-Ball: 
Co.; Oscar Wurlitzer, 1517 North Clark 
St.; J. K. Marshall and Charles Marshall 
of the C. & E. Marshall Co. 

August Johnson of August Johnson & Co., 
fountain pen manufacturers, accompanied 
by his wife, is about to make a three weeks’ 
trip to Kansas City to visit his son. Mr.! 
and Mrs. Johnson will make an auto tour 
of Missouri and Colorado in which the 
former will combine business and pleasure 
and will leave Chicago about the first of 
the month. 

The C. & E. Marshall Co., material and 
supplies, added three new travelers recently. 
E. G. Dolson, formerly with George F. 
Beach, Valparaiso, Ind., will represent the 
house in Indiana; L. Clifford Howe, for- 
merly of Taylorville, Ill, will travel in 
Wisconsin, and W. A. Coffman, formerly 
of Terre Haute, Ind., will have Arkansas 
and Oklahoma for his territory. 

S. Y. Ball, of the Norris, Alister-Ball 
Co., presided at a specially called meeting 
of members of the trades and discounts 
committee of the National Wholesale 
Jewelers’ Association, which was held in 
the office of the organization in the Mallers’ 
Building last Friday. The meeting was for 
the purpose of securing the views of mem- 
bers of the local wholesale trade on terms 
and discounts, prior to the annual meeting 
of the National Wholesale Jewelers’ Asso- 
ciation at Atlantic City, Monday and 
Tuesday. “Letters have been received 
from wholesalers all over the country,” said 
Chairman Ball, “asking that the members 
of the Chicago trade come to the conven- 
tion with a clear-cut recommendation on 
terms and discounts. Chicago is the great 
central market of the jewelry trade, and the 
jobbers throughout the balance of the coun- 
try look to us to take some definite stand on 
an important matter of this sort.” Discus- 
sion of terms and discounts then started, 
and occupied the balance of the afternoon. 
In the end it seemed that the majority of 
those present were in favor of 6 per cent. 
and four months, with the usual season 
settlements. However, the views ranged all 
the way from 3 per cent. up to 8 per cent., 
and some of those present seemed to think 
that it would be a good plan to shorten the 
time. The reason for this seems to be that 
the manufacturers have been shortening the 
time on the wholesalers. During the dis- 
cussion attention was called to the fact that 
when it comes to diamonds the wholes 
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salers are in direct competition with the 
diamond brokers, who give as much as 10 
months’ time. It was estimated by one 
wholesaler that the jobbers do only 10 per 
cent. of the total diamond business done in 
the country, and that the whole matter of 
terms and discounts could not be regulated 
on a diamond basis. Some of the whole- 
salers said that they would regulate their 
terms and discounts to suit the needs of 
their customers, whom they believed, on the 
average, meet their obligations just as fast 
as they can. It was agreed that 30 days is 
the proper time for discount taking, and it 
was said by several speakers that under no 
circumstances should a discount be al- 
lowed when the bill is not paid until more 
than 30 days after date. 

O. Hoegh, Spring Grove, Minn.,, spent 
several days here last week, accompanied 
by his wife. 

Charles Spencer, of the Norris, Alister- 
Ball Co., is attending the convention of 
wholesale jewelers at Atlantic City. 

F. B. Miller, of the Brun-Mill Co., Pitts- 
field, Ill., manufacturers of cigarette cases 
and vanity cases, was in Chicago last week 
buying machinery for the plant and visiting 
his home folk. 

Jake Levine, Deltah pearl salesman, 
visited Chicago last week returning from a 
trip to the Pacific Coast and left for At- 
lantic City to attend the convention of 
wholesale jewelers. 

I. R. Rubenstein, Birmingham, Ala., 
visited the trade here last week. Joe Koen, 
Austin, Texas; W. A. Southam, Cleveland, 
O., and B. A. Strickler, Salina, Kans., were 
also buyers in this market during the week. 

Mrs. Sara Rose Atz, mother of Michael 
and Harry Atz, wholesale jewelers in the 
Heyworth building, died on Thursday of 
last week at the age of 68. Funeral was 
conducted from the home, 1408 S. Trumball 
Ave., on Friday. Burial was in O. B. A. 
Waldheim Cemetery. 

The assets of. Barnard & Co., bankrupt 
mail order jewelry firm, went up for sale 
Friday. They were purchased on a guaran- 
teed bid of $6,700 from Michael Tauber & 
Co., auctioneers. This company will auction 
them off and then turn over the money for 
the benefit of the creditors, whose claims 
aggregate $20.129. The assets consist 
chiefly of a stock of diamonds, fixtures 
and a few accounts. The creditors of the 
company are thus certain of $6,700. Plans 
are being worked out by Louis Goldman, 
attorney, and others’ representing the 
creditors, which will insure the payment of 
a much larger sum, however. It is possible 
that 100 cents on the dollar may be paid 
to creditors, as explained in last week’s 
issue of THE JEWELERS’ CIRCULAR. 

Fred Meinrad, a retail jeweler of Louis- 
ville, Ky., was held up and robbed of $550 
and a diamond scarf pin worth $250 while 
visiting in Chicago last week. Mr. Mein- 
rad came here to attend the Republican 
National Convention, which opened in the 
Coliseum this week. He had registered at 
the Stratford Hotel and was walking down 
Michigan Ave. to take the air before retir- 
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ig for the night. He had reached Peck 
Pl. when a man walked leisurely out af 
the side street, poked an automatic pistol 
into his stomach and informed him that he 
must choose between his valuables and his 
life. Mr. Meinrad chose his life, but imme- 
diately reported the outrage to the police. 
The robbery of Mr. Meinrad was directly 
responsible for the order issued by Chief 
of Police John L. Garrity, on the following 
day, doubling the police protection on 
Michigan Ave. to prevent the bandits from 
preying upon convention visitors. Special 
traffic rules have also been made for the 








is Hoefer has sold his home 
Valentine road. 

I. Hirschfield, engraver, has leased a 
room from the Porter & Wiser Jewelry Co. 
and will have his shop there. 

Mr. Dougherty, of the firm of Ward & 
Dougherty, jewelers in Honolulu, stopped 
over a few days to visit the C. A. Kiger 
Co. on his way east. 

Cady Lee Daniels, president of the Cady 
& Olmstead Jewelry Co., has bought a resi- 
dence at 1425 W. 58th St., in the Sunset 
Hill district, for $57,500. 

The Iowa, Kansas and Cklahoma State 
associations have passed resolutions thank- 
ing the C. A. Kiger Co. for its work in 
behalf of the associations. 

Noble R. Fuller and Dix Edwards, of the 
Edwards, Ludwig, Fuller Jewelry Co., have 
gone east on a business trip. W. E. 
Hoefer, credit man for the Edwards, Lud- 
wig, Fuller Jewelry Co., spent four days 
recently attending a Scottish Rite reunion 
in Kansas City, Kans., and a Shrine meet- 
ing in Emporia, Kans. 

Sam Taylor, convicted by a jury in 
Judge R. S. Latshaw’s court, with a sen- 
tence of life imprisonment for the murder 
of Joseph Morino, diamond broker, was 
refused a new trial by Judge Latshaw. 
Taylor immediately filed notice of appeal to 
the State Supreme Court. The appeal was 
granted, but Taylor must go to prison as 
the court would not accept bond. 

The Missouri Retail Jewelers will hold 
their convention in Kansas City, June 14- 
15. Among the speakers will be Timley 
Combs, an ex president of the American 
National Retail Jewelers’ Association; 
Harry Freund, manager of the National 
Jewelers’ publicity campaign; Thomas 
Whitten, well-known lecturer, and E. A. 
Warner, advertising manager of the C. A. 
Kiger Co. The C. A. Kiger Co. will en- 
tertain the delegates at luncheon. 

A man, 25 years old, recently attempted 
to purchase a diamond ring from J. D. Fro- 
man, 123 W. 12th St., and offered a $50 
note as part payment after selecting the 
stone he desired. Froman was not satis- 
fied with the appearance of the note and 
called the police. The man was arrested, 
and at police headquarters Fred M. Tate, 
chief of the local office of the government 
secret service, pronounced the bill a coun- 
terfeit. According to Mr. Tate a $5 Lin- 
coln note had been raised to $50. A com- 
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plete counterfeiting outfit was found in the 
man’s room, Tate said. 

Benjamin W. Warner, 75 years old, died 
May 30 at St. Joseph’s Hospital. Mr. 
Warner served in the Civil War under 
General Sherman, with Company C, 18th 
Michigan Volunteer Infantry, from 1864 to 
1865. He was captured six months before 
the close of the war, during which time he 
was a prisoner in Cahaba, Ala. Mr. War- 
ner had lived in Kansas City since 1870, 
He was a jeweler and for many years was 
employed by the Cady & Olmstead Co, 
For 28 years he was deputy surveyor of 
customs here. 

Among the recent visitors in the city 
were: A. G, Madtson, Ottawa, Kans.; T. C. 
Roepe, Concordia; Elmer Conklin, Chanute, 
Kans.; A. Manifold, Beloit, Kans.; J. W. 
Bishop, Claremore, Okla.; J. B. Hampton, 
Colby, Kans.; Frank Bangs, Dodge City, 
Kans.; Hugh Kidd, Corder; C. L. Frost, 
Odessa; J. C. Shean, Gardner, Kans.; E. B. 
Ness, Mound City, Kans.; A. G. Norris, 
Florence, Kans.; C. A. Whitney, Wichita, 
Kans.; W. S. Noble, Drexel; Mr. Donahoe, 
Marshall; L. H. Smith, Adrian; E. J. Bar- 
rett, Ponca City, Okla.; H. W. Starke, 
Junction City, Kans.; Mrs. J. H. White- 
side, Liberty; C. S. Brown, Leeds; G. C. 
Dabney, Brighton, Colo. 

Closing of retail establishments at noon 
on Saturdays during the Summer months, 
which has been adopted in some cities, has 
been taken up by the Kansas City Mer- 
chants’ Associaticn. The suggestion origi- 
nated with officials of the Cady & Olmstead 
Jewelry Co., who wrote to E. Z. Coffin, 
secretary of the association, asking that the 
matter be taken up for consideration. The 
letter suggested the feasibility of trying the 
plan during July and August and offered 
the report of government investigators who 
have found that the half holiday is not only 
a humanitarian project, but pays in dollars 
and cents. Last year members of the as- 
sociation reduced the number of working 
hours of employes through the Summer 
months, opening at 9 and closing at 5. The 
suggestion for a half holiday each week 
will be taken up at the next meeting. 


Tri-City Notes. 








Rock Island, Moline, Davenport 


S. A. Gray, East Moline, Ill, is moving 
into new. quarters. 

W. F. Garnett, Port Byron, Ill, was a 
recent visitor in Davenport. 

William Samuelson, Moline, Ill. is in 
Chicago to attend the National Republican 
Convention. 

H. M. Garvey, of Gerwe Bros. & Garvey 
Co., motored to Dubuque Saturday for the 
week-end stay. 

Theodore Bleuer, Rock Island, IIl., has 
just finished remodeling his store and now 
has one of the most beautiful and effective 
store fronts in the tri cities. 

Emil Eban, of the Heil & McClimans 
Co.’s store, Davenport, Ia., will leave on 4 
vacation next week to Chicago and _ sur- 
rounding cities. He will then go to Peoria 
to become manager of the new Heil & 
McClimans store. Mr. Herrick, Chicago, 
who has been located with the branch of 
their stores in Chicago, will be manager of 
the Davenport branch. 
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Many retail jewelers in Wisconsin who 
also are optometrists are taking much in- 
terest in the coming 20th annual convention 
of the Wisconsin Association of Optom- 
etrists, to be held in Milwaukee on June 29 
and 30 and July 1. From 150 to 175 of the 
350 members are expected to attend. The 
Milwaukee Optical Society is making elabo- 
rate preparations for the entertainment of 
guests. 

The Milwaukee Jewelers’ Club will hold 
its annual meeting on Wednesday, June 9, 
at the Hotel Blatz. As usual the business 
session will be preceded by a dinner. Offi- 
cers for the ensuing year will be elected 
and arrangements made for the annual out- 
ing, to be held in place of the regular 
monthly meeting on Wednesday, July 14. 
President Edward H. Motl is in charge of 
the picnic arrangements. 

All of the retail jewelers of Manitowoc, 
Wis., have adopted an early-closing sched- 
ule for the Summer months, following the 
lead taken by the downtown stores in Mil- 
waukee. Since June 1, Manitowoc stores 
close promptly at 5 p. M., except Saturday, 
when the closing hour is governed indi- 
vidually. The full-week schedule will be 
resumed Sept. 1. Announcement of the 
new hours is signed by the J. A. Rummele 
Co., Henry Clusen, G. A. Fehrs, Herman 
Kohls and John J. Koehler. 

Milwaukee jewelers received brief word 
on June 4 of the death of Ernest J. Ballard, 
for many years engaged in the retail 
jewelry and optical trade at Evansville, 
Wis. He passed away at his home Wednes- 
day night, June 2, after an illness of several 
months’ duration. His wife, one daughter 
and two sons survive. Funeral services 
were conducted under Masonic auspices on 
Saturday, June 5. Mr. Ballard was a 
prominent member of both the Wisconsin 
Retail Jewelers’ Association and the Wis- 
consin Association of Optometry. 

W. E. Smith, a leading retail jeweler of 
Hartford, Wis., was highly complimented 
by the press of that city and vicinity upon 
a commencement window display of excep- 
tional beauty. It symbolized graduation 
week and was simply but artistically ar- 
ranged. A large “kewpie” doll was at- 
tired in the somber garb of a professor of 
learning. In the hands were gathered tiny 
ribbons of various colors leading to some 
dainty pieces of jewelry suitable for boy 
and girl graduates. Each piece reposed on 
a dark velvet cushion, which set it off to 
excellent advantage. 

The local police were advised of a daring 
robbery of the display windows of the 
Brill & Stier jewelry store at 344 East 
Grand Ave., in Beloit, Wis., early on the 
morning of May 29. Diamonds and 
watches valued at more than $500 were 
stolen, but about $100 were recovered, being 
dropped in the hasty flight of the robbers. 
Shortly before 3.30 a. M., after a patrol- 
man and a merchants’ police officer had 
passed the store on their hourly round, a 
big closed car was driven up to the curb, 
two men jumped out, broke a hole into the 
plate glass with a butt of a revolver and 
scooped up everything within reach, leaped 
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back into the car and disappeared. The 
robbery was a matter of only a minute or 
two. The revolver was found lying among 
broken glass. 

Stockholders in the Wisconsin Jewelers’ 
Supply Co. will meet in Milwaukee on 
Thursday, June 10, to perfect the organiza- 
tion and to elect a permanent board of di- 
rectors, who will then convene for the 
election of cfficers. The company was in- 
corporated several months ago with $10V,- 
0600 capital stock by a number of leading 
jewelers of Milwaukee and Wisconsin. 
The temporary officers are: President, 
W. H. Upmeyer, of Bunde & Upmeyer 
Co6.; vice-president, David Goldman, of 
David Goldman Co.; treasurer, Henry F. 
Stecher, of the Aug. H. Stecher Co.; sec- 
retary, Henry W. Rank, of the Rank & 
Motteram Co. It began business May 1 
in quarters on the second floor of the En- 
terprise building, 210 Sycamore St., with 
S. E. Dickson in charge as manager. 








chigan Ave. at Third 
St., will occupy a new cottage on the St. 
Clair river this summer. 

E. A. Gardner, a member of the firm of 
D. Lisner & Co., New York, was in Detroit 
last week on a business trip, renewing old 
friendships in the trade and making many 
new ones. 

i. Epstein, head of the sales promotion 
staff for Morris Friedberg, attended the 
motor races at Indianapolis and was for- 
tunate enough to pick Chevrolet, the win- 
ner of that racing classic. 

Another ball game between the sales and 
credit departments of Morris Friedberg’s 
store was scheduled for Belle Isle on Sun- 
day, June 6. The last game on the. Island 
was won by the credit department under 
Harry Conhaim. 

Hugh Finley, formerly chief clerk for 
Benjamin Krell, at the time the latter’s 
store was robbed, is now employed by Sid- 
ney Stone at 73 Michigan Ave. Mr. Stone 
was formerly a partner of Mr. Krell’s. The 
Krell store is now operated by Moses Rat- 
ner, who will continue his other store at 
104 Woodward Ave. Jack Tevers, for- 
merly of Columbus, has taken the place of 
Hugh Finley as chief clerk. 

Otto Frank Laula, head of the store sales 
staff for Morris Friedberg, 208 Griswold 
St., will be a member of the party of 
Mystic Shriners who will journey to Port- 
land, Ore., on June 17 for the great Shrine 
pilgrimage. Another jeweler-member of 
the party will be James H. Garlick, 168 
Griswold St., one of the high officials of 
the Detroit shrine. Mr. Laula expects to 
be gone a month. He will meet many of 
his old friends at Peacock’s in Chicago, 
who will travel with him on the desert 
trail to Oregon. 

The old site of the Wright, Kay & Co.’s 
store at the northwest corner of Woodward 
and Grand River Aves., the lease of which 
was secured by’ the S. S. Kresge Co., is 
now being altered to make a home for 
Kresge’s first Greenfront store in Detroit, 
which will make a specialty of goods selling 
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from 25 cents to $1. The corner is in the 
heart of the best shopping district of De- 
troit and directly opposite Traub Bros. & 
Co.’s exclusive store on the other corner. 
Samuel Gold, one of the men arrested 
last week by Detroit detectives, charged 
with being one of three bandits who held 
up and robbed the Benjamin Krell store at 
71 Woodward Ave. of $18,000 in diamonds, 
has been released on bail. Sidney Lass, the 
other man arrested, is still in the Wayne 
county jail. Their trials will be held dur- 
ing the latter part of June. Gold, who is 
an ex-employe of a Jefferson Ave. auto tire 
concern, is charged with being the man 
who remained on the outside of the store 
as a lookout while, it is alleged, Lass and 
a young lad, still at large, robbed the store. 
Lass was positively identified by Hugh 
Finley, the clerk in the store at the time, 
as the man who backed him into Mr. 
Krell’s private office at the point of a 
revolver, while the young fellow who is 
now sought by the police rifled the safe. 








Evansville, Ind. 





Hovey H. Tislow, a well-known retail 
jeweler of Petersburg, Ind., was a business 
visitor in Evansville a few days ago. 

Charles C. Budd, 77 years old, who for 
50 years was engaged in the retail jewelry 
business at Valparaiso, Ind., died at his 
home in that city a few days ago. His 
death was due to apoplexy. Mr. Budd was 
a veteran in the Union during the Civil 
War and he was widely known to the 
jewelry trade in his part of the State, He 
is survived by his widow and one brother, 
John Budd, of Kokomo, Ind. 

While a policeman’ stood 20 feet away 
and five employes of the firm were working 
in the building, “yeggmen” broke the show 
window of the Emerson Stall jewelry. store 
at Fort Wayne, Ind., in the heart of the 
city last Wednesday and escaped with 
watches, gold knives and watch fobs. A 
short time later the trick was repeated at 
the Beck -jewelry store, a short distance 
away, and the robbers carried away loot 
valued at more than $200. 

Merchants of Evansville started a co- 
operative sale of their stocks on Tuesday, 
June 1, and the sale was to continue for 
a week or ten days. The retail jewelers of 
the city participated in the sale, which 
drew many people to the city from points 
in the tri-State territory. All the mer- 
chants combined are said to have offered 
stocks for sale totaling the sum of $5,000,- 
000, and in some instances reductions of 
from 30 to 40 per cent were offered the 
buying public. 

The union clerks of Evansville, many of 
whom are employed in the retail jewelry 
stores, have made new demands upon the 
merchants. The union asks for a minimum 
wage of $10 a week, with an increase of $2 
per week after six months’ employment. 
A gradual increase is sought providing for 
an average increase of about 15 per cent. 
The clerks want the stores to close every 
Saturday evening at 6 o’clock. The mer- 
chants have not yet met with the clerks, 
but it is understood some of them are in 
favor of effecting a compromise with their 
employes. 
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The Bride and Her 


Glassware 


( You have often seen a bride’s countenance lighten 
up with an unmistakable beam when she has spoken 
of her own pieces of Libbey Glassware. 


@ She knows, also, that her friends and relatives 
recognize the quality standard in the reference to 


Libbey. 


(Q This quality standard means more than the actual 
crystal, for there is wonderful beauty of line and 
delicate perfection of cutting and engraving. All of 
these create that wonderful Pride of ownership. 


@ Our Pride in manufacture is responsible for this 
universal esteem. 











The Libbey Glass Manufacturing Company 


Toledo, Ohio 130 West 42nd Street 
Established 1818 New York 


\ ede # 












































eb 4 
































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jeweters’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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Using Marriage License Kecords to 
Help Sell Goods 





Written Expressly for The Jewelers’ Circular 














CERTAIN jeweler’s expression was de- 

cidedly earnest and somewhat puzzled 
as he spoke to the young man who wrote 
the newspaper advertising copy for the 
store. 

“My business isn’t expanding the way it 
should,” this jeweler declared. “I am mak- 
ing more money with the present high 
prices than I have been making in former 
years but I am not increasing the number 
of my customers nor am I selling the in- 
creased quantities of goods I figure that I 
should be selling. I want to keep on ex- 
panding the way I did some years back and 
I’ve been thinking of trying a business pro- 
motion stunt which ought to bring in a 
definite number of new customers practically 
every month.” 

The merchant paused while the puzzled 
expression upon his face deepened. 

“What’s the idea? What is the stunt?” 
the advertising man asked. 

“The stunt is a good one,” was the reply. 
“T can see how it would be a distinct benefit 
to the store to put it into operation, but 
though I know just how to work one and 
believe that it would bring me the sort of 
results I want, I can’t, for the life of me, 
see how I’m going to get the data on which 
to operate.” 

“What is the stunt?” asked the advertis- 
ing man for the second time. 

“Every day in this city,” declared the 
jeweler, “some folks are celebrating their 
wedding anniversaries. Now if I could 
only send a letter to these folks, about a 
week before the anniversary, congratulat- 
ing them upon the auspicious occasion and 
suggesting a suitable anniversary present 
for husband to give wife or wife to give 
husband, I’m sure that I’d get a lot of 
business out of it. The suggestion would 
be talked about a lot in each household, 
it would be considered as a good idea and 
a good percentage of the folks to whom the 
letters were sent would come to the store 
to act upon the suggestion or to purchase 
some other sort of an anniversary present 
they had in mind. I’d like to send letters 
every day to just as many of the folks who 


’ 
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were celebrating anniversaries upon that 
day, as possible. But, as I say, I haven't 
the slightest idea where to get the data 
necessary for putting the stunt across.” 

The advertising man had formerly been 
a newspaper man. Now he glanced up at 
the jeweler delightedly. 

“That’s a peach of an idea!” he declared, 
enthusiastically. “And it won’t be such a 
hard job as you think to get the data for 
putting the thing over. All the marriage 
license records for a good many years back 
are on file in the court house. We can look 
over the records every day, get the names 
of folks who secured licenses, then look ’em 
up in the city directory. If they appear in 
the directory we'll know they still live in 
the city and by phoning to neighbors we 
can find out if hubby and wife are still liv- 
ing together and if things are propitious for 
a wedding celebration. If they are we'll 
shoot out letters of the sort you’ve indi- 
cated.” 

The jeweler looked delighted, then his 
face clouded up again. 

“It sounds good,” the jeweler declared. 
“There’s only one flaw in it. How are we 
to find who the neighbors are? It may take 
more work finding out who the neighbors 
are than the scheme is worth. And it 
would be a bad blunder to send out our 
letters to folks who had been divorced or 
who for some reason or other were in no 
shape to have a wedding anniversary 
celebration.” 

“That’s simple, too,” the advertising man 
replied. “I know the manager of the local 
phone company very well. I'll tell him our 
plan and he’ll let his operators find for me 
the phone numbers of folks living close to 
the people we want to send letters to. The 
local phone comparty has all its subscribers 
card-indexed three ways—by name, by 
phone company and by street address. So 
when I ask “Central” to give me the num- 
ber of a phone near Mrs. Jones, 123 Main 
street, she can do it instantly without any 
effort at all.” 

Isn’t there a hint in this idea for pro- 
gressive jewelers who are seeking some new, 


novel and effective way of promoting their 
businesses? Wouldn’t the use of a stunt 
of this character be inclined to bring in a 
steady stream of new customers to the store 
from week to week and throughout the 
entire year? 

Just imagine how it would make Mr. and 
Mrs. A. B. Smith, for instance, sit up and 
take notice if they one day received a letter 
reading somewhat like this: 


“Mr. and Mrs. A. B. Smith, 
“Main Street, City. 

“Dear Mr. and Mrs. Smith: 

“Allow us to congratulate you upon 
the fifth anniversary of your marriage 
which you will celebrate next Tuesday. 
And may we wish for both of you long 
life and much happiness? 

“The wedding day is one of the 
most important days in the lives of 
men and women. And it is fitting 
that its anniversary should be marked 
by an exchange of gifts or the joint 
purchase of something which will add 
to the beauty of the house or which 
will be a time and labor saver about 
the house. 

“In this connection we'd like to call 
your attention to the splendid line of 
articles in our stock which are par- 
ticularly suited for wedding anniver- 
sary gifts. Jewelry of exceptional 
beauty, articles of splendid utility and 
other goods particularly suited to the 
occasion are found here in well chosen 
variety. You will enjoy a trip to our 
store for the purpose of looking over 
our stock, whether you purchase any- 
thing or not. 

“And we will tell you how we hap- 
pen to know that next Tuesday will be 
your wedding anniversary. 

“Again congratulating you and wish- 
ing you joy and prosperity, we are, 

“Yours for happiness, 
“PROGRESSIVE JEWELRY . Co., 
“44 West Superior St.” 


Of course both Mr. and Mrs. Smith 
would be curious to know how the store 
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Every account is ready for instant settlement 


when the N. C. R. system for 
charge accounts is used 


\X THEN a customer comes into your store and 
wants to know how much she owes, you can 
tell her the amount instantly. 





No time is wasted in hunting for her account in a 
large ledger. No time is wasted adding up the items 
or striking a balance. There is no worry about the 
accuracy of the figures. 


' Your clerk merely looks at the last charge slip filed 
Fill out this coupon : ‘ : 
and mail it today under the customer's name in the N. C. R. Credit 


File and there is the total of her account to date. 
The Neuanal Cash 


Register Company This saves time for the customer, for the clerk, and 
for you. 


Please give me full particu- 
lars about the N.C. R. Credit 


—_—- You have the satisfaction of knowing that the amount 
she pays is right. 


Name 





You know the amount is right, because with the 
N. C. R. Credit File you cannot forget to make 
charges. You cannot forget to credit-money received 
on account. Mistakes cannot go undetected. 








The National Cash Register Company, Dayton, Ohio 
Offices in all the principal cities of the world 
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learned about their anniversary and this 
curiosity might be instrumental in draw- 
ing them to the store. Furthermore if 
the letter was accompanied by little cir- 
culars listing some beautiful and useful 
gifts, it is altogether probable that Mrs. 
Smith would pick out something from 
the list she’d like to have and get her 
husband to step into the store and pur- 
chase it for her. Furthermore the idea 
of exchanging anniversary gifts might be 
an entirely new thought to some of the 
folks to whom letters were sent and this 
being the case it might make some of 
these people purchase gifts who otherwise 
would never make a purchase to celebrate 
the event. 

Novel and interesting promotion work 
for a store is nearly always effective in 
increasing sales and in making people 
talk about the establishment. Imagine how 
much constant talk would be stirred up 
by a stunt of this character! And think 
how the store would inevitably profit by 
this word-of-mouth advertising. Of course 
to put this idea into operation would re- 
quire some time and attention. But once it 
had been inaugurated, it would run itself 
to a certain degree and every day it would 
bring added business to the store. Which 
ought to make it well worth while! 





Courtesy Always Wins 





SPRARING of the changes in the meth- 
ods of merchandising and the class 
of goods handled during the long period 
the house has been in existence, Mr. 
Bergheimer of Galt & Bro., Washington, 
D.C, said: 

“Of course, I can tell only about the 
changes that have taken place during the 
last 30-odd years. Back of that it would 
be pretty hard to find anyone who could 
tell offhand what has taken place. 
Changes have come very gradually. We 
do not make radical changes. Of course, 
we have to keep up with the styles and 
demands of our customers in jewelry, 
etc, but as far as the merchandising 
methods of this house go I believe that 
it is safe to say that they are virtually 
the same today as they were the day 
James Galt started in business. Courtesy, 
fair dealing and every attention possible 
to every customer has always been our 
policy, and the fact that so many hun- 
dreds, yes thousands of people are regu- 
lar patrons year in and year out indicates 
to our mind that our policy of dealing 
with the buying public is the right one. 





To Have an Increasing Estate 





DoOxtT expect to have an increasing es- 

tate unless you are saving or making it 
more valuable through sound investment or 
effort. There are many people who spend 
their lives pursuing the most trivial ob- 
jects in the world, when the same energy 
applied to worthy work would produce re- 
sults which would give greater happiness 
and lasting satisfaction. Much woe is 
caused by misdirected energy. 
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Taking Advantage of the Vogue 
Oriental 








Ideas for Original Window Displays 


Written Expressly for The Jewelers’ Circular. 

















S ELDOM has the vogue for merchandise 
Oriental been so pronounced as at 
present. One has to but note the windows 
of the dry goods stores, where the Pekin 
blues are featured; the millinery shops 
where mandarin hats with gay tassels are 
shown; the jewelry stores where jade and 
curious Oriental beads are exhibited, to 
realize that this season, at least, we are 
getting-many of our ideas from the Orient. 
From the eastern to the western coast, 
likewise, extends the vogue for Chinese 
dishes and decorations. Now, that sum- 
mer is at hand and the clever hostess is 


The mandarin forbade the match, so the 
lovers eloped, hiding for a time in a gar- 
dener’s cottage, until at last they attempted 
to make their escape to an island, which 
was Chang’s home. The mandarin pursued 
them, whip in hand, and he would have 
killed them had not the gods come to the 
rescue and changed the two into a pair of 
turtle doves. 

For many years we have been the head- 
quarters for Canton Chinaware. Colored 
reproductions and complete price list 
mailed postpaid out of town upon request. 


A. Blank & Co., Inc. 


About the time these folders were 
mailed they placed in their window a fine 
showing of this china, arranged against 





DISPLAY WITH AN ORIENTAL TOUCH 


seeking all kinds of original ideas for 
luncheons and dinners, the dealer has an 
excellent opportunity to push the sale of 
Chinese wares, if he goes about it in a 
manner to arouse the interest cf beholders. 

Instead of advertising in the conven- 
tional manner, a large New York store 
sent out a little folder, with which was en- 
closed a card showing a plate of Canton 
chinaware in the natural colors. With this 
card was sent the interesting and informa- 
tive little note: 


Canton Chinaware 


EVERYBODY knows Canton Chinaware 
—the always popular blue and white 
“willow” pattern—with its pagodas, bridges, 
streams, boats, little figures of men and 
women and the love birds. 

A quaint legend has it that the story de- 
picted on the china tells how a mandarin 
had an only daughter, Li-Chi, who fell in 
love with her father’s secretary, Chang. 


BY HAMBERGER’S, LOS ANGELES, CAL. 


drapes of crimson velvet. In the center 
was a bamboo pyramid, with circular 
shelves, on which were set a number of in- 
cense burners, in the form of little spotted 
Chinese dogs. A larger dog, of the same 
kind topped the pyramid, and in his mouth 
was a card: 

Though Spotty is an incensed pup, he’s 

not a bit alarming, 

In fact, the incense that he bears is just 

what makes him charming. 

On the west coast the Parmalee-Dohr- 
mann Co., of Los Angeles, even more as- 
siduously called attention to their Chinese 
tableware. A special showing of Chinese 
tables, some in the real Oriental style, 
others in the American adaptation, were 
shown. Wishing to interest the young 
people particularly they sent Chinese 
souvenir post cards to all the high school 
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ANNOUNCEMENT 





We take pleasure to announce that we have admitted as 
partner in our firm Mr. George N. Wallace who has been in our 


employ for several years. 


The management of our firm remains the same as heretofore. 


Thanking you for the many favors shown to us in the past 
and soliciting a continuance of the same, we remain 


JULES RACINE 





Very truly yours, 


JULES RACINE & CCMPANY 








IMPORTERS 


JULES RACINE & CO. 


37 Maiden Lane, New York 
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Split Timers — Plain Timers 
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Optical 


Goods 


Wholesale 


Only 


The Milwaukee Optical Mfg. Co. 


Stephenson Bidg. 








Milwaukee, Wis. 





Ask 
Others 
About 
Them 





Removal Notice 


WEDDING RINGS 


In a Class by Themselves 
Prices on Request 






Sey 5 Ys 
S. KAPLAN 


174 Lafayette St. (Cor. Grand St.) New York 










Prices 
with 
Others 




















Our Specialties 
La Vallieres 
Bar Pins 
Scarf Pins 
Brooches 
and other 
High Grade 


Mountings 








“The Line That Moves” 
Grodnitz & Company 


Canal Jewelers’ Court 


336-340 Canal St., 


Get our Samples and Prices First and 
You will not b- 


Then place your order. 
fair to yourself otherwise. 


New York 








LAUTER & EBERLE 
Fancy Watch Crystals a Specialty 


Clock Glasses in All Shapes and Sizes Made to Order 
106-108 Fulton Street 


Tel. Beekman 8976 





New York 
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pupils, on the reverse side of the card 
being printed: 


Why Not Have a 
Chinese Feast? 


Vacation days will soon come to an 
end and you will be taking up your 
school work again, Societies and as- 
sociations will be reorganized, and 
there will be many social gatherings. 
Why not have one that ts out of the 
ordinary? Come to Parmalee-Dohr- 
mann’s and see their tables set for 
Oriental lunches and dinners—as well 
as their large open stock of china- 
ware for gift presentation. 

Chinese Tables, quaint and novel, 
shown all during the week of Aug. 23. 


A. Blank & Co., Inc. 


The specially decorated tables were set in 
the midst of a number of others showing 
Oriental china, flower bowls and _ vases. 
The one which interested the young people 
the most had suspended above it a little 
Chinese house, with slides of green glass, 
on which were silhouetted figures in black. 
Inside was an electric bulb, causing the 
design to stand out boldly. The center- 
piece was a shallow blue bow! filled with 
pond lilies. Goblets of green glass were 
set at each plate and in close proximity 
were place cards of orange, showing a little 
Chinese maid with shade of orange crepe 
paper. Little porcelain Chinese figures 
were strewn about the table. At the four 
corners were blue candlesticks to match 
the bowl, and each held a green taper. All 
of the china was of cream decorated in 
Oriental pattern. 

Beyond the purse of the average student, 
but of decided interest to the hostess who 
wished to have something that was “dif- 
ferent” was the Chinese table set for a 
formal dinner. Suspended above it were 
two huge lighted Chinese lanterns. The 
centerpiece was an elaborately carved 
shrine of teakwood in which reposed a 
gilded statue of Buddha. In front of the 
shrine was a mirror to represent a lake, 
surrounded with green foliage planted in 
little earthern flower boxes, while at the 
end of the lake was a teakwood arch. At 
each corner of the table, set in low flower 
dishes, were sprays of iris. Broad bands 
of gold and silver brocade were laid at 
each plate, and the place cards were little 
Chinese maidens with red crepe. paper par- 
asols. The glass ware was etched laurette, 
with a neat pattern; and the service plates 
of Canton china. Attached to each table 
was a card on which, in typewriting, was 
a complete list of table settings and deco- 
rations, with the price of each, and the 
total cost of the table In speaking of this 
special Chinese display, Mr. Tuttle, in 
charge of the china department, said: 

“We make special preparations for ex- 
hibitions such as these. For several morn- 
ings, before the opening of the store, little 
lectures are given on the origin of the dif- 
ferent designs, the process of manufacture, 
the appropriateness of each article for use 
in conjunction with other tableware—in 
fact, all the information that might be of 
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use to them in increasing their sales. In 
this way each salesman is able to give the 
purchaser real assistance in the proper 
selection of table settings.” 

Hamburger’s, Los Angeles, Cal., was an- 
other firm that fell under the spell of dec- 
orations Chinese, and arranged a window 
that called attention very effectively to 
their line. It was floored with green felt, 
over which was thrown a long purple 
velvet scarf, while in the background were 
hung curtains of floral cretonne. A white 
enamel table in the background held two 
jardinieres of Chinese ware, containing 
ferns; and at the other side were stands 
holding boxes containing flower bowls and 
nested bulbs, the whole packed in gravel. 
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To give the joy of flower arrangement 

on the Oriental plan. 

They also used this little couplet at the 
head of one of their advertisements calling 
attention to their Chinese table ware and 
flower bowls, and suggested that one of 
the flower bowls or vases, with a selection 
of bulbs, would make a very desirable gift 
for a shut-in. 





Taking Nothing for Granted 
AN “all silver” window display recently 
" arranged by an Eastern jeweler had 
each article in the exhibit tagged not only 
with the price of the article but also its 





A DAINTY JAPANESE TOUCH TO THIS WINDOW BY THE PARMALEE-DOHRMANN CO. 


On the floor and in racks were a number of 
trays of the Chinese ware, and scattered 
over the floor were flower vases, bowls and 
boxes, some empty, some filled with grow- 
ing plants. A catchy card observed: 


“Hand decorated jardiniere with 
fern, $3.50. Very artistic for home 
decoration.” 


Another card invited the public to visit 
their Chinese section. This comprised a 
hollow square of counters, on which were 
shown Chinese dishes and novelties. .In the 
center was a table, covered with an em- 
broidered cloth, and in bamboo chairs 
were seated two large Chinese dolls. A big 
Chinese lantern was suspended over the 
table. On this was a flat dish, partially 
filled with pebbles, and containing several 
sprouted bulbs, while baskets of the bulbs 
at either side had cards: 


“Chinese Sacred Lilies. Will bloom 
in six weeks.” 
One of the baskets contained a Chinese 
flower bowl, packed in excelsior, with a 


nest of bulbs: 


These bulbs from far off China come— 
a very ancient land— 


proper name. “Cold meat forks,” for ex- 
ample, were tagged with a small neat blue 
tag on which was printed the words: 


Cold Meat Forks— 
$2.75 to $12.50 Each. 


Then there were “cream ladles,” “olive 
forks,” “dessert spoons,’ “cheese knives” 
and other silver dinner and lunch pieces 
all tagged in the same manner with a blue 
tag tied on with a blue silk cord. In each 
case the tag not only gave the proper name 
of the article but also the price. This ar- 
rangement was suggested to the jeweler by 
a customer who was a successful merchant 
in another line of business. He had noted 
an increase in the results of ‘his displays 
when the articles were tagged with both 
the name and the price. It was his conten- 
tion that many folks passed up the jewelry 
store when desiring to make gift purchases 
for fear of not knowing the proper names 
of the silver pieces displayed. This is no 
doubt true to a limited extent and an occa- 
sional exhibit, such as the one described. 
in which “nothing is taken for granted,” 
is helpful to the jeweler. In fact this par- 
ticular jeweler found many direct inquiries 
resulting from this display. 
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HAWKES 


Hawkes Crystal Glass | 
Has Unusual Sales Value ‘gree, : 











Because even the smallest pieces possess cleverness of design and brilliance of Engraved Glass 
; . ; : : Kock Crystal 
workmanship. A bit of Hawkes Crystal in your window will arrest the most Chass 
casual glance, and bring you a tidy little sum in “‘easy”’ sales. Sterling Silver- 
: Mounted Glass 
SE. _— Not even Hawkes Crystal will Decorated Gold 
TN : sell if it is poked up on a dark Glass 
x woe ro Decorated 
% NAY anal shelf in the rear of the store. Enameled Glass 
" AR \ he Bring it forward—give it half a Auto Vases 
Hes Desk Sets 


chance—and it will respond with Ci 
, igarette Boxes 
the kind of sales that make you Monograms 


; Engraved and 
chuckle over your ledgers. Geld Decaveted 





We do our part by shipping the same Colored Glass 
day your order is received. Old English and 
Irish Glass 
Period Glass 
 - G. Hawkes & Co. Odd Matchings 
Knife Rest. Engraved and Cut. Corning, N. Y. 


Inventors and Paten- } 
tees of Hawkes Fa- 
mous French Dressing 


3% Inches Long. 








= Mixing Bottle. 























































E manufacture ONLY TABLE LAMPS. 

Hence we are specialists in this line, and it 
stands to reason that our prices are right and our 
product is superlative. 








lA 
_— 


a Just the Line for Jewelers 
LWP 
ao, 


No. 9104. Write for particulars. A post card will do it. 
Attractive Boudoir Lamp. 


The B&K Manufacturing Company 
NEW HAVEN, CONN. 
New York Showroom: Eighth Floor, Grand Central Palace Phone Vanderbilt 8172 
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Accounting in the Retail 
Jewelry Trade 
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Summary of an address at the Convention of the Maine Retail Jewelers’ Association, Port- 
land, Me., Tuesday, June 1, 1920, by Melvin T. Copeland, Director, Bureau of Business Re- 
Harvard University. 




















gx years ago I had occasion to take 
a trip through the Middle West in con- 
nection with the study of the retail grocery 
trade that had just been started by the Bu- 
reau of Business Research. This was the 
second of our studies, the first having been 
the retail shoe trade begun in 1911. One of 
the merchants with whom I talked on this 
trip had an exceptional store, high grade 
in appearance and in all other respects. 
This merchant, however, was keeping rec- 
ords of his business that were obviously 
inadequate. I offered to assist in putting 
in the new accounting system that we had 
just prepared, but he decided to wait. This 
spring we received a letter from him stat- 
ing that he now had an accountant at work 
installing our accounting system for retail 
grocers completely in his store in order 
that he might be able to compare his re- 
sults with our summaries and also in order 
to obtain a better knowledge of his own 
cost of doing business. 


We have had similar experiences with 
numerous other merchants. Although quite 
a number of merchants in each of the 
trades in which we have undertaken in- 
vestigations have been ready to adopt our 
accounting system at the outset, others have 
waited anywhere from one to six or eight 
years before convincing themselves that it 
is worth while. We are prepared, there- 
fore, for some skepticism and delay. 

We have been at work now with the re- 
tail jewelry trade for several months. We 
have found quite a number of progressive 
jewelers who are willing to assist imme- 
diately in this research. Those merchants 
in this group who have figures on the cost 
of doing business have given us reports, 
and the others who have incomplete records 
are adopting the accounting system so that 
they will be in a position to give us reports 
in the future. We also have encountered 
numerous retail jewelers whose attitude is 
much the same as the retail grocer who 
waited six years to his own disadvantage 
before adopting our system. 

This study of the retail jewelry business 
has been undertaken in cooperation with 
the National Retail Jewelers’ Association 
in order to learn the cost of doing business 
in the retail jewelry stores. The primary 
reason why the bureau has been willing to 
undertake this piece of work is because it 
fits in with our general scheme of scientific 
studies of business. The Bureau of Busi- 
ness Research is conducted in the first place 
in order to provide accurate, reliable in- 
formation on every-day business methods 
as a basis for instruction in the Harvard 
Graduate School of Business Administra- 
tion of which this bureau is a part. We 
have under way at the present time in- 


vestigations in the retail shoe, grocery, 
hardware, drug, and dry goods trades, and 
in the wholesale shoe and grocery busi- 
nesses. We also are studying several man- 
ufacturing problems, such as methods of 
storing materials in shoe factories. All 
our work is based primarily upon research 
—that is, upon getting facts at first-hand 
before we undertake to draw any conclu- 
sions or put out any statements for the use 
of business men. I may add that while 
we are interested in this work primarily 
from the standpoint of education, neverthe- 
less we are also very glad to make it worth 
while immediately to business men. We 
have evidence every day of the use that is 
being made of the results of our work. 
Here, for instance, is a letter that we have 
just received from a retail grocer: 

“T wish to thank you for the complete 
and concise Profit and Loss Statement re- 
cently sent me. It is very helpful and a 
statement that the average man does not 
have time to compile for himself. We shall 
be glad to submit any data that you may 
desire in the future.” 


For the retail jewelry trade we published 
an accounting system six months ago, and 
now we are collecting figures from the 
members of your trade on the cost of doing 
business last year. The reports that we 
receive from individual merchants are of 
course kept absolutely confidential. These 
reports are checked in the office, tabulated, 
and a summary worked out showing the 
high, low, and average figure for each item 
of expense. A copy of the statement of 
of each merchant is returned to him after 
being checked in the office so that he can 
compare his own percentages with those 
for the trade at large. This is by all odds 
the most valuable part of our work, and it 
is a service for the rendering of which the 
University is in a unique position because 
of its disinterested viewpoint and its ability 
to give a guaranty of confidence. 

If any man here is saying to himself that 
his business is different or that he cannot 
profit by comparing his results with those 
of others, he is fooling himself. These 
comparisons will not take the place of 
sound business judgment, but they will help 
him. Any merchant who is wide awake 
will realize that he cannot afford to miss 
a chance of learning how he lines up with 
the rest of the trade. 

In securing material for these compari- 
sons, we are acting merely as assemblers. 
The sort of results that the Bureau of 
Business Research gets depends entirely 
upon what you gentlemen furnish us. The 
value of our work to the retail jewelry 
trade depends upon the jewelry trade itself. 
We provide the facilities but for results 


_het profit is shown. 
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the responsibility is your own. We already 
have had reports from 178 stores for the 
past year so that a good start has been 
made. 

Now as to the accounting system. This 
accounting system provides standard defini- 
tions for each item of income and outgo in 
a retail jewelry store, The first group of 
accounts is what we call the merchandise 
accounts. These include the accounts for 
sales, inventories, purchases, and cash dis- 
counts, They are arranged upon the profit 
and loss ‘statement so as to show exactly 
the gross profit for the year. The expense 
accounts include first, selling expense; sec- 
ond, delivery expense; third, buying and 
management expense; fourth, fixed charges 
and upkeep expense, and then miscellaneous 
expense and losses from bad debts. By sub- 
tracting total expense from gross profit, 
The final section on 
the profit and loss statement accouftts for 
repairing and engraving, sundry revenue, 
income and excess profits taxes, and so on. 

I would direct your attention primarily 
to the expense statement. This division of 
expense is aimed at securing figures that are 
comparable and also in furnishing the data 
that is most useful to a merchant in run- 
ning his business. In order that we may 
obtain figures that are significant, we find 
it necessary to provide that each merchant 
should charge his business with a salary 
for himself, that he should charge the busi- 
ness with rent for his store whether he 
leases or owns it, and that he should charge 
his business with interest both on borrowed 
capital and on his own investment. The 
inclusion of these figures is necessary for 
our purposes. We also are satisfied that 
it is good business management from the 
standpoint of the merchant himself. 

This accounting system is adapted for 
use with a regular set of double-entry 
books. We advise every jeweler who un- 
derstands double-entry bookkeeping to keep 
his records in that way. Inasmuch as we 
found in our preliminary investigations 
that a good many merchants were not fa- 
miliar with double-entry books and did not 
have adequate records, we prepared a sys- 
tem of record sheets which are the simplest 
that so far we have been able to devise. 
Similar forms have been tried out in nu- 
merous other trades with very good re- 
sults. A merchant can keep all the accounts 
called for by our system on these record 
sheets and spend only a few hours a month 
in doing it. Furthermore, he can compare 
his sales and many of his expenses from 
month to month from the records on these 
sheets. This is a big help in managing his 
store. 

Whatever system of bookkeeping you 
use, however, the point that I wish to em- 
phasize is that our experience with nu- 
merous other trades indicates that you will 
find it advantageous to compare your own 
cost of doing business in detail with the 
results of other stores. 





Don’t wait until a real need for money 
arises, for then you will be at a disadvan- 
tage in finding out what you want to know. 
Use the present to familiarize yourself with 
the possible avenues of obtaining financial 
aid while you are still unharrassed by real 
need. 
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Feather Fans 


for the 


BRIDE, BRIDESMAIDS, 
or GRADUATE 


No extra charge for 
dyeing special colors 


Send for our new Catalogue 


Established Since 1882 


hy 


7 East 37th Street New York City 


CIRCULAR June 9, 1929, 


Fe SELF-FILLING FOUNTAIN PEN 


ees GUARANTEED FOR PERFECT SERVICE  LEAKABLE 
fom Tw 


Color in the Window 
Puts Pep into Your Sales 


When It Decorates Your 
Displays of the 


SALBRO Self-Filling Fountain Pen 
Every dozen SALBRO Lever Pens includes an at- 
tractive colored display stand with easel back. 
Actual size, 1314 by 1314 inches—big enough to 
tell the story, yet not obtrusive when shown with 
other goods. 

SALBRO Lever Self-Filling Foun’ain Pens are guar- 
anteed against defective ma‘terial and workmanship. 
They sell well to serve well. Priced for your profit. 
Ask your jobber. Catalogue on request. 


Salz Bros. 


Manufacturers of High Grade Fountain Pens and Pencils 


71 West 35th Street, New York 




















in 
Chae ing Cloth 


“IT CLEANS WITHOUT A 
SCRATCH” 


Guaranteed 
to Clean and Remove 
Tarnish 
From Silver, Gold and Plated Ware 
and to Restore Original Lustre 


35¢ size—$2.50 per dozen |r. O. B. 
50c size—$3.75 per dozen | Cleveland 


Attractive and Dignified Display Card in Black 
and White Ivory Free with Standard Package 


3 doz. small in box, 2 doz. large in box or 
1 doz. of each size in box 


Direct to Your Store by Parcel Post 


The Chaffin Products Co. 


5511 Euclid Avenue CLEVELAND, O. 
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9 WRETAIL JEWELERS 
ADVERTISING 











Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 

















Study Conditions and Advertise 
Accordingly 

to create a more constant demand for 

jewelry—that should be the purpose 
of every jeweler. Predictions are made 
that there will be a swing from one class 
of purchasing power to another. If the 
workers cease to buy in the large volume 
in which they have been buying, jewelry 
will be sold to another class, so that sales 
will go on, although they may be of a dif- 





JEWELRY THE CHEAPEST COMMODITY 


ferent character. In other words, if the 
present thrift talk has any influence on 
the worker, there will be need of adjust- 
ing your advertising and selling appeals 
intelligently. 


Advertise Watches and Other Daily 


Requisites 
Watches are excellent essentials to fea- 
ture and advertise. Well advertised 


watches and well sold watches, that is, 
watches which remain sold because they 
give permanent satisfaction to the buyers, 
do more to build up a permanent jewelry 
business than any other line of merchandise 
carried by the retail jeweler. Then, too, 
a watch which gives unsatisfactory service 
will probably do more harm than anything 
else. Whether or not it is advisable for a 
retail jeweler to urge emphatically the 
possession of more than one watch or 
watches for different occasions, depends 
entirely upon the class of people to whom 
he appeals. If he pins his faith to social 
aspirants or to so-called high society he 
can consistently show how more than one 
watch is a real dress requisite. Every 
jeweler should know something, of course, 
about the history of fashions, and if he 
does, he will know that in the days of old 
it was very common for a man or woman 
to have several watches and at one time to 


wear even two watches regularly. This 
may have been a foolish custom, but never- 
theless such is the fact. 


Advertising Watches for Different Occa- 
sions 


With the modern higher standards of 
living, the public’s mind will be in a re- 
ceptive mood for arguments in favor of 
watches for different occasions. There is 
a watch for business—durable, substantial, 
but not extravagantly expensive; and there 
is the flat, square shaped or rectangular 
shaped watch to be worn appropriately 
with the tuxedo or full dress suit. This 
is a genuine requisite, because a bulging 
watch is an inconvenience when worn at 


TODAY’S LOWEST 
STERLING SILVER PRICES 


Studied te Meet the ee ees 
In all the Southlgnd you will not find a more magnificent display of 
Sterling Silver than in the Tong-established Jewelry Store of mapas ora 
Bros., nor in all America will you find more le price q 
Hand el pierced, engraved, hammered, al! the new et on pore 
patterns in many different style. 


THE SILVER TEA SERVICE 
Lends enchantment to the home We have many sets of different styles at i‘ 
prieve consisting of hati, colle syd tat poke meas aren Can eed oe er 
Priced from $240.00 for the Five Pieces to $680.00. 
Any single piece can be purchased at its proportionate prica. 


A SILVER COFFEE SET 


Gives that added touch of perfect order and e! » dinner. For a 8-piece set 
the price is $55 00 and snd baker We '¢ are displ mane voy ae poems ef rare 


‘The Following Pieces and Tyla Cutine te 
Magnitude of Ovr Stock of Sterling Sitver 
pred ca mg hel 
Bee Bee Mie Rerwety 
Cat aw ace em 
Coceee Dinas $27 50 
ant, Set; Ti 
Deny Rag! 4 





‘very reasona' his tne Bon oatapeoes Bees be yy sell 
the bent alver—they will belp you slect the best allveffor your perveaus fo a 
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a social function. On the other hand, too 
thin a watch is not always a very practical 
device for business. 


The Fashionable Woman’s Collection of 
Watches 

The fashionable woman, of course, will 

want her collection of watches, which will 

be admired by her friends. There are many 

people even now’ who take great pride in 

collecting various types of watches. It is 


a fascination with many, and could be made 
a fascination with others. 


Weman does 
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not confine herself to one brooch or one 
la valliere, and why should she confine her- 
self, now that the wrist watch has become 
a jewel, to one watch of this kind? 

Live wire jewelers will illustrate some 
of the latest designs. in jeweled watch 
cases for women which embody the in- 
genuity and artistic ability of real master 
craftsmen. 


Getting a Profit Out of the Repairing 
Department 


ERE is a jeweler who conducts his 
watch repairing department on a 
scientific basis and he makes it pay him a 
good profit. He feels that his technical 
knowledge has demanded years of train- 
ing and study and that the time invested 
in that study must be paid for just as the 


NEVINS STREET SUBWAY STATION AT TH 
DOOR. BOTH EAST AND WEST SIDE TRAIN 


Tus unusual in Diamond 
Jewelry is not unusual 
here, because we design 
our mountings. If you 
have your private ideas, 
weshall bepleasedtoexe- 








cute them to your order. 


A comparison of value 
is earnestly advised 


WILLIAMFWISE & SON 
Jewelers ancl Diarnond Merchants 
10 FLATBUSH AVENUE 
BROOKLYN 





USED IN A NEW YORK THEATRE PROGRAM 


time invested in any other technical branch 
should be paid for. 

A circular letter sent out by him is the 
following: 


No Doubt You Are a Busy 
Man. But This Letter Was 
Written to Be Read — It’s 
Worth Your While to Do So 


you have probably said to yourself 
a good many times: Well, I’m 
going to try “Israel” and see if he is 
any good on fixing a watch or a clock, 
but something came up and you for- 
got about it. Isn’t that the size of it? 
Do you know I have one of the 
best watch repair shops in Indiana, 
equipped with up-to-date tools and a 
stock of material that a city shop need 
not be ashamed of? A pretty broad 
assertion, but a fact nevertheless, and 


29 Years at the Bench 
has taught me the “whys and where- 
fores” necessary to handle it success- 
fully. That it is a success and that 
our work is of the highest grade, is the 
fact that we are giving some of the 
most particular people in Fayette 
County satisfaction. My motto is: 


“I'll Do It Right or Not at All” 


I specialize on watch repairing. [ 
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QUALITY COUNTS 





TRADE _, C.CO./ MARK 
> ARANTED 


ps 
a 14 KARAT 


This Trade-Mark Stands for Quality 


We are constantly adding new designs to our already 
extensive line 





Inquire of Your Jobber 


DIEL WATCH CASE COMPANY 
309-311 GRAND STREET NEW YORK 

























Emerson Watch Cases | 


NY 
20-Year Gold Filled Quality, All Made with 
Solid Gold Bow and Catch 934 and 1014 Ligne 


Above cases also made in 14K Gold 
These cases are symbolic of the Highest Grade Workmanship and Quality 
LOOK FOR THE 


Gilsry 
TRADE MARK 


JOBBERS AND IMPORTERS EXCLUSIVELY 
Immediate Delivery. Send for Samples. 


Gmerson Catch Case Company 


moon ; : “grape i ig Office and Salesroom: 47-49 Maiden Lane, New York Factory: 481 Washington St., Newark, N. J. 


We Pay SPOT CASH 


FOR DIAMONDS 
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Quality in Advertising 


Quality is as important in advertising as in mer- 
chandise. Your merchandise impresses its quali- 
ty only on those who buy it. But quality adver- 











tising appeals to the entire public. SINGLE STONES OR IN PARCELS 
ited al by 6 —, siete | ages per- =e" 

sonal work being put into each ad by some one ‘ ; 

who knows conditions with you and what they Sa We Also Buy Old Mine Diamonds 
call for. Reference | o¢¢ 






Jonsiors Board | Send us your Diamonds. We will 
or lrade } make you an offer by return mail. 


A. JAFFE & SON Sow vex nv 





It’s the quality of my advertising—quality of the 
analysis, quality of the planning, quality of the 
execution—that makes it so profitable for my 
clients. 


Norman R. Williams 



























Specialist in Jewelry Store Advertising Announcement to Manufacturers and Jobbers 
1434 Marshall Field Annex Bld If you want to sell your merchandise, WILL DO IT FOR 
8: YOU. Will carry samples of any merchandise handled 





CHICAGO by the retail jewelry trade, such as solid gold, gold filled, 
diamond mounted goods, watches, ivory, cut glass, silver- 
ware, cutlery, musical instruments, jewelry boxes and 


NOW IN PREPARATION display cards, etc. On commission basis or otherwise. 
THE BUYERS’ DIRECTORY Box No. 10,500, Care Jewelers’ Circular. 


The Jewelers’ Circular, 11 John St., New York 
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Retail Advertising Department. 











—————— 
employ none but the best mechanics. 
That is why I am enabled to Guarantee 
My Work. We don’t claim we are per- 
fect, but it’s so seldom that we make 
mistakes that we can afford to rectify 
them free of charge. That is why our 
Customers Stay Satisfied. You would 
also if you tried us. 

We are waiting to thank you for a 
trial job. 

Very truly yours, 





When a watch is brought in he submits 
to the owner a report after an examin- 
ation. An estimate is always given be- 
fore the work is done which of course is 
the logical policy. The report states just 
what kind of repairs are needed, their 
cost and gives any other information 
which the customer may require. 

A postcard ordering the jeweler to pro- 
ceed is also sent to the customer who, upon 
deciding that the price is satisfactory simply 
mails it back to the jeweler after signing 
his name and address. Mr. Israel also 
sends out a little folder three by five and 
a half inches entitled “That Watch of 
Yours.” The text on the inside reads as 


follows: 


That Watch 

of Yours 

Is in many respects similar to a rail- 
way engine. Let an engine be run 
without oil or cleaning and before 
long it will stop dead. Upon exam- 
ination it will be found that the fric- 
tion and wear and tear has ruined 
the machinery, and it is fit only for 
the old iron heap. Likewise your 
watch: You put it in your pocket 
and while there is a tick in it, you, in 
your mistaken economy, do not con- 
sult the watchmaker and consequently 
rob your watch of years of good service 
and also much of its former accuracy. 
The time-keeping qualities of a good 
watch are maintained and often im- 
proved by timely and skillful atten- 
tion. A reliable watch is a faithful 
friend: your reputation largely de- 
pends upon promptness and punctu- 
ality in your private and workaday 
life, and you cannot practice this 
virtue without a reliable timepiece. 

The maintenance of our business and 
high reputation is dependent upon put- 
ting of our best efforts into every watch 
left with us. 

If you want a watch to be true to 
you, you must be true to your watch. 
Bring it to us today. Every watch 
repaired at Israel’s Jewelry Store is 
guaranteed to give satisfaction. Try 
us on your next job. We also do all 
kinds of Clock, Jewelry and Spectacle 
repairing. 

Epwarp IsRAEL, 
Expert Watch Repairer, 
Connersville, Indiana. 


Supplied the Cup and Advertises the Fact 
Wisely 

Here is an enterprising bit of advertising 

by the Cady & Olmstead Jewelry Co., 
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Kansas City, Mo., the concern that made 
the golden sword for General Pershing. 

The front cover page of the program of 
the Grotto Convention, held June 7, 8 and 
to-day in Kansas City, contains a reproduc- 
tion of the trophy cup supplied by this firm 
as a prize for the best drilled team. On the 
back of the program is illustrated another 
trophy given as a prize for the best band at 
the convention. The inside pages contain 
the regular convention program. It is ex- 
pected that about 20,000 persons will attend 
the convention from all over the United 
States. 

The same firm supplied the platinum, gold 
and diamond medal presented by the Osage 
Indians to Col. Ellsworth Walters and as a 
result secured considerable publicity in the 
local and out-of-town newspapers. The 
medal bore the head of an Osage Indian. 
The Osage Indian’s head is shaved and in 





GROTTO CONVENTION 1920 
Kansas Citv,-Mo.  “Fune 7th va oth 
land Adaspices Siynun Gratiy Ne. 52 








“e cAnother Cady & Olmstead Triumph Ce 











ON THE CONVENTION PROGRAM’S FRONT COVER 
PAGE 


order to represent this the head was made 
of white gold. The recipient of the medal 
sold $31,000,000 worth of land for the 
Osage tribe and is said to be the only man 
ever given a medal by the Indians for 
loyalty and services rendered. 


Advertise Jewelry as the Cheapest Com- 
modity Today 
Pontiac, Mich., jewelers evince much en- 
terprise in the co-operative advertisement 
illustrated. The advertisement appeared 
May 5. Practically every other commodity 
advanced more than jewelry and the adver- 
tisers make good use of this fact in a cap- 
tion “Jewelry is the cheapest commodity in 
America to-day.” More advertising of this 
kind should be done. 
The Right Card for the Window 
LIFE can be given to the show window 
by the display of neat little cards 
that really stir up prestige-building 
thoughts in the minds of onlookers. These 
little cards may measure not more than 
three inches long by one and a half inches 
wide and might be placed alongside of 
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the article on display. Alongside of a 
watch, for instance, in one jeweler’s window 
last week was a little card with an in- 
scription reading something like this: 





“A good watch is like a _ true 

friend—lasts a long time. But re- 

member—treat your watch like a 
friend.” 








June, the wedding month, is here again, 
so don’t forget to put something attrac- 
tive in your window. Bear in mind that 
a single thought well executed is worth a 





NY 


the Watchmaker 


A railroad man decides we arc poor watch repeirmen. 
Actual letters in which “All’s well that ends well.” 





annin 


“Please recall your letter of some time last month. In at you 
assured me that you returned my watch which I had sent to you 
for repair. | would have an excellent timepiece. Well, 1 have not 
Afi.t you returned my watch and taxed me $5 the blamed thing 
gained one minute every three days and hept on gaining Some hmepice for a 
ad man! Yuu were rec to me but I don’t thunk I can do she 
aot conserenniously Very truly yours, Richard F Wolfe, Hilt, Suskiyou Co 
Cahtorma.= 


Of course we were disturbed and could not understand why 
this watch, keeping perfect time when it left here, should perform so 
badly. We wrote Mr Wolfe that we were sorry, would do any- 
thing in our power to make it nght, and asked hym to return it to us 

fui ves. After i 


Mr. Welfe wrote as follows: “In reply to yours of the 12th, 
I beg to thank yeu for the information regarding my watch 1 had 
never given it a thought that what you mention had the cause 
of the trouble, etc.” We have used the gentleman’: real name so 
that you may all know that this is an actual and bone fide case such as nay 
A perfectly netarel occurrence end one in which anyone 
val er Mr Wi 'te was prompt im acknow!- 
€ ken cause of the trouble and all ended well. His watch had 

been ceized and occupied ky the imp of electricity which may enter any wate. 

at any time and turn order into chaos. 


When a watch becomes magnetized it may drag along losing 
time or it may rush by the minutes with starthng velocity. hat was a 
faithful timekeeper becomes a mere tram of wheels as capricious as a 
musical prodigy. A trolley current or she swiftly revolving wheels of 


a somehune. 
tells when the mysterious visitor takes 


remember that your knc ~ledge of watch-ills ig limited. 





We employ skilled watchmakers and do good work, charging 
exactly what the work is worth. We do not charge for any 
work not actually required or performed. We sell all the 
leading American-made watches and stand behind them, as- 
suring you of full satisfaction. Our business is run on the 
policy of the square deal in fact as well as in claim. 








THE PUBLIC ALWAYS INTERESTED IN ADVER- 


TISING LIKE THIS 


hundred ideas that are not working or very 
badly working. June is the great wedding 
month of the year, so a very apt sign for 
the window would be 


“Seal the Knot with a Jewel” 

The five little words, “Say it with a 
jewel,” if properly displayed, on a neatly 
lettered card of a good quality of paper 
will start the wheels working for you 
and many a chap who is tempted to “say 
it” with a box of candy or say it with 
flowers will walk into your store to “say 
it with a jewel.” 

A Superior Slogan, This 

“Square deal” Miller, Detroit, Mich., has 
an excellent slogan at the bottom of his 
advertisement. “It is better to put your 
money on your fingers than to let it slide 
through them.” 
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ALBE *9 I n Cc 
MAKERS of FINE RINGS “" 47-49 Maiden Lane 
and CAMEO BROOCHES New York 

TEITELBAUM & WHITEBOOK 
A complete line of Manufacturers of Our Special Order Work 
ee Gold and Platinum ugh Raabaaee San 
sah —— " a. good service. A trial will 

Diamond Mountings ve acei 
Cortland 5560 141 Fulton Street, New York WORK 
One of our men will call on you with our complete line of mountings 

















ELECTRIC PERCOLATORS 


. 18294 Our Leader Capacity 10 Cups 
Nickel sot net. Copper $17.50 net. Silver Plated $19.50 net. 


Electricity as a heating agent for domestic use is growing with such 
rapidity that the word “Electric” is almost magic in the influence on the sale 
of electric heating utensils. 

We carry a full line of Electric 'Percolators, Grills, Toasters, and Irons. 
Also alcohol Percolators, a line that sells on sight. 


























Write for Catalogue 


The Leading 130 E. Broadway 
river House A. Cohen & Sons New York, N. Y. 









































Brooches 14 Kt. WHY Cameo Rings 14 Kt. 

No. 500 Cornelian Pink Cornelian Pink 
60 M.M.......$18.00 $14.00 PAY _ 20x15Seach..$3.50 Oval ......... $3.00 
ee vackyed 15.00 12.00 hh WED Sas eS err 2.75 
fer 12.50 10.00 Wii , MORE 16x12 “ .. 3.00 Oval or oct.... 2.50 
Do wpenw en , J ; ioe 14x10 “ .. 2.75 Oval or oct.... 2.25 





inwaniia peed vw i Send for Memorandum Selection 


eee eeee 


Brooches gallery, with four ~ “ Ae A. CIAGLIA 


green gold leaves, octagon or 
70-72 Bowery, New York, N. Y. 






oval, 50c. extra. 








No. 502—35 M-M Size 





















































The Middle Temperature Error 











By T. W. Vipond, in the London Horological Journal. 














[ is well known that in most types of 
watches and chronometers the _ time- 
measurer is the balance wheel and the 
balance spring, and that where a plain 
balance wheel is used variations in tem- 
perature will cause variations in the 
amounts of time recorded. 

Sir G. Airy, by experiment in 1859, found 
that a chronometer fitted with a plain brass 
balance wheel lost 6.11 seconds in 24 hours 
for each degree F. rise of temperature, 
and that this loss was uniform, being di- 
rectly proportional to the rise in tempera- 
ture. 

It will assist us in the consideration of 


Fre. 1. 


this problem if we here note the cause of 
this loss, and see how we may apportion it. 
Let T = time of vibration of balance wheel 





and spring; M = mass of balance; K = 
radius of gyration; E = bending moment 
/M K’* 
of the spring. Then T = 2 7 V—— 
E 
/K 
2 and M being constants. T © V — 
E 


We can now calculate the effect on the 
time of vibration of (1) the altered rad‘us; 
(2) the altered bending moment of the 
balance spring due to a rise of temperature 
of say 60° F. 


Taking the co-efficient of expansion of 
brass = .0000104. For increase of tem- 
perature = 60° F.; K’ = 1.000624 K. Since 
Cok; 

The time of vibration at the higher tem- 
perature T. 


T’ = 1.000624 T. 

TK 

Since f ke oe ane = = 

K 

This will cause a ( seneenald \ 

loss of \ queers j 

1 
days per day = 54 seconds, approximately 

due to altered radius. 

The total loss for a 60° F. rise = 6.11 X 


60 = 367 seconds, leaving 313 seconds due 
to loss of bending moment of the spring. 

The object of applying a compensation 
balance wheel to a watch or chronometer 
is that its vibrations shall be performed in 
the same time, notwithstanding that from 
changes of temperature the energy of the 
spring is varied. 

With the compensation balance now em- 
ployed this is sought to be effected by caus- 
ing the bimetallic arms, which compose the 
rim of the wheel, to approach the axis of 
the wheel when the balance spring is 
weaker, and to recede from the axis of 
the wheel when the spring is stronger. 

The ordinary compensation balance fails 
to correct the temperature error exactly. 
For though its affords a correction for a 
limited range of temperature so near that 
it would be difficult to detect or record any 
error, if the chronometer was subjected to 
a wide variation of heat and cold a very 
serious deviation would result. 

The effect of this deviation is found to 
be similar in all cases, although it varies 
slightly in amount. It is this, that if a 
chronometer is going to time at 30° F. and 
90° F., it will gain two or three seconds 
per day at 60° F. Outside these tempera- 
tures it will lose. 

This deviation is known as the Middle 
Temperature Error, and it is one of the 
most troublesome that the manufacturers 
of high-class timekeepers have to contend 
with. 

Briefly the reasons accepted by horolo- 


gists to account for this error may be said 
to be:— 

That the Middle Temperature Error is 
the result of the inherent fault in the 
method of compensation due to the fact 
that K and E vary uniformly with the 
temperature, whereas for the time to re- 
main unaltered 

/K? 

V — should remain constant. 

E 

It is contended that, this being so it is 
impossible to adjust the ordinary form of 

/K* 
compensation balance to maintain V — 
E 

constant at all temperatures. 
/K? 

I have calculated V — for equal incre- 





ments of 10° F. through a range of tem- 











Fic. 2. 


perature of 90° F., and the tabulated results 
are given below :— 





Increase of 
Tempera- —_— 
ture in K Kk VK? Vv K? 
degrees F. — a= 
E E 
10 9997 1.0036 SO7SIe 8. ehnawa 
20 -9998 1.0024 -99860267 .0006972 
30 9999 11,0012 -9993006 .000698 
40 1.0000 1. i. -0006994 
50 1.0001 -9988  1,00070055 .00070055 
60 1.0002 9976 1.00140241  .00070186 
70 ~=1,0603 -9964 1.00210544  .00070303 
80 1.0004 -9952 1.00280964 .0007042 
90 ~=1.0005 9940 1.0035155 .0007061 





N. B.—1 minute = .000694 of 1 day. 
second = .0000166 of 1 day. 


In the table here given I have assumed 
the co-efficient of expansion of the plain 
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Radium Watches and Clocks 






A Suggestion to Dealers 














It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 







If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 






Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 











The patents include :— 


Number 789,811. .  . May 16, 1905 
“ 789,812. .  . May 16, 1905 
“ 911,401. . . Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 
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brass balance supposed to be used, to be 
0001, and the change of the bending mo- 
ment of the spring is uniform, and about 
that required to produce the amount of 
variation noted by Sir G, Airy. 
/K* 
On examining the Column Increase of V — 
E 
due to rise of temperature, it will be noticed 
that this increase may, for all practical pur- 
poses, be regarded as uniform. This is what 
we should expect, as Sir G. Airy’s experi- 
/K* 
ment proves that V — varies uniformly 
with the temperature. In the case of the 
ordinary compensation balance it can be 


8 
x 











Fig, 3: 


adjusted to change its radius of gyration at 
any desired rate, the error due to variation of 

x 
, being nearly proportional to change 

E 
of temperature. It would appear that with 
this balance we should be able to adjust 
it so that its time of vibration would be the 
same at all temperatures. If this is so, what 
then is the inherent fault of this type of 
compensation balance? I am of opinion 
that the Middle Temperature Error is 
caused by the greater resistance that the 
atmosphere offers to the passage of the 
balance through it in the extremes, owing 
to the alteration of the shape of the balance. 

If the balance is in its normal shape, i. e¢., 
true in the round, at any other tempera- 
ture some part of the balance rim would 
be at a greater distance from the axis of 
the balance than it now is. In the higher 
temperatures that part of the rim attached 
to the end of the arm will be at a greater 
distance from the axis than it now is. In 
the lower temperatures the end of the rim 
will be similarly affected, the result in both 
cases being that the atmosphere will offer 
a great resistance to the passage of the 
wheel. Figs. 1 and 2 probably show this 
more clearly. 

Suppose the balance was trued in the 
round at 60° F., then at this temperature 
the atmosphere will offer the least resistance 
to its passage, Fig. 1. 

Now consider the case at 90° F,, the 
central arm has become longer, and the 
free end of the rim has moved toward the 
axis of the wheel, as in Fig. 2. It is at 
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once evident that its shape is such that the 
atmosphere will offer a greater resistance 
to it than it would when its shape was that 
as in Fig. 1. Again, at 30° F., its shape is 
as given in Fig. 3; the ends of the rim 
are nearer the axis of the balance, but the 
free ends of the rim are now much beyond 
their normal position as at 60° F. It is 
evident that as at 90° F. the resistance of 
the atmosphere to its passage is greatly 
increased. This theory receives support 
from the following facts :— 


1. That where a plain balance is used the 
temperature error varies directly with the 
temperature. 

2. That when nickel steel, with its lesser 
co-efficient of expansion, is used instead of 
steel for the arm and inner part of rim, the 
Middle Temperature Error is noticeably 
less. 

There is no doubt but that the arm of the 
ordinary compensation balance, acting as 
it does in opposition to the way which we 
require it, is the great disturbing factor 
causing the Middle Temperature Error. 

Numerous forms of compensation bal- 
ances and auxiliaries to the ordinary com- 
pensation balance have been constructed to 
get rid of the Middle Temperature Error, 
but none have proved perfect, and nearly 
all have now been abandoned in favor of 
the ordinary form of compensation balance 
with its known errors. These balances 
have all been designed to get rid of the 
effect and not the cause of this error. Bal- 
ances on the Hardy Hartnup principle have 
bimetallic arms as well as rims. Their ob- 
ject is the movement of the heavy weights 
toward the axis of the balance with increas- 
ing speed inwards at high temperature, and 
decreasing speed outwards in the cold. 
Auxiliaries act at one of the two extremes 
only. The general principle employed on 
using an auxiliary is to adjust the primary 
compensation for a comparatively small 
range of temperature, and then provide 
that the auxiliary shall commence to assist 
toward one of the two extremes. 

Most of the balances constructed to get 
rid of the Middle Temperature Error have 
been designed on one or the other of the 
above principles. None, so far as I am 
aware, have been designed whose object is 
that the atmosphere will offer approximately 
the same resistance to the passage of the 
balance through it at all temperatures, or 
whose resistance to its passage will vary 
uniformly with the temperature. 

Fig. 4 is one designed on these principles, 
for which I have applied for a patent. 

It consists of a wheel, the arms of which 
are composed of bars so arranged, and of 
lengths and co-efficients of expansion such 
that for any given change of temperature 
the distance of the points of attachment of 
the arms to the rims, may be varied as 
may be found desirable by suitably pro- 
portioning the lengths of these arms and 
their co-efficients of expansion. Its action 
is as follows :— 

For an increase of temperature the central 
bar A, composed of a metal having a very 
high co-efficient of expansion, becomes 
longer, and carries the bars B.B. attached 
to its ends with it.. The bars B.B., com- 
posed of metal having a very low co-efficient 
of expansion, also get longer, but their 
increase in length is less than that of the 
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central arm A. The net result of the rise 
of temperature is then that the points of 
attachment of the rim to the arms of the 
wheel, and consequently of the whole rim, 
are nearer the axis of the wheel than they 
were at the lower temperature. The rim is 
bimetallic, similar to the one employed in 
the ordinary form of compensation balance, 
and similarly has screws or sliding weights 
attached to it to permit of adjustment. 

The adjustment of this balance would be 
precisely the same as that of the ordinary 
form, although I should advocate that it 
should be trued in the round at the higher 
of the two extremes, between which the 
balance is adjusted. When this form of 
balance is used we do not require so much 
movement of the rim to correct the tem- 
perature error as when the ordinary form 
of compensation balance is used. 




















Fic. 4. 


The movement of the fixed end of the 
rim being in the direction we require it, 
this lessens the error due to loss of elasticity 
of the balance spring, and we have not 
now to correct the movement of the fixed 
end of the rim by moving the free end. 
This being so we may cut the rim midway 
between the points of its attachment to the 
arm, and get quite sufficient movement of 
the free ends of the rim to effect compen- 
sation. 

It may also enable us to get an efficient 
non-magnetic compensation balance by 
rendering possible the use of a pair of 
metals for the bimetallic rim, which, if 
used in the ordinary compensation balance, 
would not give sufficient movement to effect 
compensation. 

There is also the possibility of the dis- 
covery of an alloy having an exceedingly 
high co-officient of expansion which would 
enable the bimetallic rim to be done away 
with entirely. A little reflection will show 
that if this balance is trued as aforemen- 
tioned, the atmosphere will offer approxi- 
mately the same resistance to its passage 
at all temperatures. At the higher extreme, 
being true in the round it will be in the 
best shape for passing through the atmos- 
phere. At any lower temperature its radius 
will be less, although its shape is probably 
not so good for its passage through the 
atmosphere. 








Strong & Strong, Henderson, Tex., 
successors to H. M. Baker, are closing 
out the jewelry stock and fixtures at 
a sale. 
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Mr. Walters, of Walters Bros., Tacoma, 
is in town visiting the trade. 

Edson Adams, of the Edson Adams Co:, 
has been east visiting the factories. 

J. Stark, a local wholesale jeweler, is 
touring California on a business trip. 

S. O. Wallgren, Everett, Wash., stopped 
here recently for a few days’ visit with 
San Francisco friends, on his return from 
the east. 

H. Hartmann and Miss Hartmann spent 
a few days here this week on their return 
to Salem, Ore., after an extended eastern 
trip during which Mr. Hartmann visited 
the factories. 

Charles Weinshenk, of Charles Wein- 
shenk & Son, is still touring the northwest, 
visiting the trade. He has recently been 
in the territory around Seattle and reports 
business good. 

Ed. Bastheim of the E. Bastheim Co., 
accompanied by Mrs. Bastheim, visited San 
Francisco the other day on the return trip 
to Los Angeles after an extensive visit east, 
for purposes of business and recreation. 

G. W. Hill, Lodi, was in town to witness 
the ceremonial of the Shriners. He enjoys 
being amongst those present when the 
membership is increased, and tries to visit 
the trade when he can combine business 
with this pleasure. 

Solomon Weinflash, 730 Washington St., 
and Minna Weinflash, joint owners of the 
store at the foregoing address, have pub- 
lished notice of sale of the stock and fix- 
tures to Louis Pross. The sale became 
effective on Monday, June 1. 

L. O. Levison, cne of the partners in the 
California Jewelry Co., 704 Market St., 
will arrive here shortly. He has been 
spending several months in the European 
diamond markets, .and his trip was a buy- 
ing one. The California Jewelry Co. is one 
of the oldest firms in this State. 

W. Jung of W. C. Lean, San Jose, is in 
the city, accompanied by Mrs. Jung. An- 
other visitor who has been calling on the 
trade is W. Shoemake of Modesto, who is 
accompanied by Mrs. Shoemake. C. A. 
Moore of Gridley, was in San Francisco a 
few days ago, looking over the different 
lines, 

I. Suger and L. Reeves are now doing 
business at their new store, 29 Geary St., 
known as “Ye Art Store.” Mr. Suger was 
formerly jeweler for the Hungarian Court 
at Budapest, the House of Hapsburg hav- 
ing official purveyors there as well as in 
Vienna. He came to San Francisco with 
an exhibit during the Exposition. 

A number of retail California jewelers 
have been in the city during the past few 
days, combining business with the comfort 
of breathing the bracing bay breezes. Fred 
Ewert is in town from Woodland. J. D. 
Bennett is another visitor. Mr. Wiesen of 
Wiesen & Bailey. Sacramento, has just re- 
turned home. R. D. Shafer is here from 
Pleasanton and A. S. Shaddaw is here 
from Fresno. 

A. G. Bernard, sales manager of A. I. 
Hall & Son, will leave in a few days for 
Los Angeles to look over the business of 
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the firm’s establishment there and on his 
return will probably leave for the north- 
west. Mr. Bernard reports that accounts, 
given by the outside offices of A. I. Hall & 
Son, and also by the traveling salesmen, 
are very satisfactory. The firm has just 
been made the coast distributors for the 
Tuthill Cut Glass Co. 

Flowered wedding rings are very popu- 
lar in San Francisco this Summer. Keeping 
in step with this style, A. B. Tuckey, of 
W. H. Tuckey & Co., manufacturing jewel- 
ers, has just obtained 12 copyrights on his 
“Floweret Rings,” which have a flower de- 
sign for each month in the year. The June 
ring is encircled with roses. Mr. Tuckey 
has returned home from an extended busi- 
ness trip, by auto, through the south. He 
was accompanied by Gordon Otto. Both 
called on the trade, each on his own behalf 
in the various towns and found the trip 
well worth their efforts.. Mr. Otto, who is 
starting in business for himself, has now 
gone east to visit the factories. 

There will be a great gathering of jewel- 
ers at the coming convention of the Cali- 
fornia Gold and Silversmiths’ Association, 
which will be held in San Jose June 11, 12 
and 13. The first two days are to be de- 
voted to business and speeches by prominent 
men associated with the trade. Acceptances 
are not yet all in, so the committee in 
charge is not yet in a position to publish 
the names of speakers, but they will all be 
distinguished and able men. George E. 
Feagans, of Feagans & Co., Los Angeles, 
president of the organization, will be the 
convention president. He has recently re- 
turned from Europe and it is known that 
he will make an address that is being an- 
ticipated with much interest. The San Jose 
committee has charge of all the details of 
reception, amusement, etc. There will be a 
banquet on Saturday evening and Sunday 
will be devoted to entertainment and 
recreation. 








Pacific Coast Notes. 





The Bergquist Jewelry Co., Bisbee, Ariz., 
is the successor to Watkins & Bergquist. 
A. E. Brehm and Albert R. Bergquist are 
the members of the new firm. 

R. G. Warren, formerly of Centralia, 
Wash., has bought out the jewelry business 
of A. J. Metzger, for the past 21 years 
owner of a watchmaking and jewelry es- 
tablishment in Corvallis, Ore. 

A State convention of the Washington 
Jewelers’ Association is to be held in Ta- 
coma early in June. The Jewelers’ Asso- 
ciation of the Retail Trade Bureau, at its 
recent annual banquet, brought up the sub- 
ject of a large attendance during the con- 
vention. L. H. Burnett, of Tacoma, presi- 
dent of the State association, urged that 
all Washington jewelers be present. 

W. B. Adams, Visalia, Cal., has bought 
out the Anderson & Nelson jewelry store 
at Exeter, Cal. J. W. Murphy, of Visalia, 
is associated with Mr. Adams in the pur- 
chase. Both partners are practical jewelers, 
Mr. Adams having served his apprentice- 
ship under Mr. Murphy and later taken a 
course at the Bradley Horological College 
of Peoria, Ill. The new firm will be known 
as Adams & Murphy. 

“The jewelry trade and the chemical 
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trade would be most grateful if we could 
get Russian platinum,” declared William 
C. Redfield at a luncheon of the Portland, 
Ore., Chamber of Commerce. Mr. Redfield 
was former secretary of Commerce and is 
now president of the Russian-American 
Chamber of Commerce. In his address he 
delivered a scathing indictment of the iso- 
lation policy of the United States and ad- 
vocated the lifting of the blockade against 
Russia. 

O. Korber, formerly of 121 3rd St., 
Portland, Ore., who on January 1 last 
went out of business temporarily, is now 
in what is considered one of the best 
locations in the city of Portland, at 287 
to 287% Alder St. Prior to locating here 
Mr. and Mrs. Korber toured California 
and Washington, and decided to locate 
in Portland again. Mr. Korber has en- 
tered into a long lease and is remodeling 
the store, which will be ready in the 
near future. 











J. J. Burk went to Chicago Thursday 
night on an urgent business trip and will 
only remain there for one day. 

The daughter of Nelson Hagemauer, of 
the Eisenstadt Mfg. Co., was married Wed- 
nesday. After the ceremony the couple 
left on a honeymoon. 

Joseph A. See, manager of the material 
department of the Bauman-Massa Jewelry 
Co., was married Wednesday and is away 
on his honeymoon. 

H. L. Richards, now with the Watrous 
Mfg. Co., but formerly with the W. E. 
Hunt Co., is in the city this week with his 
new line of goods. 

A. H. Krause, Greenville, Ill., stopped 
over here a day or two ago on his way 
home from Kansas City, where he has been 
spending a two-weeks’ vacation. 

The Associated ‘Watchmakers of Amer- 
ica will hold their regular semi-monthly 
meeting this evening (June 9). The pro- 
gram is for a lecture by Ike Joseph on 
“Locating Troubles,” which promises to be 
both interesting and instructive. 

C. S. Erber, of Erber-Crompton Mfg. 
Co., is in eastern ‘Illinois on a short busi- 
ness trip, and J. H. Crompton of the same 
company is in northern Illinois on a busi- 
ness trip. He will visit Chicago for a day 
or two before returning to his office in this 
city. 

Visitors were rather scarce in St. Louis 
last week. A-few came in, however. Among 
the few were W. Roy Price, Mt. Vernon, 
Ill.; Otto H. Borger, Carrollton, Ill.; Mack 
See, Conway, Ark.; J. L. Nancy, Lutes- 
ville, Mo.; Mr. Porth, Jefferson City; E. 
L. Meyer, St. Charles; Miss Martin, buyer 
for C. E. Willis, Edwardsville, Il. 

Lew Leavitt, of Mack M. Burnstine, a 
well-known diamond dealer, is going to the 
Pacific Coast in a day or two and will be 
absent in that territory for a couple of 
months going over that secticn. Inciden- 
tally, Mr. Bernstein says his business is 
showing quite an improvement since he 
moved into his new place of business in 
the Arcade building. 





THE JEWELERS’ 


LEES & SANDERS, 


Cost of sending 400 ibs. is $7.00. Nota big 
item when your returns are so much higher. 


SWEEP SMELTERS. 


BIRMINGHAM, €&nc 


CIRCULAR June 9, 1920, 


JESOOVES 











TELEPHONE 7583 BARCLAY 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 
London, E. C., Eng. 
Official Assayers and Refiners to the 
Bank of England 


CABLE ADDRESS, MATTHEY, NEW YORK 


36th Floor 


Woolworth Building 











THE CONCORD 


A 12 Size Movement 


Fitting American Cases 


Of High Quality 
15 and 17 Jewels 


CONCORD WATCH CO. 


15 MAIDEN LANE NEW YORK 








Webster-Whitcomb, Magnus and Elect 


Watchmakers’ Lathes 
Manufactured by 
F. W. DERBYSHIRE 








Waltham, Mass., U. S. A. 











NOW IN PREPARATION 


The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 
Copyright, 1918, by 
The Jewelers’ Circular Publishing Company 
11 John Street, New York 








Do You Ship S282 


Polishings or Solution? 











If so give us a trial shipment, and convince yourself of our honest and prompt remit- 
tance, ascertained by accurate assays—backed by 20 years’ experience. Gold, Silver and 
Platinum Filings Refined in 48 Hours. Platinum Bm If requested. 

Novo Smelting and Refining Company 
Smelters and Refiners of Precious Metals. 269 PEARL ST., NEW YORK. 











A. Robinson & Son 


149 CANAL ST., NEW YORK 


Established 1879 








Platinum - Gold Silver 


Assayers and Refiners 
SHIPMENTS INVITED 


Returned at our expense if remittance is unsatisfactory 











a 
~ = 


Siete 
IS DEES 


SKS 


